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GENERAL NEWS FROM FRISCO 


HAMBURG-BREMEN’S NEW COURSE 





Pacific Coast Department Will Report 
to Witkowsky & Affeld, Western 








AETNA INSURANCE COMPANY 


Of Hartford, Conn. 





SKEKS NEW WORLDS TO CONQUER 


WANTS MORE PAPER VICTORIES 








Said Attorney-General of Missouri 


Will Hunt for Combination in 





General Agents at Chicago a tt nensiacneweeh dees $ 4,000,000.00 Making of Fire Rates 
0 Ee Terer rT rr ere I 0,843.6. 
San Francisco, May 22.—(Special.)— ae 51950,943-04 St. Louis, Mo., May 21.—(Special Cor- 
The San Francisco office of the Ham- Liabilities ................0.+++5. 7:484,771.21 respondence.)—It is stated on competent 
ey Sovsagro Pete coeet department Net Surplus..................-.-- 4,466,072.43 amen y ee : — 0 
as been temporarily abandoned and the Surplus to Policyholders .......... 8.466.072. Missouri, fresh from his battle with the 
agents of that department will, after May Wis 2 a 1409,072.43 


Standard Oil and railroads, is pluming 


25, report business to Witkowsky & Af- Losses Paid by Etna in 88 Years $108 748.826.97 himself to wage war against the fire in- 
feld, the company’s general agents in 2 ’ . surance rate octopus. It is to be hoped 
Chicago. B. Washington, superin- 


tendent of agencies, who has made him- 
self very well liked during his stay in 
San Francisco, will continue generally to 
supervise the field, assisted by Special 
Agents Walter H. Young and J. H. 
Banks. The Hamburg-Bremen is a Ger- 
man company that remained to face its 
liabilities, and this fact is appreciated by 
coast people. 
Milligan Is on the Coast 

Vice-President Edward Milligan, of the 
Pheenix of Hartford, has been visiting 
Pacific Coast General Agent George H. 
Tyson, and is now touring the southern 
portion of the state in company with the 
latter. It will be remembered that the 
Phoenix was one of four companies that 
paid San Francisco losses in full, in spite 
of the fact that it had an earthquake 
clause in its policy. The Phcenix has 
since adopted the regular New York 


L. O. KOHTZ, Asst 
Cook 1 bay — 


J. S. GADSDEN, Gent ie 


KEELER & GALLAGHER 


Gen’'l Agents Western Branch, Cincinnati, O. 











PROTECT YOUR CUSTOMERS, 





Company. 


dollar. 





By giving them CONTINENTAL Safety Fund Policies. 
Secured by a net surplus ($8,428,734) exclusively protecting 
American policy-holders, larger than that of any other 


Important advantage of inspection by experienced men. 

Prompt attention to adjustments ensured by its large 
force of traveling men. 

Sixty-three millions of dollars paid for losses since organi- 


zation, and over fifty years of business, are guarantees 
of fair treatment. 


Every honest loss claimant paid one hundred cents on the 


























for Mr. Hadley’s future reputation that 
he will eventually strike some public 
evil, his war on which, will bring some 
practical results. Although he has spent 
a great deal of his time and considerable 
of the money of the tax payers of Mis- 
souri, the trusts he has attacked so far 
are still doing business at the “old stand.” 
Should Take Hadley Out and Talk to Him 

If Mr. Hadley wishes to keep his repu- 
tation as a bright young man, some 
friend of his had best advise him to let 
the fire companies alone. Mr. Had- 
ley has instructed one of his assist- 
ants to pry into the fire insurance situa- 
tion in Missouri and to discover, if pos- 
sible, if the companies are in a grand 
combine to fix rates and if some secret 
trust agreement exists among the com- 
panies. It has been found that both 
union and nonunion companies are using 


the same basis rate, but from the gist of 
standard policy. The persistent rumor THE CONTINENTAL affairs the attorney-general is contem- 
that a change in the Pacific coast man- FIRE INSURANCE CO. plating attacking the Western Union and 
agement of the company was contem- Capital National Board of Fire Underwriters, at- 
plated is without foundation. Mr. Tyson $1,000,000. tempting to prove that these bodies are in 
has made money for the company since it 817000000 an agreement to establish an equal rate 
entered his agency, counting out the big Lichiliiten tens then for all companies. 
fire. $8,000,000. He Needs to Be Shown 
Westchester First to Be Licensed Policy- holders’ surplus In contemplating action against fire in- 
The general agency firm of Macdonald $9, 500,000. surance companies Mr. Hadley fails to see 
& Miles, coast representatives of the two very important things, first, that fire 
Westchester, is the first to be licensed OF NEW YORK, insurance is inseparably connected with 


by the California insurance department, 
under the law passed by the last legisla- 
ture, to place excess lines in outside or 
unadmitted companies. 

The suit of the Westchester Fire of 
New York vs. Geo. H. Mitchell, 
agent of the company, has not yet been 
decided, and Mitchell remains in control 
of the company, notwithstanding the lat- 
ter’s desire to place entire control with 
its general agents, Macdonald & Miles. 
The contract made by the company with 
Mitchell was understood to have expired 
on May 1, but when a transfer was at- 
tempted the present complications arose. 

Fire Protection In Oakland 

W. S. Duval, an inspector for the 
Board of Underwriters of the Pacific, ap- 
peared before the Oakland grand jury 
and told them that the high rates of in- 
surance now prevailing in that city were 
occasioned by inadequate fire protection. 
Fire Warden McDonald followed with 
similar testimony, and a salt water sys- 
tem will be recommended in consequence. 
The city of Oakland has grown enor- 
mously since April of 1906, and the fire 
fighting facilities have not been increased 
in proportion. A short time ago the fire 
limits were extended, but notwithstanding 
this the meager protection afforded has 
not invited the confidenve of fire under- 
writers. 

Situation as to the California 

The Colorado insurance department has 

recently made an examination of the 
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PROTECT YOURSELF 








By representing the CONTINENTAL. 

Does not write over the heads of its agents 

Steadfastly protects its loyal agents against dishonest and 
unfair practices. 

WIll make a commission arrangement, sharing with you 
the profits of your agency. 

Liberally furnishes timely advertising matter. 

Gives you the privilege of writin 

Has a fixed policy and is not a “fair weather” friend, that 
is, does not withdraw, as many companies do, when local 
rate wars or heavy losses occur. 


Tornado Insurance. 














J. H. MITCHELL, Vice-President 
EDW. MILLIGAN, Vice-President 








Surplus te Policyholders, $3,274,792.9¢ 


Northeast Corner Fourth and Elm Streets 
LOVEJOY & SPEAR, Managers 


D. W. C. SKILTON, President 
JOHN B. KNOX, Secsetary 
THOMAS C. TEMPLE, Secretary 


Total Lesses paid Over Fifty-Nine Million Dollars 


Cash Capital, Two Million Dollars 


Reinsurance Reserve, $3,628,964.15 


Reserve for Outstanding Losses, $415,048.50 
Reserve for all other Claims, $298,457.21 
Net Surplus, $1,274,792.90 


Total Assets, $7,617,262.76 


THE WESTERN DEPARTMENT 


CINCINNATI, OHIO 
Agencies in all cities and towns. 





the business interests and a commercial 
necessity, and should he drive from Mis- 
souri the fire insurance companies he will 
cripple the business interests; secondly, 
that fire insurance is a science and the 
rates are scientifically computed from a 
common basis of experience, and that 
being thus computed the correct rate for 
all companies is the same. 
Would Emulate the Noble Crow 

Mr. Hadley is said to be studying the 
action brought against the fire insurance 
companies by former Attorney-General 
Crow in the St. Joseph Social Club cases, 
and is evidently a little bit jealous of the 
success of his predecessor. But Mr. 
Hadley would do well to remember this 
difference now exists, that formerly the 
companies employed the inspection and 
survey bureaus to make the rate books, 
whereas now the rate books are com- 
piled independently by these bureaus and 
a company purchases these books or not 
as it may desire, and uses the rates con- 
tained in it or not as it may desire. 

Overlooks a Few Points 

Another disquieting feature from Mr. 
Hadley’s standpoint is the fact that the 
average rate charged in Missouri during 
1906 was $1.08 as against $1.13 in 1905 
and $1.18 for 1904, which facts tend to 
prove that the rates are steadily being 
reduced as the character of construction 
improves. 
It is also a notorious fact that rates 
are very much demoralized in Missouri 
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DISCUSS SOME LIVE PROBLEMS 


DEAL WITH OVERHEAD WRITING 








Kentucky Local Agents’ Association 
Takes Up the Famous Owensboro 
Whisky Insurance Question 





Overhead writing as a general propo- 
sition and the controversy over the writ- 
ing of bonded whisky in Owensboro in 
particular chiefly occupied the attention 
of the annual meeting of the Kentucky 
Association of Local Fire Insurance 
Agents at Louisville, May 16. The at- 
tendance was unusually large. National 
Secretary Henry H. Putnam and W. B. 
Flickinger, chairman of the grievance 
committee, were interested and interest- 
ing spectators. , 

President H. V. Davis referred to the 
practice of some companies that encourage 
large city brokers, thus robbing the local 
agents and denounced such companies 
vigorously. 

W. B. Flickenger, chairman of the Na- 
tional grievance committee, said in an ad- 
dress on “The Local Agent and His Duty 
as a Citizen:” 

The local agent is the natural medium 
and most available instrumentality through 
which the public can best be informed as 
to the underlying principles and science 
of fire underwriting. He can, if he will, 
create a wholesome public opinion which 
the politician cannot ignore. The local 
agent should make clear to the _ public 
that insurance is mutual in principle even 
when conducted by stock companies; that 
people are responsible for conditions; con- 
ditions are responsible for fires and fires 
are responsible for rates; that fire insur- 
ance rates cannot be reduced by the mere 
passage of a law unless its enforcement 
results in improved conditions. 


What is generally called “the Owens- 
boro question,” because it involved the 
overhead writing of whisky recently so 
strongly opposed by the Owensboro board, 
was dealt with in the report of the com- 
mittee on resolutions as follows: 


Your committee on resolutions respect- 
fully recommends that the _ resolution 
adopted by this association in 1896 and re- 
affirmed in 1903, in regard to the writing 
on whisky in this state, be rescinded as 
a whole; and we further recommend that 
any business in the state may be written 
by any agent in the state of Kentucky, 
provided the business is written subject to 
rules, rates and commissions prevailing at 
the place where the risk is located, and 
conditioned also upon the consent of the 
agent in whose territory the risk is located. 


After a red-hot debate the 
was adopted: 


Resolved, That any business in the state 
may be written by any agent in the state, 
provided the business is written subject 
to the rules and rates prevailing at the 
place where the risk is located; and with 
the further idea of correcting the evils 
complained of by the Owensboro agents, it 
is further resolved that the grievance com- 
mittee investigate promptly any rebating 
that may be going on, and that all charges 
of rebating be referred to the executive 
committee, and if the charges are sustained 
the executive committee shall publish such 
agents, and, further, shall prosecute such 
charges before the local board of which 
such agent may be a member. 

Officers were elected as follows: 

President—J, W. Carter, Owensboro. 

Vice-Presidents—W. H. Weaver, Hen- 
derson; Joseph S. Dickey, Bowling Green; 
E. E. Walker, Covington. 


Secretary and Treasurer—F. J. Hummel, 
Louisville. 


following 





Hegeman Pleads Not Guilty 

New York, May 22—(Special.)— 
John R. Hegeman, president of the Met- 
ropolitan Life, today pleaded not guilty 
to the ten indictments against him charg- 
ing perjury and forgery. He reserved 
the privilege of withdrawing the plea 
up to June 1 and making any motions 
he may see fit. He was released on 
$10,000 bail. 





Another Dean Schedule Document 

The controversy over the schedules 
started in the American Agency Bulletin 
by the Continental in criticising the 
Dean schedule, followed by the famous 
“Open Letter” reply and the subsequent 
retort from the Continental, is again 
at white heat, for in the incubator in 
Chicago is another document defend- 
ing the Dean system. ; 











GANSE SIZES UP CONDITIONS 
Columbian National Vice-President 
Gives His Views After an Ex- 


tended Trip Among Agencies 





Vice-President Ganse of the Colum- 
bian National, after a trip through dif- 
ferent sections of the country, thus sizes 
up the situation: 


“Some of the oldest and most successful 
fieid men are complaining a good deal 
about the difficulty of getting business. 
Many of them say something is the matter 
with the business because they find it 
harder to write and deliver business than 
it was during the investigations last year 
and the year before. 

I have dug into this matter a good deal 
for the last few weeks as I have traveled 
about the country and met both leaders 
and followers in agency work, and I think 
I know the answer to the question which 
heads the article. 

For it must be admitted that with the 
exception of one or two companies, whose 
very conscientious officers have succeeded 
in educating their very conscientous agency 
force to engage in the damnable practice 
of twisting policies—with these few excep- 
tions, the business is poorer with all com- 
panies than it was a year ago, and it was 
poor enough then with all the old com- 
panies. 

Now for the answer. The one trouble 
with the life insurance business is that 
the agent is discouraged. His work can- 
not be done by a pessimist. He has gone 
through the hardest times and the hardest 
knocks the business has seen for many 
years. He has been compelled in many 
companies to take a contract under which 
his commissions are smaller than they 
were before. He has convinced himself 
that his work- is harder than ever before. 

I am more than satisfied that the insur- 
ing public are as easy to insure as ever. 
They have plenty of money and are con- 
stantly making more. The agitations and 
readjustments of the past two years have 
done fully as much to strengthen as to 
weaken their belief in the institution of 
life insurance, and in most of the life 
companies. They know better than ever 
what such terms as “full legal reserve’”’ 
and “strict supervision’? mean. 

A wise and competent judge, perhaps 
the best-posted observer in the country, 
not engaged in agency work, and probably 
for that reason all the better critic, said 
to me a week ago: ‘The trouble is not 
with the prospect, but with the agent. 
People are as willing to be insured as ever 
and there are more of them with more 
money. But the agent, to be —re 
must believe that he will succeed. 
expects failure he gets it. The eenent 
changes and the reaction from the investi- 
gations have led him to expect failure. Let 
the agent expect success and the business 
will be all right.’’ 





Urging the Dean Schedule 
Some of the western managers will 
now insist that the Dean schedule be 
applied in Chicago, owing to the heavy 
losses. The schedule was adopted by 
the Chicago Board, but was then pigeon- 


holed convenientily in a committee’s 
hands. It has been resting there ever 
since. All cities in the west except Chi- 


cago and Louisville are using the sched- 
ule, but the rates have not been promul- 
gated in some of them. With the large 
increase in losses in Chicago, the west- 
ern managers feel the time is appropri- 
ate for using the schedule. 





Ventures an Explanation 

Speaking of the organization of so 
many life insurance companies in Indiana 
and the wonder that promoters did not 
hesitate when they saw the ffeld so well 
covered, an insurance man said that he 
had been told that some promoters were 
using that very condition as the reason 
for organizing new companies, with the 
hope that the larger companies ‘would buy 
up the smaller ones to get rid of them. 





Receiver for Life Company 
Indianapolis, Ind., May 22.—(Special) 
—R. A. Brown, former clerk of the su- 
preme court of Indiana, has been ap- 
pointed receiver of the ‘Indiana Mutual 
Life, successor to the Old Wayne Mu- 
tual Life. 





The city council of Wheeling has de- 


cided to submit to vote of the people 
the issuance of $1,000,000 bonds to in- 
crease the fire protection. 


The executive committee of the Chi- 
cago Board has —— against W. S. 
Warren of the L. & & G., who was 
convicted by the tial” committee of ex- 
tending undue credit in violation of the 
rules and fined $200. He appealed from 
the trial committee’s decision. 








The WESTERN RESERVE 
INSURANCE COMPANY 


of CLEVELAND, OHIO 


MARS E. WAGAR, President R. E. GOOCH, Secretary 
STATEMENT JAN. 5, 1907 


CAPITAL - $200,000.00 
REINSURANCE RESERVE - = 86,775.53 
NET SURPLUS : > 125,575.53 

ASSETS - 2 + + + $455,955.06 


A. P. ROSS, Special Agent, 505 Park Building, CLEVELAND, 0. 
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Ohio German Fire 


Insurance Company of Toledo 








Stock Company. Capital Stock $200,000 


NO LOSSES IN SAN FRANCISCO 


M. DONNELLY 
President 


F. D. PRENTICE 
Secretary and Treasurer 











The Old Reliable! An American Company Founded in 1792! 
Loses paid since organization to January 1, 1907, $130,978,798.691 


Insaranee Company of North America 


OF THE CITY OF PHILADELPHIA, PA. 








STATEMENT OF CONDITION, JANUARY 1, 1907 


Total Assets = - - -  $10,749,399-53 
Total Liabilities except Capital - - 6,706,405.07 
Policy-Holders’ Surplus - - - $4,042,994.46 
Total Income from all sources in 1906 - $8,062,185.25 


Losses Paid in San Francisco in 1906, less reinsurance $3,260,218.85 
Losses Paid in San Francisco and elsewhere in 1906 $7,204,292.25 





The “Old North America,” with a ay eg a Surplus of over age 


000, continues to offer to the i iblic Indemnity against Loss 
Damage by Fire of unquestionable relia reliabiktty. 





Western Department, Erie, Pa. Established in 1864 
J. PF. DOWNING, Gen’! Agt., W.N. JOHNSON and B. L. WEST, Ass’t Gen’l Agts. 














CONFLAGRATION PROOF 


Liverpool & London & Globe 
nsgurance Company 


LOSSES PAID IN THE UNITED STATES OVER 


ONE HUNDRED MILLION DOLLARS 


ES PAID IN SAN FRANCISCO 


FOUR MILLION F FIVE HUNDRED THOUSAN D DOLLARS 


UNITED STATES NET ASSETS, $12,335,961.46 
UNITED STATES NET SURPLUS, 4,623,651.46 
New York Office, 45 William St. 
J. M. DE CAMP, General Agent 
Ohio, Indigna. Fatty, os Gace 


OHIO FARMERS INSURANCE GOMPANY 


LEROY, OHIO 
Fire, Lightning and Tornado Indemnity 


STATEMENT JANUARY 1, 1907 





Northwestern Department: 
205 La Salle Street, - CHICAGO 
aig 8. WARREN, Resident + 
Geo. H. Moore, John V. Thomas, Asot. 











Reserve for Reinsurance - - $1,291,432,15 
Reserve for Losses - - 36,540. 
Reserve for Contingencies - - 100,000.00 
Net Surplus - - 505. 037.56 
Total Assets - - -  $1,933,010.21 


JAS. C. JOHNSON, President 
BENHAM, Secretary 
ORGANIZED IN 1848 


Losses Paid More Than $13,000,000.00 
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BLUE GOOSE FLAPS HER WINGS 





Illinois Ganders Give Goslings Alli 
That’s Coming to Them—Prepara- 
tions for Ohio Flight 





Twenty-five goslings were deprived of 
their pinfeathers and taught to swim and 
do other goose stunts at the meeting of 
the Illinois nest of the Blue Goose on 
Monday night. After the ceremonies at 
the pond the flock waddled over to the 
Bismarck, where the polliwogs bloom and 
the wild rice ripens, and had a feed. 

About sixty ganders, including the gos- 
lings, were present at the plucking. With 
the admission of this flock of fledglings, 
the Illinois nest is said now to be the 
largest numerically of any of the state 
nests. By reason of too great baseball en- 
thusiasm last Saturday, Loyal Gander 
Haselton found his voice rather groggy, 
but the stentorian basso profundo of J. 
Sherman Root, wielder of the goose quill, 
was sufficient to strike terror into the 
hearts of the goslings without any outside 


p. 

The following took their first plunge in 
the cooling waters: 

Harry M. Power, Hanover; W. F. Jacobs, 
Adjuster; Percy O. Van Deventer, Prussian 
National; M. A. Scholbe, Germania; W. H. 
King, Georgia Home; 8. E. Moisant, Home; 
E. T. Tanner, Farmers & Merchants; Ss. M. 
La Rose, New York Underwriters; J. F. 
Norse, Northwestern National; T. B. Love- 
lock, Farmers, Pa.; W. L. Lerch, German 
American; U. S. Collins, Teutonia, La.; 
James Marshall, Northern of New York; 
W. M. Umdenstock, Florida Home; B. P. 
Branham and R. A. Hunt, Insurance Field; 
F. H. Burke, Fire Association, W. S. Craw- 
ford, The Western Underwriter; J. W. 
Reed, State of Illinois; Carl D. Greene, 
Adjuster; E. G. Frasier, Springfield; A. P. 
Morey, Pheenix, os oe. a Weinfurth, 
Eagle; F. J. McCabe, Fire Association: 
W. E. Smith, Pennsylvania; L. R. Pren- 
tis, British America; G. E. Shipman and 
H. L. Wayne, Virginia State; M. P. Vore, 
American National; C. Goddard and F. A. 
Stablers, North British; J. W. Parker, 
Governing Committee; A. G. Stevens, 
American Central; G. H. Batchelder and 
G. H. Worthington, Delaware, Reliance and 
Rochester German; F. R. Young, Security, 
Iowa. 

Most Loyal Grand Gander Atwater of 
Milwaukee was present and made remarks 
both at the pond meeting and at the feed 
in the Bismarck marshes. He stated that 
the grand nest is now accumulating a 
comfortable surplus and that one of the 
questions to be settled at the October 
meeting is what to do with it. The 
Northwest meeting this fall will be the 
largest in history, he said, because the 
meeting of the grand nest of the Blue 
Goose will be held in connection with it 
and ganders will be present from various 
parts of the country. It has been decided 
to have a big initiation at the meeting of 
the grand nest, the class from each state 
nest being put through by the officers of 
another state, so that all will get the bene- 
fit of the innovations and special features 
which each nest has added to the estab- 
lished ritual. At the feed Mr. Atwater 
spoke of the advantages of having a 
quartette in each nest and introducing 
musical features in the program. The 
Wisconsin nest has a quartette and the 
Illinois nest wants to do the same. There 
is talk of having Roy Hunt of the Jn- 
surance Field sing that touching refrain, 

» promise me—or, better, still, give me 
the order now” at the time the goslings 
are pledging fidelity to the Great Blue 

oose. 

At the feed speeches were made by 
Messrs. Hunt, DeWitt, Vore and Andrus. 

Extensive preparations are being made 
by the Ohio nest for the flight to Toledo, 
June 4. It is expected that the Michigan 
ganders will be attracted to the Maumee 
Tice fields at the same time. After the 
Mystic ceremonies a Dutch lunch will be 
given at the Boody. 





FEDERAL LLOYD® 
159 La Salle St., Chicago. 
Cash Assets December 31st, 1906, 
$167,011.44. 
Unlimited Liability of Underwriters 
SURPLUS LINES TARIFF RATES 





AS VIEWED FROM CHICAGO 


BI@ CHICAGO CONSOLIDATION 


The announcement that the old-time 
Chicago local agencies of Critchell, Mil- 
ler, Whitney & Barbour and Fleetwood 
& Pellet would consolidate is an indi- 
cation of the tendency to reduce the 
handling of business to as small com- 
pass as possible and thus decrease ex- 
penses. These two firms will both oc- 
cupy the Critchell offices, and one set 
of clerks will handle the detail. Each 
firm, however, will retain its identity 
so far as name is concerned. Another 
advantage, of course, is the solidifying 
of each firm’s business in a larger group 
of companies than either one alone rep- 
resents. Business that heretofore would 
be placed outside can to a great extent 
be taken care of in the one office. 

The Commercial Union of London, 
which was represented by Fleetwood & 
Pellet, gives the new firm its sole agency 
for Chicago. Wile, Loeb & Gutman, 
who had the Commercial Union also, 
will get the sole agency of the Palatine. 
S. F. Requa & Sons, who had a Palatine 
agency, get the downtown agency of the 
Commercial Union of New York. 

Fleetwood & Pellet retain the sole 
agent of the Commonwealth Fire of 
New York, but surrender the Mechanics 
of Pennsylvania, and the sole agency of 
that company has been given to Moore, 
Case, Lyman & Herrick. 

The individual members of the con- 
solidated firm are R. S. Critchell, C. P. 
Whitney, B. C. Miller, Frank Barbour, 
Kossuth Marks, Lyman M. Drake, Stan- 
ley Fleetwood, C. S. Pellet and C. P. 
Wagner. 





++ + 


NO CHANGE IN THE COMMITTEE 


The governing committee of the West- 
ern Union will have the same members 
as during the last six months. C. H. 
Barry of the Pennsylvania has been 
elected chairman and H. C. Eddy of the 
Commercial Union, vice-chairman. The 
committee’s work has been eminently sat- 
isfactory during exceptionally trying pe- 
riods. Chairman Barry deserves par- 
ticular credit for the masterly way he 
has guided the machinery. His associ- 
ates have found him a man of keen in- 
sight and good judgment. It is a com- 
pliment to the committee that there was 
a unanimous sentiment to have every 
member continue. 

ae ++ 


SUBSCRIPTIONS BEING PAID 


The men who are organizing the Amer- 
ican National of Rock Island, IIl., have 
called on subscribers to pay up and the 
plan is to get all this in so the company 
can begin business soon after June 1. The 
meeting for organization will be held on 
June 5. 


++ $+ 

William J. McGuire, who has been book- 
keeper for Wile, Loeb & Gutman, has gone 
with Eliel & Loeb as a solicitor and is do- 
ing a good business. 





Companies Now in Arkansas 

Many companies are now entering Ar- 
kansas with the passage of such measures 
as afford relief. The acting governor 
promises immunity from fines for fifteen 
days as the Wingo law carried the emer- 
gency clause and imposed penalties for 
violations. As it requires some days to 
get the proper papers certified to by the 
board of directors, companies that had 
entered before the Wingo law was 
passed suspended business rather than ex- 
pose themselves to danger of fines. The 
acting governor, therefore, appreciating 
the need of insurance at once, agrees to 
withhold any prosecution. 


The prosecuting attorney at Little Rock 
has compromised with the Commonwealth 
of Texas, sued for $1,000,000 for alleged 
violation of the law, by accepting $1,000 as 
its fine. He gets 25 percent. The Hart- 
ford, Commercial Union and Palatine set- 
tled similar suits at $600 each. 





John Quincy Underhill, vice-president 
and treasurer of the Westchester Fire, died 
this week in New Rochelle, N. Y., from a 
complication of diseases, including dropsy. 





ANNUAL MEETING BEING HELD 





National Fire Protection Association 
Discussing Various Hazards _Inci- 
dent to the Insurance Business 





New York, May 22.—(Special).—The 
eleventh annual meeting of the National 
Fire Protection Association is being held 
here. Papers were read by H. L. Hiscock 
on “The Season Hotel” and on “The 
Cotton Bale as a Source of Loss” by 
Benjamin Richards. Committee reports 
were as follows: 

Special Hazards and Fire Record. 

Nitro-Cellulose Products. 

Devices and Materials. 

Automatic Sprinklers. 

Open Sprinklers. 

Fire Protection Coverings for Window 
and Door Openings. 

Standard Hose Couplings and Hydrant 
Fittings for Public Fire Service. 

Automobile Garages. 

Pneumatic Conveyors for Stock and Re- 
fuse. 


The following is the program for to- 
morrow and Friday, the topics being com- 
mittee reports unless otherwise noted: 


THURSDAY. 
Car Houses. 
Factory Standards. 
Hose. 
Uniform Requirements. 
Fireproof Construction. 
Roofs and Roofings. 
Small Reservoirs and Valve Pits. 
Cement for Building Construction. 
Nozzles and Standpipes. 
“Steamship Piers.””’ Paper by Hugh T. 


Wreaks. 
FRIDAY. 

Hydrants and Valves. 

“The Compilation of Conflagration Rec- 
ords.”” Paper by John B. Laidlaw. 

Pumps. 

Private Fire Supplies from Public Mains. 

Signaling .Systems. 

Theater Construction and Equipment. 

Vaults and Safes. 

Lightning. 

International Association of Fire En- 
gineers—Report of delegates to Dallas con- 
vention. 

Matches, 

Artificial Refrigeration. 

“Tin and Terne Plate.” 
Stradling. 

Non-Freezing Compounds for 
Extinguishers. 

Pipe—Committee report. 


Paper by A. P. 
Portable 





Will Soon Be on Deck 

The American of Philadelphia expects 
to get its decks cleared for action within 
sixty or ninety days. When it is shaped 
up it will enter the field again. The com- 
pany was always popular with the agents. 

President Porter of the American Fire 
has issued a notice to stockholders that 
they are required to pay an assessment 
of 62 percent before July 15. The 
amount called is $310,000. The assess- 
ment is levied by direction of the Penn- 
sylvania insurance department to make 
good the impairment of assets sustained 
by the company in the San Francisco 
fire. 

The statement of the company as of 
April 30, 1907, showed assets of $467,- 
338, and liabilities, including $500,000 
capital, of 97700055, leaving an impair- 
ment of $308,716. The company was 
involved in San Francisco and Santa 
Rosa to the extent of $2,404,381, of 
which $2,386,559 has been settled, leaving 
policies of a face value of $17,822 still 
remaining unsettled, of which $14,322 is 
reinsurance held by companies which 
are in the hands of receivers. 





Crowell Gets the Germania 
R. G. Crowell, local agent at Ashland, 
Ky., has been appointed special agent of 
the Germania Fire for Kentucky and 
West Virginia. 





Vandeventer Goes With the Dubuque 

Percy O. Vandeventer of East St. 
Louis, Ill, special agent of the Prussian 
National in Illinois, who was formerly 
in the field for the German National, 
has resigned to become special agent of 
the Dubuque in southern Illinois, Mis- 
souri, Kansas and Nebraska. Mr. Van- 
deventer has done good work in the field 
and will no doubt make good with his 
new connection. 





H. P. Blanchard has been elected assist- 
ant scoretaay of the Firemans Fund, vice 
George H. Mundell, Jr., resigned. 





QHIO AND WEST VIRGINIA 


IN THE WEST VIRGINIA FIELD 











Wheeling’s Fire Protection Receives 
Attention—Movement on Foot to 
Revive the Local Boards 





The fire prevention committee of the 
National board in reporting as to Wheel- 
ing, says among other things: 


Summary—Water supply from an ample 
source. Available in sufficient quantities 
in the congested value district and most 
other important sections, but subject to 
grave danger of total failure at any time. 
Fire department fairly efficient, but weak; 
fire alarm system unreliable. 

Building Department—No regular bulld- 
ing department. Building laws few, very 
general in their scope and inadequate. 
Structural conditions throughout the city 
weak. 

Explosives and Inflammables—Laws few 
and incomplete. No inspections by munici- 
pal authorities, Local conditions, on the 
whole, good. 

Electricity—No municipal supervision. 
Underwriters securing fair results on new 
work, but have limited control. Old wiring 
seriously hazardous. Outside work is in 


poor condition, increasing the hazard of 
inside work and forming serious obstruc- 
tions. Trouble from electrolysis apparently 


serious and not systematically investigated. 

Conflagration Hazard—Severe throughout 
the congested value district, owing to the 
numerous structural weaknesses, large size 
and interior accessibility of the blocks, the 
presence of several hazardous centers of 
high combustibility, many poorly guarded 
hazards and narrow streets. While the 
water distribution is good, the water sup- 
ply is utterly unreliable, so that even a 
— fire may be the start of a conflagra- 
tion. 


Except for the island, which ig subject 
to floods and has a poor water distribution 
system, the conflagration hazard of the 
districts outside the main district would be 
small, were it not for the likelihood of the 
water supply failing. 

At a consultation between the water 
committee of the city council of Wheel- 
ing and the Wheeling Board of Trade, 
the council has been asked for permission 
for the water board to use $300,000 of 
the receipts of the water department to 
put the plant in such a condition of ef- 
ficiency as demanded by the underwriters, 
$100,000 to be used for reinforcing the 
city mains and their extensions and the 
installation of new pumps, etc., the bal- 
ance on the fire department. This rec- 
ommendation will be granted by the coun- 
cil, and if the improvements are carried 
out will bring the city’s plant up to the 
requirements of the national board. 


The West Virginia Fire Underwriters 
Association is making inspection tours 0i 
the state, through its district committees, 
consulting with the local agents as to lo- 
cal affairs, especially as to rates and local 
board organization. With few exceptions, 
the local boards throughout the state, 
while seemingly organized, are organiza- 
tions in name only, and it will take con- 
siderable work to revive them. The fact 
that the companies operating in the state 
were unable to get together over the rate 
advance a year ago, and as some agents 
assert that they are as far apart over the 
new rates as they were over the flat ad- 
vance, the agents are doing nothing in 
their local boards. 

A well attended meeting of the execu- 
tive committee of the association was 
held in Wheeling last week. The whole 
situation in the state was gone over thor- 
oughly and the district committees re- 
quested to make early inspections of their 
districts. The local board question came 
up for considerable discussion and a 
needed revival of each board will be un- 
dertaken at once, in preparation for the 
promulgation of the new rates. A call 
was issued for a meeting of the Clarks- 
burg agents on May 28, when the district 
committee will meet with them. 

The agents at Chester and Wellsburg 
have formed local boards and will here- 
after report through a stamping secretary. 
Conditions at these two points have been 
very bad for some time and the field men 
have had much trouble in doing business 
in the towns at all. Committee No. 1, of 
which A. C. Speed is chairman, visited 
the towns last week and got matters 
straightened out im fair shape. It is be- 








4 











THE WESTERN UNDERWRITER. May 23, 1907. 
die : : , i : i enewals, 20 
er Sa that there will be no further — . oe pa Pn Fire Insurance at Cost Dividends on all R . % 


Special Agents A. M. L. Wasson of the 
Franklin, H. M. Gibbs of the German 
American and J. B. Campbell of the 
German of Indiana have been elected to 
membership in the West Virginia Fire 
Underwriters Association. 

A local board has been organized at 
Newell, W. Va. 

The summer meeting of the West Vir- 
ginia Fire Underwriters Association will 
take place at Richmond, Va., the last 
week in July. Headquarters “will be at 
the Jefferson —. 


The Clarksburg agency of the German 
Alliance has been changed from Ww. 
Jacobs to Gilmer Weston, manager of the 
Clarksburg Insurance Agency 

Alexander & Alexander ot Clarksburg, 
W. Va., have established a branch at Bal- 
timore. This became necessary in order 
to properly care for their numerous patrons 
in the eastern cities having property in 
West Virginia, and will bring them. in 
closer touch with all interested companies 
and assured. For the present the branch 
will be in charge of a member of the 
firm, but later an experienced man will 
be placed in charge. As they are one 
of the original promoters of the new 
Citizens Fire of West Virginia, which is 
now entering Maryland, they will likely be 
made city agents of this already popular 
compan 

The Ge “man has recently moved to its 
new office building, 1125 Market street, 
Wheeling. 

D. H. Goninson, state agent of the Home 
for West Virginia, has resigned to go with 
the North British & Mercantile as special 
agent for New Jersey. 





STUDYING OHIO RATE METHODS 





New Yorkers Looking into the System 
Employed by Messrs. Sellers and 
Cleveland 





Frank W. Jenness, the newly elected 
rating superintendent of the Underwrit- 
ers Association of New York state, and 
W. J. Fredrick, manager of the Buffalo 
board, are spending several days in Co- 
lumbus and Cincinnati this week study- 
ing the system of the Ohio Inspection 
Bureau and of the Cincinnati local bu- 
reau. The rating has recently been 
taken out of the hands of the special 
agents in New York state and an inde- 
pendent organization formed, with Mr. 
Jenness in charge. The Ohio Inspection 
Bureau is one of the best of the rating 
organizations in anticompact states, and 
as it is not unlikely that an anticompact 
law will some day be passed in New 
York, it is planned to model the new 
organization on lines that will need very 
little change should that event take place. 
This is also the policy that was fol- 
lowed in, Indiana in the organization 
some sime ago of the inspection bureau 
there. 

Mr. Jenness has been one of the able 
field men of the Empire state, and re- 
signed the special agency of the A®tna 
to take his new position. He was at 
one time assistant secretary of the com- 
pany, and in that capacity engaged T. 
E. Gallagher, now of the Cincinnati gen- 
eral agency, as special agent in New 


York. His visit to Columbus and Cin- 
cinnati is a compliment to Messrs. Sel- 
lers and Cleveland, managers of the 


respective bureaus located in those cities. 


Mutuals Get Akron Line 

Some dissatisfaction is being expressed 
t Akron, Ohio, over the loss of the Fire- 
stone Fire & Rubber Company, a sprinkled 
risk. The Ohio Inspection Bureau rate 
was 30 cents and this was quoted to the 
assured by Akron agents. The Western 
Factory Association made a rate of 25 
cents but the mutuals eventually gobbled 
the line. One or two nonunion com- 
panies have instructed their agents to 
meet the rate of the Western Factory on 
every bid it makes. 





Ashtabula County Notes 


Special agents visiting Ashtabula, 
are much pleased to see that city con- 
tinues to pave its muddy streets. Each 
year the city puts in two or three miles, 
and it certainly is improving the chances 
for fighting fire. 


Ohio, 


Conneaut, Ohio, had two fire losses 
last week; one was rather peculiar, but 
no moral hazard was involved fire 


in a dwelling occurred in the evening, and 
some of the household furniture was re- 
moved while the fire 


was in progress; 








ing, and fire started in those two rooms 
in the night, entailing a loss of over 
$200. It is supposed to have started from 
fire in some of the upholstered furni- 
og which was placed back in the dwell- 
ng. 

Mayor Wetmore is putting the Geneva 
(Ohio) fire department through some ex- 
cellent and efficient drills, which are 
sprung on the fire boys unawares. 





Cleveland’s Proposed Company 
A number of prominent business men 
are interested in the proposed new fire 
insurance company that is to be formed 
in Cleveland. It is also understood that 
one or two well-known fire insurance 
men are connected with the proposition, 
though no names have been given out. 
Everybody in the business would be glad 
to see not only one, but half a dozen 
good companies epeeand from that point. 


Among Cleveland “viies being equipped 
are those of the we yng yo 
Company, 8S. L. Pierce & Co, the Bamber- 
ger-Newman Company and the Champion 
Rivet Company. 

A. H. Beddeil, of the O. M. Stafford-Goss 
Company, and ‘Lewis Hartz where chosen 
members of the governing committee of the 
Cleveland Fire Insurance Exchange at the 
last quarterly meeting to succeed Belden 
Seymour and George H. Olmsted. 

The Peerless Motor Car Company build- 
ing No. 6 at Cleveland is beIng equipped. 
The supporting construction of this build- 
ing is fireproof. The whole plant is now 
sprinkled except a small storage shed and 
office building. The new section of the 
F. E. Stearns Automobile Company, ad- 
joining the old eee on the west, will 
also be sprinkled 


Ohio Agency Appointments 
American, N. J.—Bowen & Sanders, 
Norwalk. 
Atlas—S. M. Cherrington, Gallipolis. 
4&tna—J. A. Gallagher, Cincinnati; 
E. Roberts, Jewett; W. 
walk; M. A. Parshall, 


Ww. 
Ww. Libhart, ‘Nor- 
Youngstown; P. F. 


Chenot, Marion; I. W. Walter, Helena; 
John Bierley, Jr., Mineral City; H. O. 
Snyder & Son, Uhrichsville; L. H. Craner, 
Nevada. 

Amer. Cent.—Geo. C. Barnes, Sabina; 
L. M. Phillips, Niles; J. A. Mount, Mor- 
row; J. D. Payne, Loveland; W. H. Mont- 
gomery, Pataskala. 

Cosmopolitan—James Murray, Minerva; 
J. V. Maier, Montpelier; S. D. Mason, 
Andover; H. E. Marsden, Lisbon; C. J. 
& T. N. Taylor, Niles; K. Fisher & 
Son, Norwalk. 

Camden—Dey Ayers, Defiance; Harlan 


Squibbs, Cambridge. 
Federal—W. H. McGean, Cleveland. 
Firemens—W. H. Barch, Cleveland. 





OHIO NOTES 


Maurer & Rush succeed A. B. Maurer at 
Greenville, Ohio. 


The National Stove Company loss at Lo- 
rain, Ohio, will be about 40 percent. 


Ohio has been added to the field of 
J. G. S&S. Best, who has had Illinois and 
Indiana for the Girard. 

The New Jersey Fire has transferred its 
sole agency at Cincinnati from J. H. Leid- 
ing to Dilhoff & Schweer. 

At Columbus, Ohio, D, S. Seeley & Son 
get the Hawkeye and Priests & Feister the 
German-American of Pittsburg. 

At London, Ohio, Fred Van Wagener has 
taken J. W. Parker as a partner, the 
firm being Van Wagener & Parker. 


At Marion, Ohio, A. H. Myers & Co. get 
the Hanover, Norwich Union and St. Paul, 
formerly represented by O. G. Briggs. 


J. S. Simpson of Berea, Ohio, has sold 
his agency to Andrew Witherup. Mr. 
Simpson represented a number of good 
companies. 


W. G. Shannon of Eaton, O., special 
agent of the Connecticut, met with a 
serious railroad accident the other day 
and is laid up for repairs. 


Clifford Latta, of the firm of Gray, Dolle 
& Latta of Cincinnati, is seriously ill and 
was taken to the hospital Tuesday, where 
an operation will probably be performed. 

The Insurance Company, of Mansfield, 
Ohio, has been incorporated by J. K. Um- 
barger, R. M. Hartman, A. H. McCullough, 
: a Bie Jennings and E. L. Hall. Capital, 

1 


The village council of Port Clinton, Ohio, is 
now contemplating putting a hose cart and 
hose in the east and west ends of the 
village. Mayor P. K. Tadsen is behind this 
movement, as he has the largest fire in- 
surance agency in Port Clinton. 


The wood-working plant of Rose & 
Fisher, located at Bethel, Ohio, was burned 
last week, the fire having been of incen- 
diary origin. The loss was $6,000, and the 
insurance $2,200. Companies on the risk 
were Ohio German, Connecticut and Na- 
tional Lumber of Buffalo. 

L. E. Eckleberry of Hector, Putnam 
County, Ohio, and Thomas Elfea of Lima 
have been arrested by officers from the 
fire marshal’s department on the charge of 
arson. It is claimed that Eckleberry em- 





ployed Elfea to burn his barn so that the 
could collect the insurance. 


THE CINCINNATI MUTUAL 


FIRE INSURANCE COMPANY 


A. B. IDESON, President. 


J. H. LEIDING, Secretary 


ASSETS, $83,630.25 NET SURPLUS, $70,620.44 


Agents Wanted in Ohio. Surplus 


J. H. LEIDING, 


HOME OFFICE: 3 saeeenemnd Temple ° 





Business in other States considered. 


seamen Insurance 


. . 


CINCINNATI, OHIO 





The Eagle Fire Company 


Of New York 





ESTABLISHED 1806 


10ist ANNUAL STATEMENT 


Capital - - - $300,000.00 
Net Surplus - . 477,620.07 
Assets - . -  1,366,517.79 


SURPLUS TO POLICYHOLDERS $777,620.07 


‘INCORPORATED 1849 


WESTERN 


INSURANCE COMPANY 
OF PITTSBURG 


FIRE AND TORNADO 


Capital $300,000.00 
Surplus to Policy Holders, 413,206.10 
Assets - 786,134.77 
Losses Paid to date, 3,982,143.00 











SURPLUS LINES 


Por Local only after the 

on appro risks up to ,000 in 
American p+ ~- our office. 
agents and brokers in the S tates of Illinois 
covering against fire an 


= eradicate of fase Soe’ 


ge been etqusted, We can furnish you 
binders given 


commission paid to 
and New New York. We also write OrOMOBILE insurance 
theft anywhere in the United States, Europe or Canada. 


Commission, 10%. 


WE INVITE YOUR carers. AND PROMISE CAREFUL ATTENTION TO 
BR INTERESTS. 


MARSH & McLENNAN | 


Chica, New York 
169 LA SALLE STREET WILLIAM 


don Office: 


Office: 
STREET 123 BISHOPSGATE STREET 





AMERICAN 


INSURANGE COMPANY 
OF NEWARK, N. J. 


Organized 1846 
Assets Jan, Ist, 1907 - 
Cash Capital ° - 600,000.00 
Net Surplus - . . 1,463,509.91 

FIRE AND TORNADO INSURANCB 


WESTERN DEP’T, ROCKFORD, ILL. 
Chas. E. Sheldon, Manager 


$5,805,643.41 


GERMANIA 
FIRE INSURANCE COMPANY 


NEW YORK 


ORGANIZED 1859 


Cash Capital, $1,000,000 00 

Assets, $5,178,071 22 

Net Surplus, - - $1,094,932 62 
HEAD OFFICE: 

Cor, William and Cedar Streets 








ORGANIZED 1870 


The Concordia Fire 


Insurance Company 


OF MILWAUKEE, WIS. 


$300,000.00 
St “zy all other Liabilities 72, 941 83 
Total Assets 
GEORGE BRUMDER, President 
K DAMKOEHLER, Secre 


BIERCE & SAGE, General 
Whitney Opera House B 


G 


Re-insurance Reserve - - $722,879.65 
Net ene on - - 156,594.13 
USTAV WOSLAROER. Jr., Vice-President 
W. C. HUGHES, Supt. of Agencies 
its for Mi and Ohio 
lock, Detroit, igan 


PK AGENTS. T. KIRKWOOD, Cleveland; FRANK M. SAGE, Detroit; GEO. B. SEDG- 


peming, Michigan 





ARE YOU A GOOD AGENT? 


The United American 
Fire Insurance Ce. 


OF MILWAUKEE 


Wwente os seed egents in Wisconsin, Illinois 
an 


If the lisbility ¢ of a com in proportion 
to its assets is a good ood TEST pee invite 


comparison with *he companies you 
represent. 
J. M. KRALOVEC, Gen. Agt. P. A. KREBLA, Secy 
Cock County Chicago Home Office 


LOUISVILLE 


Insurance Company 
FIRE AND TORNADO 
INDEMNITY 


In business continuously under the same 
management since 1872. 

Applications from leading agencies 
solicited. 


Henry P. Magill & Co. 
General Agents 
184 La Salle Street Chicage 








ff. A. RICHARDSON, President 


WM. D. DENNBY, Secretary 


The Delaware Fire Insurance Co. of Dover, Del. 


Capital, $200,000.00 
This Company had only ‘$17,250 involved in the San Francisco conflagration, whieh has 


ll been paid in f 


ull without discount. 


Veader Underwriter Co., General Agent for the United States 
61 William Street, New York 





i. G, BUSWELL, Ceok 


County Maneger, Chieage 











May 23, 1907. THE WESTERN UNDERWRITER. 5 
MICHIGAN AND INDIANA) cxpence' the appraiser for the assured| MICHIGAN OHIO KENTUCKY WISCONSIN MINNESOTA 





AMONG DETROIT UNDERWRITERS 





Indifference on the Part of Club Mem- 
bers Bodes Ill for Future Peace 
in the City 





Detroit, Mich., May 21.—(Special Cor- 
respondence.)—A feeling of discontent 
exists among the members of the Detroit 
Underwriters Club. It is a well-known 
fact that several of its members pay no at- 
tention to its rules. When spoken to 
about their apparent disinclination to be 
fair, they cite what they know the other 
fellow does, and in order to protect them- 
selves they do about as they like. Again 
there are quite a few members who never 
attend a meeting and many more who do 
so simply to save the dollar fine for non- 
attendance. A few years ago, the same 
condition existed. Matters kept going 
from bad to worse and at last some of the 
managers came to Detrvit. After spend- 
ing a couple of days in the city, the dis- 
satisfied parties got together and made a 
new deal which has worked pretty well 
up to this time. It seems the time has 
come to have something done again. 
Take, for instance, the matter of one well- 
known company. It has three agents in 
the club and one outside. The under- 
standing was that all agents of this com- 
pany should be club members. The club 
members are waiting to see what the non- 
club member will do and the nonclub 
member does not care what the club 
members do. In fact, it appears that 
no one interested cares what the other 
fellow does. I have about made up my 
mind it is a case where no one cares 
enough about it to do anything. If you 
ask the agents who do not attend meet- 
ings why they don’t, they simply say they 
are indifferent, as a matter of fact, don’t 
care. Yet if you put the matter straight, 
“Do you or do you not want the club?” 
they say, “Of course we want a club.” 
Yet they will not give it any support. 
Quite a few club members have discussed 
the matter with me and up to this time 
none have been able to present a solution 
of the problem. You corner some and 
they wind up by saying if it comes to a 
showdown they can stand it if the rest 
can. But the question is, do you want a 
showdown. Now a showdown means a 
rate’ war and I don’t think any company 
doing business in Detroit or anywhere 
else is anxious for a rate war. You 
can put your correspondent down as op- 
posed to it and ready to make a mighty 
hard fight to prevent it. Yet there must 
be more interest shown by the club mem- 
bers than is shown now or something will 
happen. 

Detroit has as large a percentage of 
moving picture shows as any city. In fact, 
I think there are more here than in any 
city of its size in the country. There 
is an amusement craze and we are full of 
it. The companies are not writing this 
class of business very freely. Many com- 
panies prohibit its writing. If the danger 
is as great as the disinclination of the 
companies to write would indicate, we are 
having planted in our congested district 
some of the very best seed for fires pos- 
sible. Probably the refusal of companies 
to insure them may stop the spread, cer- 
tainly nothing else will except high rents 
and that doesn’t seem to affect the case. 


Alex. MacDonald, secretary of the De- 
troit Fire & Marine, has been confined to 
his home for some time. He took a trip 
to Florida last winter and must have 
got some Florida malaria in his system. 
He has not been well since his return. 

A loss occurred on Michigan avenue a 
few days ago on a stock of dry goods, etc. 
An inventory was taken about Jan. I. 
After the loss occurred this inventory 
could not be found. The case of the as- 
sured was placed in the hands of an in- 
dependent adjuster, and that of the ccm- 
pany in the hands of a Chicago adjuster. 
An appraiser, a once well-known grocer, 
was appointed in behalf of the assured. 





cannot be found, the independent adjuster 
tells the company’s adjuster to wait. The 
company’s adjuster goes to Chicago and 
the assured will wait. I am inclined to 
think from the way things look now the 
waiting proposition w will tire both parties. 


The burning of “the steamer City of 
Cleveland last week was laid to bad wir- 
ing. A careful investigation has been 
made, and it is thought now it was a case 
of spontaneous combustion. Perry Jones, 
the London Lloyds representative, has 
been in the city. On account of the ab- 
sence of Frank Kirby, who designed the 
steamer, nothing will be done in the way 
of adjustment until he returns. The 
loss, it is reported, will amount to over 
$400,000. 


H. F. Cornell tendered his resignation 
as a member of the Detroit Under- 
writers Club at its last meeting. He has 
sold out his business to William Keavey, 
who has been with him as manager for 
a long period. Mr. Keavey was elected 
a member of the club in the place of 
Mr. Cornell. 


Clements & Smith, proprietors of the 
Hotel Metropole, gave a complimentary 
dinner a few nights ago to a number 
of Michigan field men who are patrons 
of the house. 


Byron Whitaker, father of Charles and 
William Whitaker, of the firm of Whit- 
aker Bros. & Penny, and one of the oldest 
insurance agents in Detroit, died last 
week, Mr. Whitaker gave up the insur- 
ance business some years ago, confining 
himself to the boat business. He was 
known, however, as an _ old-fashioned 
agent, and was held in high esteem by 
his competitors and associates. 

The losses come thick and fast. One 
special, who visists us occasionally, says 
so far this year the losses amount to 
&0 per cent of the premiums of the state. 
He claims there are others. 


Op DeErroirer. 





Situation in Gas Belt Towns 
Agents in Anderson, Marion and Mun- 
cie, Ind., are still demanding some ex- 
ceptions to the new rates, and the local 
papers are now giving attention to the 
subject in a very virulent manner. The 
agents claim the increases on some risks 


are such as to force the insurance to 
outside companies. 





Death of Conrad Fey 
Conrad Fey, one of the oldest agents 
of Saginaw, Mich., died recently after a 
long illness. He was known for straight 
forward methods and was very promi- 
nent in local circles until his health re- 
quired his retirement from active busi- 
ness about a year ago. The business will 
be continued under the name of Fey & 

Koepke by the surviving partner. 





Inspecting Grand Rapids 

A party of five men of the engineering 
corps of the National board, headed by 
F. A. Raymond, have begun a thorough 
inspection at Grand Rapids. An office 
has been opened in the Houseman build- 
ing and it is expected the work will con- 
sume nearly a month. 





Indiana Agency Appointments 
#=tna—E. L. Fuson, Amo; A. E. Olm- 
stead, Borden; E. S. Collier, Elizabeth- 
town; Wilson & Hostetler, Henryville; J. 
M. Spencer, Milan; Wolf & Harlem, Mt. 
Vernon; I. N. Petree, Pine Village; V. W. 
Bigney, Sunman. w. 


American—K. Hemmer, 
Ben Franklin—Sample & Jolley, 


Hunting- 
burg. 


Lafay- 


ette 

British America—J. A. Irelan, Wabash. 

Caledonian—Satterlee & Craig, Clinton. 

Citizens—C. C. Combs, Jeffersonville. 

Dixie—W. R. Spencer, Ft. ayne. 

Firemans Fund—Vv. F. Steguer, Holton. 

German, Peoria—Bucker & Heaston, 
Huntington. 

German Alliance—Miller & Elder, Law- 
renceburg. 

Germania—C. G. Heckenlively, Angola; 
E. E. Neel, ~itiaa Rider & Liven- 
good, Waynetow 

Hamilton—S. R. Pace, South Bend. 


BIERCE & SAGE 
COMPANIES represerten GENERAL AGENTS 


CONCORDIA FIRE INS. Co. 





Detroit, Mich. 








NORTH RIVE! INS. CO SPECIAL AGENTS 
New York City F. M. SAGE, We write a general Class of 
GERMAN FIRE INSURANCE CO MICHIGAN, cedensand Guise cummneiien 
" Detroi an. 
COLO URANCE Co. F. A. SHALL in every Town, Village and City in 
New York Ci MICHIGAN, the above States. We have the 
JEFFE N ny S. CO. Detroit, Ie D largest Non-Union Agency in the 
NASSAU FIRE INS CE CO. orto AND KENTUCKY, United States and any — repre- 
IXIE FIRE SURAN % Soeeeee° senting one or more of our com- 
7 is ee sthean Wilann wot Wisconsin, panies is entitled to the full capac- 


Green: o, N.C. 
NATIONAL LUMBER INS. CO. 
uffalo, N. 

BEN FRANKLIN INSURANCE CO. 
Allegheny, Pa. 





‘See 556, wig Wisconsin 
‘Minneapolis and St. "Paul. 
Minneapolis, Minn. 


ity of our Office. 
WRITE US. 

















159 La Salle St., CHICAGO 
Capital, $200,000 











Do You Need a Fire Insurance Company ? 
7 “¢ The Metropolitan Fire Insurance Go. 


of Chicago is seeking reliable agents in the 
states of 
Minnesota, Missouri, Ohio and Wisconsin. 

On account of extensive reinsurance facili- 
ties it is able to write LARGB LINES on all 
classes of acceptable risks. LIBERAL COM- 
MISSION arrangements to desirable agents. 

Address all communications to 


Metropolitan Fire Insurance Co. 


Illinois, Indiana, Michigan, 


John Naghten & Co. 


General Managers 
Established 1863 











f Automobile Insurance 





from FIRE, EXPLOSION, SELF-IGNITION, 


COLUMBIA 


“¥ INSURANCE COMPANY 


of Jersey City, N. J. 


FIREMAN’S FUND 


S INSURANCE COMPANY 


of San Francisco, Cal. 


INSURE AUTOMOBILES under the most liberal 


orm of policy, covering against loss or damage arising 
IGHTNING and 
COLLISION done aud sustained, including legal expenses incurred thereby. 


THEFT. Also against loss by 


ORR & WALL, General Agents, Chicago, IIl. 
AGENTS WANTED IN DESIRABLE LOCALITIES 





NATION A L NORTHWESTERN F&M. 


Tusurance Zompany 
OF ALLEGHENY, PA. 
INCORPORATED 1866 


CAPITAL - - - $500,000.00 
RESERVE .- - 403,635.59 
SURPLUS To Policy Holders 949,044.18 
TOTAL ASSETS - 1,389,800.34 


Tusurance Zompany 
OF MINNEAPOLIS, MINN. 
INCORPORATED 1899 


CAPITAL - - = $300,000.00 
RESERVE - - 173,266.97 
SURPLUS To Policy Holders 502,415.49 
TOTAL ASSETS - 706,428.85 





GEO. H. SCOTT, General Agent 
184 LA SALLE STREET 
CHICAGO, ILL. 





Surplus 





‘Bie 
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Hartford—J. H. Travis, Clay City. 

Home—Cunningham & Armstrong, Le- 
banon. 

Jefferson—G. W. Clemmer, Franklin; A. 
L. Anderson, Jeffersonville; L. D. Buck- 
ingham, North Manchester; A. J. Harmon, 
Rensselaer. 

Mich. F. & M.—Livy Chamberlain, Elk- 


hart. 

Milw. Mech.—S. A. Miller, Corydon; Mu- 
tual Trust & Deposit Co., ew Albany. 
Nat'l Union—Ebbert & Miller, Corydon; 
Mrs. C, Lombard, Spencer. 

New Hampshire—Satterlee & Craig, 
Clinton, 

New Jersey—L. D. Buckingham, North 
Manchester; P. M. Crume, Peru. 

Newark—E, F. Dubail, South Bend. 
gan W. Nat’l—T. N. Browning, Plain- 

eld. 

Norwich Union—C. O. Fleming, Hart- 


ford City. 

8) German—Halliday & Dragoo, 

A. Koons, Newcastle. 
Doughty, New Carlisle; 

A. L. Lynde, Woodburn; A. J. Uncapher, 
Grovertown; A. E. Worden, Union Mills; 
L. E, Cowgill, Battleground; T. H. Doer- 
flein, Cedar Grove. 

Royal Exch.—J. E. Bearley, 
O. H. Benke, Bedford. 

Security—F. J. Quirk, Walkerton; Lida 
E. Fox, Andrews; Samuel Lambert, Hunt- 
ington; J. D. Alleger, Monroeville; J. A. 
Bueter, New Haven; C. E. Deming, Lig- 
onier; Mutual Trust & Deposit Co., New 
Albany. 

Southern—R. C, Jones, Valparaiso. 

Westchester—W. H. Mathew, Plymouth; 
Otto Benke, Bedford. 

Western, Pa.—S. O. McKennan, 
nersville; A. E. Martin, Rushville. 


Linton; 


Con- 


Michigan Fire Marshal Bill 

A bill that has the endorsement of the 
Michigan companies has been introduced 
in the legislature, providing for the em- 
ployment of a state fire warden with three 
deputies, one of whom shall be an attor- 
ney, whose duties shall be to investigate 
every fire where incendiarism is suspected. 
The department will be maintained by a 
tax of one-half of 1 per cent of premiums 
written, which has been estimated to be 
ample to cover the necessary expenses 
of the warden and deputies. The warden’s 
salary is placed at $2,000, and it is be- 
lieved possible to materially lessen the 
number of incendiary fires in the state, 
through the new department. 


MICHIGAN NOTES 


Burns & Blossom succeed William R. 
Burns at Munising, Mich. 

The Washington Fire of Seattle has 
been admitted to Michigan. 

Heath & Byrne Agency succeeds Heath 
& Byrne at Grand Rapids, Mich. 

The Michigan Mutual Fire of Dowagiac 
has been licensed by the department. 

The village of Hopkins, Allegan county, 
Mich., is agitating the question of in- 
stalling a waterworks plant. 

The new centrifugal pump, driven by 
electricity, recently installed at _ the 
pumping station at Big Rapids, Mich., 
has proven satisfactory under test. With 
five streams playing, the pressure was 
sufficient to raise the water over the 
three-story Harwood building. 


INDIANA NOTES 


A. M. Stephenson has purchased the 
agency of W. J. Woods at Sheridan, Ind. 


The Indiana State Fire of Indianapolis, a 
mutual, has begun business. A. T. Coate 
is secretary. 

At Union City, Ind., Webster Lambert 
has been appointed stamping inspector to 
succeed his father, L. D. Lambert, de- 
ceased. 


E. Armstrong has purchased an interest 
in the agency of Wm. H. Cunningham at 
Lebanon, Ind., the firm name being Cun- 
ningham & Alexander. 

Lowell, Ind., had a narrow escape from 
a serious fire last week, when the stand- 
pipe was emptied to clean it and the pre- 
caution was not taken to connect the 
pumping station direct to mains. 


At Berne, Ind., Bentz & Schug get the 
New York Underwriters, North British 
Firemans Fund and Phcenix of Hartford, 
which were formerly represented by Emil 
Frantz and later by Egly & Runyon. 


The real estate and insurance firm of 
Joseph W. Selvage & Co. of Indianapo- 
lis has been incorporated with a capital 
stock of $10,000. The directors are Joseph 
W. Selvage, Mariana Lawrence and Amzi 
lL. Wheeler. 

Stewart & Co. have been incorporated at 
Princeton, Ind., with $2,500 capital stock 
to do an insurance and real estate busi- 
ness. The incorporators are Samuel A. 
Stewart . E. Stewart, Chas. H. Stewart 
and E. D. Watson. 


Satterfield & Little, publishers of the 
Weekly Clipper of Garrett, Ind., have pur- 
chased the agency of W. H. Coffinberry, 
representing ten strong union companies. 
Mr. Coffinberry ran the agency ten years 
in connection with his work as assistant 
cashier of the Garrett Bank, and sold be- 
comes he had been promoted to the cash- 





IN ILLINOIS AND WISCONSIN 


DESIRE CHANGES 





IN SCHEDULE 


Some Wisconsin Fleld Men Say That 
There Need to be Modifications 
in Lumber Rates 


Wisconsin field men are discussing 
the present lumber schedule as it is 
claimed it is too inelastic and is unjust 
in many cases. There have been move- 
ments to get modifications on some 
risks. 

First, the charges for exposure to 
sprinkled and unsprinkled mills are the 
same, 

Second, it is held that the rate on 
purely storage yards is too high. 

Third, it is argued that the rate on 
small yards can be reduced. 

One field man in commenting on the 
situation says: 


The inflexibility of the archaic lumber 
schedule is costing the stock companies 
a pretty penny in Wisconsin. The many 
changes of conditions in the business 
have not been met by corresponding 
changes in the rating system, and the 
Lloyds and lumbermen’s mutuals generally 
are having an hilarious and joyous time 
at the expense of local agents generally. 
Now there is trouble at Oshkosh, large 
slices of expiring lines being diverted 
fom the books of the local agents to the 
outside forces. 


News from Milwaukee 


Mayor Becker has sided with the chief 
of police and vetoed the resolution passed 
by the city council last week to permit the 
fire insurance patrol] to use the Broad- 
way armory building for temporary quar- 
ters while a new patrol house is being 
built. The chief of police seems to be 
the only person making any protest and 
the matter will come up in the council 
again. The president of the council and 
several aldermen are in the insurance 
business. It is an important matter to in- 
surance interests, as it seems almost im- 
possible to secure suitable quarters for the 
patrol down town. 


Clem. P. Host has taken an agency of 
the Firemens of Newark to replace the 
Indemnity in his office. 


Jerry Sullivan, sprinkler expert of the 
Milwaukee board, has gone to New York 
to attend meetings of the Uniform Inspec- 
tion Report Association and the National 
Fire Protective Association. 

Arguments have been made before the 
city council in favor of the ordinance pro- 
viding for an electrical inspector in Mil- 
waukee. Among those who have spoken in 
favor of the ordinance are: W. 8S. Boyd, 
Underwriters Laboratories, Chicago; Har- 
vey Bloomer, inspector for the Milwaukee 
board; George F. Rohn, electrical contrac- 
tor, and others. It was shown that nearly 
every large city in the United States ex- 
cept Milwaukee has such an inspector. The 
Milwaukee inspector, if the ordinance 
passes, will get a salary of $1,800 a year. 


Decision Affirmed but Modified 

The Wisconsin supreme court affirmed 
the decision of the lower court in favor 
of B. Block of Wausaukee, Wis., who 
sued a number of companies. The ver- 
dict was modified so that the assured 
will recover $9,000, whereas the lower 
court gave $11,250. The case involved 
the validity of the three-fourths value 
clause, which was upheld. The compa- 
nies contested the loss on the ground 
of irregularities. 


Wisconsin Agency Appointments 


American, N. J.—G. W. Harmon, Spooner; 
O. E. Miller, Chetek; Andrew Ryan, Shell 
Lake; Peterson Betts, Bloomer; H. D. 
Yates, Clear Lake. 

Amer. Cent.—Peter Reinhard, Reeseville; 
Andrew Amundson, Rio. 

Boston—BE. D. Bullock, Beloit. 

‘ Buff. German—R. E. Carncross, Apple- 
on. 

Columbia—Herman Baer and Edward 
Newald, Gillett. 

Concordia—H. A. Hulsether, Stoughton. 

Continental— Arthur McKenzie, Eagle 
River; J. H. Brock and Fritz Bruhn, Mil- 
waukee. 

Germania—Mrs. Frances Van Epps, Wau- 


paca. 
Hartford—Henry Wilhelm and W. H. 
Dick, Layton Park. 
Merchants Mut., N. D.—W. W. Collins, 
La Cr 
. R. Hansen, Waupaca. 
I. Jones, Cambria. 
New Jersey—T. R. Michaelis, Marinette. 
Norwich Union—Evans & Raubenheimer, 
Beloit; B. M. Peyton; Superior. 
Old Colony—W. J. Fries, La Crosse; Sol 
H. Ettenheim, Milwaukee; M. F. Gleason, 
Fond du Lac. 





Shawnee Fire 


S " 
al 

Insurance Co. 
Copeka, Kansas 


Cash Capital, - - - - - $ 200,000.00 
Assets, January first, 1907, - - 1,092,463.41 


Losses Paid to January first, 1907, 2,017,225.18 
FIRE AND TORNADO INSURANCE AGENTS EVERYWHERE. 


The Michigan F. @ M. Ins. Co. 


DETROIT, MICH. 








Cash Capital $400,000 Cash Assets $1,250,000 
Surplus to Policyholders $700,000 





ALL SAN FRANCISCO LOSSES PAID IN FULL 





For agencies in Illinois, Wisconsin and Minnesota address Home Office or M. M. Hawx- 
hurst, Sp’l Agt., P. O. Box 825, Milwaukee, Wis. 


SUN INSURANCE OFFICE 


Of London 


(97th YEAR OF 
ACTIVE BUSINESS EXISTENCE 


UNITED STATES BRANCH, 64 PINE STREET,NEW YORK 


J.J. GUILE, Manacer 





a 


¢ Paciric COAST DEPARTMENT, GAKLAND, CAL. 
FOUNDED 1710 
OLOEST 18 THE WORLD C. A. HENRY & CO., Generar AGENTS 


WESTERN DEPARTMENT, 171 La Salle St., Chicago 


H. N. KELSEY, MANAGER P. T. KELSEY, ASSISTANT MANAGER 
Agents Wanted in cities and towns where not represented 





— FIRES 
INSURANCE COMPANY, 
\ OF AIK-LACHAPELLE GERMANY. 
\ UNITED STATES BRANCH | 


HARVEY W. MURRAY %& rane _— 
AE Lsey, woe 


GENERAL AGENT 


153 LA SALLE 8T. 
CHICAGO, ILL. 


JCEN J. HENRY, Pres. GEORGE F. REEVE, Vice-Pres. 


CHARTERED i811. 
INSURANCE Co. 


Ae 


A COMPANY THAT WRITES A GENERAL BUSINESS 
AND APPRECIATES AND HELPS ITS AGENTS 


For representation in Ohio, Indiana, Illinois, Iowa, Wisconsin, Michigan, 
Minnesota and Missouri address 


CARROLL L. DEWITT, General Agent, 153 La Salle St., CHICAGO 





CHARLES M, HENRY, Sec 
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Royal Exch.—K. L. Laffer & A. J. 
Roberts, Milwaukee. 

Scot. U. & N.—R. W. Kelting, Spooner. 

Security, Ct.—G. H. Wippler, Cudahy. 

Springfield— Byron Fairbanks, West 
Bend; Walter B. Cramer, Mattoon. 

Star—William Pfleger, Milwaukee. 

St. Louis—Peter Holst, Waupaca. 

Union, Pa.—William Pfleger, Milwaukee. 

Western, Pa.—Henry Rotier, Milwaukee. 

Wmsburg City—N. Harter, Mineral Point; 
Fred G. Rossman, Merrill; L. J. Pinkerton, 
Menasha. 





Williamsburg City Appointments 

The following have recently been li- 
censed as agents of the Williamsburgh 
City in Illinois: 

A. E. Werts, Abingdon; B. Heavner, 
Pearl; M. C. Schaffer, Plymouth; H. A. 
Maxwell, Randolph; C. M. Coyle, Gridley; 
G. F. and E. T. Renwick, Marengo; O. F. 
Spruill, Litchfield; H. Groves, Wil- 
liamsville; Warren Cummings, Huntley; 
C. F. Field, Geneva; J. C. Scott, Still- 
man Valley; M. Schoonmaker, Reynolds; 
Cc. E. Coppel, Havana; Watkins & Gol- 
den, Petersburg; J. C. Foster, Bradford; 
W. T. Brownlow, Chapin; John Buss, Jr., 
Freeport; J. H. Wilburn, Ashland; S. O 


Barnett, Steward; D. Holmes, Polo; 
J. M. Weakley, Lexington; J. R. Jack- 
man, Nunda; W. Vance, Danvers; 


E. L. Roup, Monroe Center; L. E. Mentch, 
Gary Station; T. J. Bower, Richmond; 
Wm. Mahis, Prophetstown; J. E. Gree- 
man, Tampico; M. I. Hall, Belvidere; 
Miss Mary I. Hunter, Mt. Carroll; G. R. 
Daily, Canton; H. H. Emminga, Golden. 





Will Complete Springfield Rating 

The Illinois State Board started to re- 
rate Springfield a few months ago but 
pulled the raters off to do other work. 
The rating will soon be begun again and 
the new rates for Springfield will then be 
completed. aie 

The state board has 125 fair-sized towns 
where only the Dean frame mercantile 
schedule was applied, and now the Dean 
brick schedule will have to be applied in 
these towns. 





Peoria Improved Electrically 

Inside electrical wiring at Peoria, Ill. 
shows great improvement. Two years 
ago the electrical bureau refused ap- 
proval of nonstandard wire installed in 
a large department store, and the action 
has served to prevent local contractors 
from taking any further liberties with 
the standard for wiring. The present 
electrician will move to require the use 
of metallic conduits for concealed wir- 
ing in the business district, if he is re- 
appointed for the ensuing two years. 
Overhead wires in the business district 
have been ordered underground, and 
many ducts are already laid. The city 
has removed much of its fire alarm wir- 
ing from poles. 





Illinois Agency Appointments 


Amer. Cent.—A. M. Hester, Colfax; H. C. 
Bocke, Freeport; C. B. Drake, Belvidere. 

American—M. K. Busey, Mahomet; J. P. 
Hurley, Tremont. 

Columbia, N. J.—C. A. Morrill, Kewanee. 

Com’l Union—Louis Gneckow, Salem. 

Continental—H. C. Wolf, Waterloo; G. L. 
Litchfield, Kewanee; I. I. Modjeska, Lake 

iew; N. G. Keplinger, Waverly; A. F. 
Fawley, Biggsville; H. C. Coy Kendall, 
Elmwood; H. Kueht, Moline. 

Cosmopolitan — MacEnafey & Hengle, 

hicago. 

Eagle Fire—F. C. Hamlin, East St. Louis; 
James Christensen, South Beloit; W. T. 
Burge, Centralia; E. B. Hinman, Mt. Ver- 


mont, 

Equitable F. & M.—J. J. Vaill, Elgin. 

Firemans Fund—J. A. Calbick, Wm. H. 
Wood, Wm. E. Holmes, C. W. Elphicke, 
James J. Rardon, George J. Harris and 
James S. Gadsden, Chicago. 

Fidelity—C. F. Holland, Pekin; E. S. 
Gray, Kankakee; I. I. Modjeska, Lake 


ew. 
Fire Ass’n—S. P. Reed, Jr., Toledo; C. 8S. 
‘Burgett, Newman. 
First Russian—Callender & Co., Peoria. 
German, Ind.—E. J. Yenerick, Ashton; 
Wm. E. Seifert, Belleville; Ernest J. Abt, 
East St. Louis; L. F. Alsop, New Douglass; 
Hubbell & Newsam, Peoria; James M. Dun- 
can, Sorento; J. W. Kagey & Co., Tuscola; 
Dan T. Smith, Winchester. 
Ger. Amer., N. Y.—Fred S. Potter, 
Henry; W. A. Childress, Appleton; J. S. 
Hoffman, Bayle City; W. D. Sherrill, 
lona; J. B. Merrell, Hindsboro; W. S. 
lers, Mulberry Grove; C. W. Johnson, Bell- 
flower; A. . Kissinger, Bradford; John 
Cropsey; T. J. McDonna, Edel- 
0. G. heehan, Ludlow; > ao 
Search, Mackinaw; A. D. Dolston, Phelps. 
Germania—Oscar Adams, Metcalf; George 
F. Devenney, Prophetstown; Asa C. Glass- 
burn, Tampico, . M. Repine, Tiskilwa. 
Girard—G. L. Robb, Clinton. 
emente State—T. P. Eggmann, East St. 
uis. 


Hanover—John M. Gray, W. Archer 
Lake, Arthur C. Imig, John H. Gay, John 





B. Watson, Albert C. Haines and Michael 
Schiessle, Chicago; Charles H. Patten, 
Palatine; R. E. Laycock, Ursa; Joseph B. 
Miller, Normal. 

Hartford—L. M. Crow, Grand Tower; C. 
A. DeLay, Rochester; C. H. Kappal, Mere- 
dosia; a . Burger, Allerton; Wm. H. 
Gale, Oak Park; Frank W. Chamberlin and 
E. D. and M. A. Whipple, Chicago; H. E. 
Barnard, Wrights; Edward Apfeld, East 
Dubuque; J. W. Collins, Manchester; O. D. 
Talbot, Lindenwood; John Sughrone, Stock- 
ton. 

Indianapolis—J. P. Gonigam, Ottawa; J. 
J. Vaill, Elgin; H. W. Mathis, Morton. : 

State of Pa.—Sigmund Benjamin, Spring- 


field. 

Illinois Nat’l—R. H. Jane, Pleasant 
Plains; F. N. McVeigh, Flora. 

L & L. & G.—C. Burgett, Newman; 
J. W. Shepherd, Oakland; S. A. Parkham, 
Sidell; G. H. Prillaman, Rossville. 

Milw. Mech.—O, G. Lawbaugh, Plano. 

Pp ee Union—G. F. Wittehind, Rogers 
ark, 

: N. B. & M.—D. C. Robbins, Stillman Val- 
ey. 
Norwich Union—Louis E. Yager, Chicago. 
Northern, - Y¥.—John J. Beadley and 
J. M. Fields, Chicago. 

Northern, Eng.—C. D. Russell, Nokomis; 
Edward Apfeld East Dubuque; John 
Sughrone, Sotckton. 

North River—Andrew Simpson, 
ton; F. J. W. Hogrewe, Waukegan. 

N. W. Nat’l—W. F. Fegge, Papineau; 
J. W. Kagey & Co., Tuscola. 

Amer. Cent.—P. A. Coleman, Newton; 
S. C. McClintock, Royal; L. M. Spurgeon, 
Ellis Grove. 

American, N. J.—C. E. Hitt, Carterville. 

Atlas—C. M. Smith, Berwyn; P. A. Foote 
and C. V. Richards, Grand Crossing. 

Citizens—P. E. Beuthe, Dana; D. J. Hou- 
reza, Mechanicsburg; Curtis Williams, Mt. 
ba oe | Henry Middendorff, Damiansville; 


Evans- 


R. P. R. A. Langley, Taylorville; J. P. 
Higgins, Odell. 
City of N. Y.—C. T. McBriarty, Elgin; 


Robt. Connolly, Alexander Conolly, Annie 
Conally, Springfield. 
Columbia, N. J.—L. W. Tuesburg, Pon- 


tiac. 

—* Union—H. W. Snow & Co., Shel- 
on. 
Eagle—R. 


. Vaught, Taylorville; Jesse 
La Forgee 


R 
& Co., Decatur. 





Gund Visiting Local Agents 
Manager F. M. Gund of the Williams- 
burg City is getting in personal touch 
with the agents. Recently he has been ac- 
companying the Illinois specials on their 
trips, visiting agents and learning condi- 
tions on the firing line. 





ILLINOIS NOTES 

B. F. Hughes, of the T. 

agency, East St. Louis, IIL, 
from the firm. 


An attempt is being made to get the 
tariff on the Huiscamp shoe factory at 
Warsaw, Ill., $3.56. It was written at $1.25 

J. Weinfurth of St. Louis, special 
agent of the Eagle Fire for Illinois and 
Missouri under General Agents Kriesman 
& Warfield of St. Louis, has been elected 
a member of the Illinois Field Club. 


The perennial trouble is on at Batavia, 
Ill., over the form of policy for the Newton 
Wagon Works. For several years the com- 
panies have objected to the manner in 
which this business has been covered. The 
work and materials clause is not standard; 
a tenant waiver clause appears and there 
is a 5 percent exemption provision in the 
coinsurance agreement. 


At Pekin, Ill., a new ordinance governing 
the fire and electrical inspection depart- 
ments has been adopted, under which the 
chief has a stated salary and the fees 
from electrical inspection work are paid 
into the city treasury. This change has 
caused several people wholly incompetent 
to apply for the position of chief, but the 
business men have protested with proba- 
ble success. 


L. Fekete 
has retired 





WISCONSIN NOTES 
The Rhode Island Fire and the Pennsy- 
Ivania Lumbermen’s Mutual have been ad- 
mitted to Wisconsin. 


At Hartford, Wis.—The St. Paul has 
transferred from H. F. Strehlow to J. H 


Schnorenberg, leaving the Strehlow agency 
nonunion. 


Vilas county capitalists have organized 
the Eagle River Mutual Fire, and the fol- 
lowing officers have been elected: J. T. 
Nemacheck, president; L. J. Cook, vice- 
president; P. N. Forsythe, secretary; F. J. 
Strong, treasurer; directors, James Ober- 
= Matt Scheibel and William Sund- 
sten. 


In a subrogation case at Fond du Lac, 
Wis., where the Oakfield Town Mutual 
Fire sought to recover from Albert Hensel, 
owner of a threshing machine outfit, the 
jury found that the barn which was 
burned, and on which the insurance com- 
pany paid a less, was set on fire by the 
passing traction engine of Hensel, but that 
there was no negligence on his part. The 
question of damages was not considered. 





Those holding a controlling interest in 
the German Union Fire of Baltimore have 
been sounded as to their willingness to 
dispose either of the company outright or 
of the control. Overtures have been re- 
ceived from two sources, one from a New 
York company and another from a Balti- 
more company. 





THE WEST AND NORTHWEST 


MAY BREAK LOOSE 








IN KANSAS 





Hartford Fire Gives Notice It Will No 
Longer Suffer Its Business at 
Kingman to Be Pirated 





The erstwhile righteous underwriting 
in the state of Kansas is on the wane 
and companies are beginning to look 
to their individual interests, regardless 
of rate observances. The local agents 
seem to regard the requests of companies 
for proper rates as a joke, judging from 
their utter disregard for the proprieties. 
Patienee has ceased to be a virtue, in 
so far as certain towns are concerned, 
and the Hartford Fire has led off with 
the statement to other union companies 
that it will not be bound by rates at 
Kingman, but proposes to protect its 
business there, owing to its inability to 
bring about satisfactory conditions. That 
other companies will quickly fall into 
line goes without saying, and as goes 
Kingman will probably go several other 
points, with a possibility of the demor- 
alization spreading all over the state. 





Hartford Has Not Gotten Successor 

The Hartford Fire has not yet selected 
a successor to Special Agent H. A. Bush, 
who had the Kansas field but who recently 
was appointed an examiner in the west- 





ern department. For the time being Ad- 
juster C. E. Tebbetts of Kansas City is 
looking after the field. 





Has Been Promoted 
Clyde Emery, son of Mr. and Mrs. 
Charles Emery, who has been in the in- 
surance business in Evansville, Ind., 
for the past year, arrived here last Sun- 
day and has taken his father’s place driv- 
ing the mail wagon. He expects to re- 
(Continued on Page 14.) 





Of Liverpool, England 


CHARLES EB. DOX, Manager 


Western Department 


$71 La Salle St., Chicago, Ill. 





Cc. W. RANSOM, Pres. 


JOHN H, GRIFFIN, Seo’y and Treas, 


W. A. MORAN, Vice Pres. 


CONSOLIDATED 


Fire and Marine Insurance Company 
Albert Lea, Minn. 


Writes Fire, Lightning and Cyclone Insurance. Strictly an 


Agency Company. 


Prompt in settlement and in payment of losses. 


Agents wanted in Wisconsin. 


Good 


G. F. KRUIIDICK, Spl. Agt., 409 Germania Bidg., Milwaukee, Wis. 





FIRE 
TORNADO 


PHENIX 


INSURANCE 
COMPANY 





OF BROOKLYN, N. Y. 


Western and Southern Department, 205 La Salle Street, CHICAGO 





j. ®. LENEHAN, General Agent 


CHAS. R. STREET, Ass’t General Agent 





The Stuyvesant Insurance Co. 


ORGANIZED 1850 


Capital $200,000.00 


Assets December 31, 1906, $553,600.74 


Surplus to Policyholders, $281,670.18 





Pacific Fire Insurance Co. 


ORGANIZED 3853 


Capital $200,000.00 


Assets December 31, 1906, $637,724.68 


Surplus to Policyholders, $389,680.74 





Insurance Underwriters 


Capital $400,000.00 


Assets December 31, 1906, $2,067,333.15 


Surplus to Policyholders, $570,641.67 





Writing only Sprinklered Risks 


Manufacturers Lloyds, 
Merchants Fire Lloyds 


Applications Accepted by 


Rollins & Burdick 


Agents for Chicago and Surrounding Territory 
159 La Salle Street, Chicago 


JOSEPH S. FRELINGHUYSEN 


76 William Street 


NEW YORK 
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ARKANSAS CURIOSITY 


Tue annual report of the insurance 
department of Arkansas for 1906 is a 
curious sort of document. In compari- 
son with other state reports it would 
scarcely be recognized as dealing with 
fire insurance companies. There were 
only twenty-four stock fire companies 
doing business in the state last year. 
Just read this record: 


Losses. 
Adams & Boyle............ $122,838 
BUS, The ccccccccccccccccce 928 
Citinen®, As. ..cccccccccce 23,379 
Commercial, Tex........+.. 12,074 
Commonwealth, Tex 15,015 
Continental, Ark... a 58,025 
Des Moines, Ia............. 23,667 
Franklin, W. Va.........+ 9,484 
Frecholders, Kan.......... 2,609 
ME, MEM ccccccsvcccccece 101,406 
Houston F. & M........++. 40,041 
Interstate, Ark...........+. 10,640 
Mercantile, Ark........... 18,832 
Merchants, Ark............ 11 
PE, MND cevccccccecccce 24,071 
DEE, DUR cccccccscces 47,667 
Nebraska Und..... 11,181 
North State, N. C. eae 36,810 
Southern Und...........+. ,682 
Southern Stock............ 6,364 
Southern National 2,830 
Standard, ArkK......ccccces 4,385 
TM Es WERescenccoveveces 26,176 
Travelers, APE... cccccceces ,08 











AGENTS’ VISITS 


LocaL agents of fire companies when 
they visit department and home offices, 
receive every courtesy. They deserve it 
because they are the producers of business 
and companies depend on them for sus- 
tenance. 

Agents on visiting such offices should 
remember that from three agents or 
more visit their superior officers each 
day. The executive or manager is a 
busy man. His own company’s affairs 
require mush time, aside from the com- 
mittee work of various underwriting 
organizations. 

It is natural for an agent who visits his 
department or home office once or twice 
a year to feel that as he comes so rarely 
his time spent at the office should be con- 
sumed by the guiding spirit in listening 
to his woes, desires and suggestions. But 
every working day, perhaps three or more 
such visitors demand the same attention. 
In the eyes of the visiting local, his 
agency is all important. To the office it 
is one out of perhaps 2,500. When, there- 
fore, the manager expresses a desire that 
the visitor meet “Our Mr. Jones, who has 
charge of your state in the office,” it is 
not with the thought of pushing the agent 
down the line to the entrance, but the 
manager realizes he can give only an al- 
lotted time to visitors or his own business 
will suffer. And the time of “Our Mr. 
Jones” is also precious. 

When the local agent visits his manager 
let him appreciate these conditions. Before 
the visit shape up in a clear, concise way 
the affairs you desire to bring to the at- 
tention of the office. Get all questions 
framed up, all grievances and requests 
properly recorded. Your company will 
appreciate a business-like visit and your 








keen appreciation of the busy men whom 
you will meet. Let your office know 
you comprehend the fact that time is pre- 
cious and your desire to compress into 
your brief stay as much as possible. Ev- 
ery Jocal agent is appreciated. Cortact 
with him is valuable, but a long-winded 
visit on a busy day is irritating. If he 
were the only local, the manager could 
well spend a week with him, but you are 
only one cog in a great big wheel. 





MAKING FACES AT HUGHES 


IN FUTURE years, when there has been 
time for second thought, the BurFrato 
Lire UNpERwriTers ASSOCIATION will not 
“point with pride” to its recent action in 
sending congratulations to Orro Kesey, 
superintendent of insurance of New York, 
because a bunch of politicians prevented 
Governor Hucues from removing him 
from office for inefficiency. It was not 
because the politicians thought Kersey 
competent, nor because they cared a rap 
whether he was or not, that they saved 
his official neck from the ax, but because 
they hated Hucnes for not being one of 
their own ilk. KeEtsry’s escape is no vin- 
dication, it is merely an incident of poli- 
tics. The gentlemen of Buffalo have not 
covered themselves with glory. For life 
insurance men to offer congratulations be- 
cause the insurance department of their 
state is likely to continue as incompetent 
as in the past does not show a very com- 
mendable spirit. The respectable citizens 
of western New York and the rest of the 
country will scarcely form a high opinion 
of the caliber of the men in the life in- 
surance business if this Buffalo contingent 
is a fair sample. Their congratulations 
will not make Kersey any larger in the 
public estimation, nor have they hurt 
Hucues any more than if like little angry 
boys they had stood at a safe distance and 
“made snoots” at him. 








WHY THEY WON’T HELP 

Fire insurance companies are turning 
down requests for contributions to CEN- 
TRAL CoLiecE, Pella, Iowa, a Baptist in- 
stitution, which can become a state col- 
lege if it can raise an endowment of 
$100,000. Fire companies look upon Bap- 
tist teachings and practices in regard 
to the use of plenty of water as strictly 
orthodox, but the state of Iowa, fire- 
insurancewise, is full of envy, hatred 
and malice and all uncharitableness, false 
doctrine, heresy and schism and _ hard- 
ness of heart. 








GrorGE JOHNSON, manager of the Mis- 
sour State Lire Company at St. Joseph, 
it is asserted, responded to a kiss thrown 
to another on the depot platform yester- 
day. The husband of the woman to whom 
the thrown kiss was directed by a woman 
friend resented Johnson’s action. ‘Lhe lat- 
ter was arrested and taken to the West 
bottoms police station, where he was re- 
a on a $15 bond.—Kansas City Jour- 
nal, 

He probably thought she was giving the 
high sign for a twenty payment life 
policy. 








MemsBers of the CorporATION Com- 
MISSION of Virginia should be well 
armed with facts when they tackle a 
WoLre. 








Ir Lort’s “Work Cure” is a nostrum 
that will give a man a big income with- 
— any toil, we will take a cargo of 

es. 








Persenal Side of the 
Insurance Business 


Geo. H. Batchelder, former special 
agent of the Niagara Fire in the Rocky 
Mountain field, assumed his new position 
as assistant western manager of the Dela- 
ware, Reliance and Rochester German this 
week. Manager O. C. Kemp has one of 
the finest equipped offices in Chicago. In 
installing Assistant Manager Batchelder, 
Mr. Kemp will have an opportunity to 
visit the field more frequently, which he 
desires to do. c 

Mr. Batchelder was tendered a compli- 
mentary banquet at Denver by the in- 
surance men before he left. 

Karl B. Korrady, assistant agency man- 
ager of the Illinois Life at the home 
office, was married this week to Miss 
Gladys Wells, one of the popular south 
side young ladies of Chicago. Mr. Kor- 
rady, as the right hand man to Vice- 
President R. W. Stevens in the agency 
work of the Illinois Life, has shown 
superior ability. 





Montgomery Clark, formerly special 
agent of the Calumet, with headquarters 
in Omaha, is now on the Pacific coast. 
After assisting in the adjustment of the 
Calumet’s San Francisco losses Mr. 
Clark connected himself with D. S. Wag- 
ner, the Chicago independent adjuster. 

James Glen, formerly assistant United 
States manager of the Manchester, with 
headquarters in Chicago, is now in this 
country and was in Chicago this week. 
He is now secretary of the National of 
Great Britain, in the home offices in 
Glasgow, Scotland. 


R. B. Moore, Ohio state agent of the 
Pheenix, has returned from a trip abroad 
with Mrs. Moore. While on the Con- 
tinent they spent most of the time with 
their son, Chauncey Robert Moore, who 
has attained high rank in grand opera. 
He has sung in the largest European 
cities and elicited plaudits from every 
hand. 


Mr. and Mrs. R. B. Currier of Aurora, 
Ill., are celebrating their golden wedding 
anniversary. Mr. Currier is a_ local 
agent at Aurora, representing the Home. 
His name is a familiar one to fire in- 
surance men of other days, as the Cur- 
rier family has taken a prominent part 
in underwriting affairs. Mr. Currier is 
a veteran, one of the old-school agents 
of the best type and a man esteemed 
for his many splendid qualities. 


Channing L. Rudy of Indianapolis, 
son of President D. A. Rudy of the 
Indianapolis Fire, committed suicide at 
his home a few days ago. In a note 
that he left he declared his mind was 
failing. He had just been appointed 
special agent of the German of Pitts- 
burg. Mr. Rudy formerly traveled in 
Indiana with his father for the German 
of Freeport. 


A. C. Olds of San Francisco who had 
jurisdiction over the Pacific coast business 
of the Phenix of Brooklyn under General 
Agent Lenehan, has now come to Chicago, 
inasmuch as the Phenix has given up its 
supervising office in San Francisco. Mr. 
Olds will have office supervision over the 
coast business and will also act as execu- 
tive special agent for the department. He 
will be sent out on important missions by 
the general agent. 

F. W. Foulkes, special agent of the Phe- 
nix in California, will remain in San 
Francisco for a few weeks attending to 
the closing of the office there and then 
will be transferred to the Chicago local 
office of the company. 


A. G. Sanderson,. general agent of the 
Continental and Fidelity at the home of- 
fice, spent last week in the Ohio field. Mr. 
Sanderson has had assigned to him the 
three states of Ohio, New York and West 
Virginia, and will have home office super- 
vision of this field, with which he is en- 
tirely familiar, 


Constant Increase in 
Number of Claims 


Men connected with the claims depart- 
ments of liability companies note a con- 
tinual increase in the number of claims 
for wages and doctors’ bills where there 
is no legal liability. Some claim men 
state that this increase has been percep- 
tible for a number of years, while others 
report a marked increase lately. -Vari- 
ous causes are assigned, some of which 
are interesting as showing the effect of 
apparently unrelated conditions upon the 
business. 





* * * 


Some time ago a Chicago manager was 
called upon to take care of a claim where 
a green foreigner had been hurt. The 
man seemed to have only one idea, 
namely, that he should be paid his wages 
and doctor bill. Thinking somebody had 
put this notion into the man’s head, this 
manager watched claims closely and 
found two instances in his own office 
where labor unions stood behind such 
claims. As these experiences were re- 
cent, this manager came to the conclu- 
sion that this notion about the claim due 
injured men had arisen from the intro- 
duction in the Illinois legislature of the 
Henderson bill, providing for the estab- 
lishment of a system of workingmen’s 
insurance, under which workingmen 
would receive benefits while disabled 
without regard to legal liability of the 
employer. 

* * * 


Other claim men, going on their own 
experience, think this tendency dates 
farther back and has other causes, al- 
though they admit that the report of 
the Illinois commission which investi- 
gated workingmen’s insurance and on 
whose report the Henderson bills were 
prepared, may have increased the num- 
ber of such claims. One man who has 
been handling claims in Chicago for 
many years thinks that the great influx 
of foreigners has had much to do with 
the growth of this tendency in Chicago. 
Many of these men come from Eu- 
ropean countries which have government 
systems of workingmen’s insurance un- 
der which they would be entitled to com- 
pensation, and they do not understand 
that there is no such system here. 

* * * 


Another reason advanced is that the 
“runners” set them up to make these de- 
mands. Men of certain nationalities, 
such as Italians, are contracted out in 
droves by some man who acts as a sort 
of business agent or boss for them. When 
one of them meets with injury he takes 
the case in hand and makes a demand for 
damages. If he cannot get that, he comes 
down to a demand for wages and doc- 
tor’s bill, and if he recovers that he 
makes the injured man give him half or 
some other fraction for his services. 

An experienced claim man says that in 
only about fifteen accidents out of a hun- 
dred is there legal liability on the part 
of the employer. Of these fifteen, prob- 
ably ten are trivial accidents for which 
no claim is ever made. The liability 
companies endeavor to settle the other 
five as quickly as possible. It is on cases 
where the adjuster thinks there is no 
liability that most of the suits are 
brought. With a continual increase in 
claims for damages for such accidents, 
the companies are called upon to pay 
out much more in losses or defend many 
more suits. The outcome of suits is al- 
ways doubtful, and while they are pend- 
ing the companies are obliged to put up 
a reserve for each one. 

“* * 


So constant is the growth in demands 
for damages where there is no liability 
that some managers, who have given the 
question much thought, express the opin- 
ion that it is only a question of time un- 
til rates will have to be raised to a point 
which will prove prohibitive for some 
classes of business or workmen’s collec- 
tive insurance will have to be required in 
connection with liability insurance to take 





care of this class of claims. 
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asualty and Surety Supplement 


To Aid Agents in Their Work and Help Them Make Money 








OOD salesmanship does not consist 
- merely in getting rid of goods, but 
in selling them at a profitable price. 
Anybody can sell gold eagles at $9. Some 
salesmen do not seem to appreciate that 
quality counts. The minute they run 
upon a cut rate they want to go it one 
better in the same direction. Too many 
agents forget that a man buys insurance 
on somewhat the same plan as he buys 
anything else. He is willing to pay more 
for an article if he can be shown that the 
quality is better. When an agent who is 
a first-class salesman finds himself in com- 
petition with a cut-rate proposition, he 
does not immediately try to find how low 
he can go and still get the policy to 
stick. He may have to cut the rate or 
lose the business, but the cut is only the 
last resort after all other arguments have 
failed. 
. Frequently the rate-cutter resorts to the 
cut-rate because he knows no other way 
to sell insurance. His policy and his 
company may be good, but he does not 
know how to make the prospect see that 
they are. The good salesman does know 
how. He presents in such a forceful man- 
ner the strong financial condition of his 
company, the excellence of its service, the 
fairness of its adjustments and_ the 
promptness with which it pays claims, 
that generally the competitor who can do 
nothing but quote his cut rate can be van- 
quished. This is good salesmanship, the 
kind that makes money for the agent and 
the company. 





Casualty and surety agents would do 
well each month to look over the Lire 
UNDERWRITERS SUPPLEMENT, which ap- 
pears in this paper in the early part of 
each month. Most of the matter con- 
tained in it pertains to life insurance, 
but nearly every issue contains some ar- 
ticle on salesmanship, getting prospects, 
developing business, etc., which is just as 
applicable to accident or burglary agents 
as to life agents. 





The possibilities of casualty insurance 
for an agent outside of a large city are 
well illustrated in the case of an agent 
in one of the smaller cities of Illinois. 
Several years ago he was running a gen- 
eral insurance agency, when he con- 
cluded that he could make more by spe- 
cializing on liability, burglary and surety 
business. Accordingly he began to push 
these lines and to study the business. 
Now it is said that there is scarcely 
a liability risk in several counties in that 
part of the state that he has not on his 
books or has had there and let go. He 
has such a hold on the business that it 
is very hard for anybody else to break 
into it in his vicinity, for he understands 
it thoroughly and has given his custo- 
merg such good service that they have 
no desire for a change. His business 
yields him a large income. 

In another Illinois city one of the 
smaller companies gets more liability in- 
surance than any of the large ones. Its 
agent devotes all his time to life and 
casualty insurance. He knows the lia- 
bility business like a book, stands well in 
his community, has the confidence of the 
business men and has a very tight grip 
on the business. 





Some weeks ago this paper learned that 
the Brennan-Love Company of Omaha, 
one of the big agencies of the West, 
which deals in “every known kind of in- 
surance”—as its letterheads state—was 
looking for a man to manage and develop 
its casualty business. We wrote the 
president, A. J. Love, asking if our in- 
formation was correct and if he would 
have any objection to our publishing the 
fact that the office wanted a good man. 








His reply was so thoroughly to the 
point that it is here given for the bene- 
fit of those who are wise enough to “sit 
up and take notice:” 

“Your letter of the 4th received. You 
are correctly informed—we were looking 
for a liability and suretv man for some 
time, but I found that very few of the 
young men starting in the insurance line 
realize the value of the casualty and sur- 
ety end of it. After scouring the coun- 
try for two or three months without find- 
ing any promising material I kidnapped 
a special agent of the American Bonding 
Company, which company we represent 
as general agents for Nebraska, and pre- 
vailed upon him to settle down and take 
charge of our surety business. 

“I cannot understand why so many 
bright young men working in the home offi- 
ces of surety companies on an average sal- 





estate, acted as renting agent, negotiated 
loans, sold Kentucky oil stock, bought 
and sold hogs, raised an acre or so of 
sweet corn. 

“Why don’t you give all your time to 
insurance?” one of the editors inquired. 

“T have tackled every man in town and 
the country about that I know for fire 
insurance,” came the response. 

Now that man represents a large co- 
terie of agents in the smaller points who 
are not alive to their opportunities. They 
aim to make a living by being a jack of 
all trades. Why not concentrate atten- 
tion on one branch, conserve your ener- 
gies, get greater momentum and increase 
your income. 

Many agents devote their time to fire 
insurance and go no farther. In a town 
of 1,000 there are three or four agents, 
at least, soliciting fire insurance. The 





AND SURETY SUPPLEMENT. 


Field men are desired. 


panies. 


a position wishes to locate. 


of practical value. 
appreciate this undertaking. 
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Employment Bureau Service 


For the time being, THE WESTERN UNDERWRITER intends to 
open a free employment bureau in connection with its CASUALTY 
There are general 
companies that seek men to take charge of certain lines of business. 
Managers of departments are wanted. 
are going to restrict this bureau to field men and department mana- 
gers for home offices or general agencies of casualty and surety com- 


There are men who are seeking such positions, and this bureau 
will be open to them. Write to us, telling definitely what Is desired, 
in what city or field a man is wanted or where a man who is seeking 
We will have a special “Want Column,” 
and this service will be given free in order to make this paper one 
We believe both companies and aspiring men will 
It Is now up to the companies and 
the men desiring to better themselves to use this ‘Employment Bu- 
reau” of THE WESTERN UNDERWRITER. 

The name of the company seeking the man or of the man seeking 
a position will not be mentioned unless such instructions are given. 
We invite any company or individual desiring the use of this column 
to send in copy of not over forty words. 
issue of the SUPPLEMENT. You may do this as many months as 
you see fit, but we cannot hold these ‘“‘ads.’’ over from month to 
We will put key numbers on the “ads.” 
sent to this office and we will forward them to the proper party. 
one need hesitate to use this service and we trust no one will feel 


In sending matter for this department, 
Bureau,” Casualty and Surety Department, THE WESTERN UN- 
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ary of $50 per month, don’t sit up and 
take notice of the opportunities that are 
offered them in general insurance offices 
throughout the west. Every aggressive 
insurance office in the west has taken up 
these two branches of the business with 
profit to themselves. And I am of the 
opinion that casualty and surety compa- 
nies would get better service and better 
business, at much less expense, from 
a general insurance agency in a town of 
say 100,000 or more than they can by 
maintaining branch offices. 

“At this time I could use a bright 
young man who has got a little ambition 
in his makeup in our casualty depart- 
ment. So if you have anyone answering 
that description cancealed about your 
office, please ship him to me C. O. D.” 





In these days no insurance agent need 
to complain of a lack of work to keep 
him busy every moment of every hour 
he should devote to business. An agent 
from a small town, 1,000 inhabitants, 
came to THE WESTERN UNDERWRITER 
office the other day and in commenting 
on his calling said he had to pick up 
odds and ends of all kinds of work to 
keep him employed. He dabbled in real 





field, of course, is limited and the agent 
realizes he cannot make a living out of it. 

Here is what THE WESTERN UNDER- 
WRITER did for the visiting agent referred 
to. First this paper secured for him an 
industrial disability company. For a pre- 
mium of $1 a month, a policy is written 
covering accident and sickness. The visit- 
ing agent said he knew plenty of men 
who would take that kind of a policy. 
It would require a year, he said, to even 
get at the surface. We suggested to 
him that in his town some men would 
want a higher priced accident policy and 
they should be solicited. 

Then every agent can represent a life 
insurance company as a side line which 
opens up a large field. 

Take this equipment for a country 
town. First, a fire company that writes 
a farm and tornado business. Second, a 
company that writes a dollar a month 
disability policy and a higher-priced pol- 
icv for men of medium income. Third. 
a life company that gives good annual 
dividends or writes nonparticipating in- 
surance (low rates with no dividends). 

An agent is thus well equipped for 
business. He will have all he can do to 
occupy his time, for every one of his lines 








will appeal to townspeople and farmers 
This applies to agents in towns of 8,000 
or less. 

Then as the agent goes his rounds sell 
ing these three classes of policies, there 
are opportunities to dovetail in other 
lines, the amount of which business is 
small in the country town. 

For instance there is burglary, surety 
bonds, automobile insurance, employers’ 
liability, plate glass, steam boiler and the 
like. 

A man should make one line, fire in- 
surance for example or disability-insur- 
ance, his main business, but work in an 
application for his other lines as much as 
possible. As a town of 10,000 inhabitants 
is reached, or possibly one of lesser size, 
an agent will find that one of the more 
important classes will require most of 
his attention. He will want to spend the 
major part of his energies in driving for 
one line and yet a wideawake man will 
not let an opportunity pass to get any 
line of insurance. 





If an agent represents a company that 
writes different classes of business he 
should make a study of the various lines 
in which the company is engaged. In the 
large cities an agent will specialize on 
a particular line. This is an age of 
more or less specializing, and in large 
cities there is enough business in one line 
to occupy an agent’s attention. However, 
in the city and in the country there is 
some business that can be secured with- 
out much extra time that will help the 
minor departments of a company. An 
agent therefore should acquaint himself 
with the various lines so that he can 
close any business that comes to his at- 
tention. Some agents, for example, while 
not paying any great attention to steam- 
boiler insurance find that by taking some 
additional time they have been able to 
land a number of boilers in their locality 

Other side lines are burglary, plate 
glass, sprinkler leakage, physicians’ de- 
fense and the like. 





Some agents sell business on the repu 
tation of the company, while others sell 
it on their own knowedge and personality 
and keep the company in the hackground. 
The company owns the one kind of busi- 
ness—or has a strong hold on it—while 
the agent owns the other kind. In time 
of peace it does not make any great dif- 
ference who owns the business, but when 
an agent has occasion to change com- 
panies it does. 

Several years ago, when the New Enec- 
land Mutual Accident reinsured in the 
General Accident, Frederic G. Hunting- 
ton of Cincinnati transferred all his busi- 
ness from one company to the other with 
scarcely a lapse. A good part of his 
policyholders did not know the name of 
the company they were insured in. “T 
am insured with Fred Huntington,” was 
all some of them knew or cared. 

Charles H. Hood of Minneapolis is 
one of the greatest liability men in the 
West. When the old firm of Macdonell, 
Hood & Penney some years ago gave tn 
the general agency of the Fidelity & 
Causaltv and took the Ocean Accident. 
the Fidelity & Causaltv sent some special 
agents igto the Northwest to hold the 
business. One of them, telling of his 
experience later, said: “We would go to 
an assured and tell him of the strength 
and greatness of the F. & C.. and try to 
set him to stav with us. All the satis- 
faction we got in many cases was to have 
the man say, ‘Oh. what do T know about 
the F. & C. Charlie Hood’s looking after 
my liability insurance.’ ” 





Some people are foolish enough to be- 
lieve that “the easiest way” to dispose of 
a subject is always “the best way.” 
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Liability Insurance 








Agents overlook one class of business 
that should be worked up. Take the brg 
stock farms or any large farm, for ex- 
ample. There is always more or less lia- 
bility on part of the owner if an employe 
gets killed or injured. Even where there 
is no liability, he gets sued, perhaps. If 
a valuable animal gets hurt and has to 
be killed, or if it dies from illness, it is 
likely insured. If a building burns it is 
insured. But he may sustain the same 
amount of loss if an employe gets killed 
or injured, and he is not protected. What 
is the remedy? Let him take out liabil- 
ity insurance. The minimum premium is 
$25. At the end of the year the pay- 
roll is audited and excess premium is 
paid if the payroll is greater than that 
stipulated in the policy. 

There is considerable liability about 
a farm if an owner has a vicious animal. 
Farmers may have a dog that will bite 
strangers. A bad dispositioned horse 
may kick. Then there. may be defective 
machinery or buildings. The owner is 
called to account for any liability im- 
posed by law. The limit for which a 
company is liable is $5,000 for any one 
person, or $10,000 for any one accident. 

This should be a valuable field for the 
agent, and if put forcibly before the big 
farmer, he will see the necessity of pro- 
testing himself at the small cost. Some 
agents already have a nice amount of this 
business on their books. 





While the large premium liability risks 
are solicited very strenuously, the agent 
overlooks a field that is practically uncul- 
tivated in the west, viz., residence lia- 
bility. The premium is only $4 a year. 
Such a policy covers the owner of a 
dwelling in case an employe, a visitor or 
an outsider is injured and sues for dam- 
ages. There may be some defect in the 
building and someone is injured. A vi- 
cious dog or horse may cause injury. 
A person may fall on the ice on the side- 
walk and while in most states the owner 
is held not liable, yet he is made a party 
to a damage suit. It costs money to 
contest suits. There are numerous ways 
a servant or the public may be injured 
around a private residence, and for $4 a 
year the owner of any fairly good sized 
establishment cannot afford to go unpro- 
tected. 





Many agents, owing to ignorance as to 
policy conditions, do not get up the 
proper form for contractors. Suppose, 
for example, he lets out part of the work 
to a subcontractor. Unless he includes 
the subcontractor’s payroll the liability 
ye yoo is not liable in case the prin- 
cipal contractor is sued for injury caused 
in the work of the subcontractor. The 
principal contractor is usually sued on a 
subcontract injury, and there is a con- 
tingent liability there that cannot be over- 
looked. Most contractors, therefore, de- 
sire to be covered for the: subcontract- 
or’s work. Again, if the form does not 
specifically exclude the subcontractor’s 
part of the work, the liability company in 
auditing the payroll can include the pay- 
roll of the subcontractors. 





The other day an agent, in writing 
a form for liability covering a general 
contractor, made it to indemnify him 
while “erecting buildings.” That was his 
main work. However, he was engaged 
in putting up an abutment to a bridge, 
and a man was injured. He was not 
protected under his policy. When a con- 
tractor performs various kinds, of service 
this should be plainly stated in"the policy. 





Agents, in writing up policies for paint 
establishments, make a mistake in allow- 
ing the answer “No” to be written in the 
query as to whether explosives of any 
kind are used. The average man would 
consider that the query related to 
powder, dynamite, or the like. Every 


paint shop uses benzine and turpentine. 
An explosion comes, and the owner finds 
his 
he 


licy does not cover him because 
id not state in the application that 











explosives were used. The proper an- 
swer to the query would be “Except 
those incident to the business.” 





A liability policy covers ordinary re- 
pairs in a plant, but does not indemnify 
the assured if he is making unusual 
changes. “If any important repairs are 
to be made, the agent should see to it 
that the extra payroll is covered and 
the policy endorsed to protect the as- 
sured. An incident is at hand where a 
wall was being knocked out so as to 
make an addition to the plant. An em- 
ploye was assisting in moving a machine 
to the new part. He was injured but 
was not covered in the policy, which did 
not protect the assured, because the agent 
had neglected to tell the assured that if 
he made any unusual repairs he should be 
notified at once in order to get the 
proper endorsement. 





Concerning the employment of chil- 
dren contrary to law, the Employers 
Liability says: 

“The provisions in liability policies rel- 
ative to the employment of children con- 
trary to law frequently comes into prom- 
inence by reason of persistence with 
which the average employer will disre- 
gard the provisions of the child labor 
laws of their respective states. All of 
our agents should strive to minimize the 
annoyance growing out of questions on 
this score being raised. The laws of the 
various states on this subject should be 
thoroughly advertised by the agent. The 
time for such advertising is, not after 
a case of apparent or possible actual vi- 
olation of the law occurs, but when the 
agent is soliciting a new risk or renewing 
an old one. No desirable policyholder 
should take offense at having his atten- 
tion called to the requirement of the law 
and of the nonapplication of the liability 
policy to any loss that may grow out of 
the violation thereof. The agent can in 
this way do a good work, not only for 
the company, but for himself, for it goes 
without saying. that the business that is 
carried along with the least friction be- 
tween the insured and the insurer is the 
most easily retained upon the books of 
the latter. 





Speaking of the importance of the na- 
tionality of employes in determining the 
quality of a liability risk, a manager says 
he has on his books two foundries in the 
same part of a city. One employs Amer- 
icans exclusively, and he writes it at 45 
cents. The other is larger and a some- 
what better risk physically, but the 
workmen are largely Poles and Aus- 
trians. The rate secured on it is 65 
cents. 





Here is a case such as most liability 
men doubtless run against frequently, 
which shows the.value of having the 
statistics. Recently in a large city a lia- 
bility manager was averse to renewing 
a risk at the old rate and the broker 
brought the assured to the general agent 
to talk it over. The assured stated that 
the company had made money on the 
business. There had been only five or 
six losses of any magnitude, he said, and 
they did not aggregate anything like the 
premium paid. In this he was doubtless 
sincere, as he had kept only a running 
track of affairs as his clerks had re- 
ported them. This is what the general 
agent said in substance: “The premium 
you paid at the beginning of the year 
and the excess premium you will pay 
according to your estimate of the in- 
crease in your pay-roll amount to $4,000. 
In claims, doctors’ bills, lawyers’ fees, 
court costs, and pay to interpreters and 
stenographers we have already paid out 
$2,800. We have three cases in court 
on which we shall have to put up a re- 
serve of $1,800. This allows nothing for 
running expenses, commissions, profits or 
liability which may accrue in future.” It 
was an eye-opener for the assured and 
made it plain to him why it was neces- 
sary to get a higher rate. 





The more a man wants to borrow, the 
harder he shakes your hand. 

1 Application = 3 Walks + 3 Talks 
— o Balks. 





Surety and Fidelity 


Surety bonds differ from ordinary in- 
surance in that the man who secures 
them and pays the premium usually cares 
very little about the company, so long as 
it will be accepted. Therefore, it is the 
personality of the agent and the influ- 
ences he brings to bear that will land 
the business even more than in the case 
of other insurance where the assured is 
to be the beneficiary in the event of loss. 
In soliciting surety business, therefore, 
the presentation of fine arrays. of assets 
and surplus is not so effective as in 
soliciting other lines. The assured makes 
a choice among agents rather than among 
companies, and it is the influence on that 
choice which the agent can bring to bear 
which cuts the big figure. Aside from 
the personality of the agent and his abil- 
ity to present his case ably, the greatest 
influence, perhaps, comes through friends 
or financial connections of the proposed 
assured. Some large offices have been 
known to have men whose main business 
it was to find out all possible about a 
person who was to give a large bond. 
These men learned who his closest 
friends were, where he banked, to what 
clubs he belonged, with whom he trans- 
acted most business. Among these vari- 
ous interests the agency found some man 
to whom it stood close and it imme- 
diately solicited his influence. His re- 
quest was often sufficient to decide the 
man in favor of that agency. Ordinary 
agents cannot have so elaborate and ex- 
pensive a system. They can, however, 
continually be learning about the connec- 
tions of men likely to be called upon to 
give bonds, cultivating their friendship 
and thus preparing to call in the assist- 
ance of the proper parties when a large 
bond is to be given. 








The United States Fidelity & Guaranty 
in speaking of bonds guaranteeing the 
owner of a building against liens against 
a contractor says: 

“The distinction we make between a 
straight contract bond—i. e., an agree- 
ment between a principal and an 
obligee for the performance of a given 
contract—and a bond specifically guar- 
anteeing against liens is as follows: 
Under the former we are in large 
measure protected by the terms of the 
agreement, which invariably prescribes 
the methods of payments under such 
agreement, and also provides for the 
retention of a certain portion of the 
contract price; the same to be held for 
a definite period after completion and 
acceptance of the work. 

“The measure of protection is, of 
course, predicated upon the assump- 
tion that the parties to the contract, 
and particularly the contractor himself, 
is financially responsible. We do not 
write contract bonds on behalf of any 
applicant until we have assured ourselves 
that he is satisfactorily responsible. 

“Should the obligee overpay the con- 
tractor, notwithstanding the agreement 
fixes when and how payments shall be 
made, he does so at his own risk. This, 
with any other material variation from 
the terms of the agreement, at once 
releases the surety from liability. 

“Under the latter form of bond a 
very different status is established; for 
illustration—the owner of a _ projected 
building not having sufficient funds with 
which to érect and complete his under- 
taking, creates a mortgage, out of the 
proceeds of which the lender makes cer- 
tain advances as the work progresses, 
until the fund is exhausted. Before do- 
ing so, however, the lender demands a 
satisfactory bond guaranteeing not only 
completion, but against liens and other 
claims arising under the performance of 
the work involved. 

“Suppose, therefore, the money pro- 
vided as suggested is not sufficient to 
complete the building, owing, perhaps, 
to bad faith on the part of either the 
owner or contractor, or due to errors 
in estimation of cost. Who must pay 
the penalty? Clearly the surety, who, 





not being privy to the contract, has had 
absolutely no control of the proper per- 
formance of the work or of the dis- 
bursement of the money, and notwith- 
standing which must submit without 
power of protest against any and all 
violations of the conditions of the con- 
tract, and if loss occurs, as already 
stated, on account of bad faith on the 
part of the principal or owner, serious 
errors in the estimate of the cost of 
construction or the employment of an 
irresponsible contractor, would have no 
alternative but to pay the amount 
claimed without the slightest recourse. 
Considering the possibilities of loss 
under a bond of so dangerous a char- 
acter, we refuse to accept such liability 
unless we are fully secured. 

“A bond against liens enforceable un- 
der claims for materials delivered would 
be a distinct proposition and would 
really take the form of a financial guar- 
antee in favor of the material men, 
protecting them under their credits to 
contractors. Manifestly we would not 
be justified in entering into any such 
liability, except, of course, we were se- 
cured in the full amount of the bond 
by approved collateral, which, as can 
be readily understood, most builders 
would be unable to furnish. 

“As we see it, a bond running to a 
mortgagee and another form of bond 
running to material men are financial 
guarantees, the one guaranteeing the 
mortgage value of the property and the 
other the material men against loss. 

“We cannot write such bonds unless 
we hold an equally valuable offset in 
our hands against loss or damage grow- 
ing out of default on the part of any 


principal in whose behalf we may be 
surety.” 





One of the companies in commenting 
on fidelity bonds for officers of labor or- 
ganizations says it receives such applica- 
tions with suspicion. Unions do not 
adopt the best systems of accounting. 
Frequently the applicant has not the best 
reputation. 

The Fidelity & Casualty announces 
that it has prepared a special form for 
labor unions based on a system of checks 
and balances. The company will not 
issue a bond unless these conditions are 
complied with. 





Here is a sample of a letter a general 
agent of one of the companies sends to 
men who are liable to be called on to 
go on bonds: 

Dear Sir—You no doubt have acquain- 
tances who are in the habit of calling on 
you to help them out whenever they need 
a name on their bond. Possibly thus 
far it has never cost you anything to sign 
a bond, but there may be undiscovered 
shortages of some of the bonds you have 
signed which before this year is out will 
cause the loss of all your hard-earned 
money. Do you know for a fact that 
the other surety on some of the bonds 
you are on has not placed his property 
in the hands of his wife, so that if the 
bond is forfeited you alone will have to 
make it good? 

Years ago bonds with personal sureties 
were necessary, but for some time corpo- 
rate surety has been used, and it is no 
longer necessary to ask a man to sign 
your bond nor to sign a bond, as the 
courts allow the cost of the bond as a 
charge against the estate, and the cost 
is nominal. 

If you have occasion to file a bond in 
any court in the county or in any other 
part of the state or the United States or 
Canada, or act as a surety on such a 
bond, please remember that the 
of which I have the honor to be general 
agent, will execute the bond and save 
you all the trouble and most of the ex- 
pense. 

Let me know what you want if you 
have time; if not, call at my office and 
I can fix you up at once in most cases. 

P. S—Please keep this letter for refer- 
ence. 








We are all too prone to follow custom, 
and there are some customs in the lia- 
bility business sadly in need of reform. 
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Accident and Health 


If an agent does enough accident busi- 
ness to warrant purchasing a card index 
outfit, he will find it will save time 
and he can work with more satisfaction. 
A card tray and cards should not cost 
over $4 

It is easier to have the cards classi- 
fied alphabetically, i. e, have all the 
assured whose last names begin with 
“A” follow the “A” guide card, and so 
on, through the alphabet. Each expira- 
tion card should be what is known as 
a tabbed card. It has the month tabbed 
at the top. The agent simply has to 
go through the alphabetical list and pick 
out all the cards tabbed for the month. 
The tabs for any one month being in a 
straight line, this is easily done. 

The information printed on the card 
could be as follows, properly arranged 
and lined: 








“Name of assured,” “Residence,” 
“Business address,” “Occupation,” “Ben- 
eficiary,’” “Policy No.,” “Premium,” 


“Kind,” “Date of Policy,’ “Date Paid.” 

If an agent has brokerage coming to 
his office, there should be a space for 
“Name of Broker.” 

The lower part of the card should 
be lined up for renewals, the headings 
being “Date Due,’ “Renewal Number,” 
“Date Paid.” 

If the premiums are paid semiannually 
or quarterly, the card should have two 
or four tabs bearing the names of 
the months in which premiums fall due. 





Horses, directly or indirectly, are fre- 
quent causes of accidents. The number 
of persons who each year suffer injury 
from kicks, bites, trampling, being run 
away with or being knocked down or 
run over runs up very large. The fol- 
lowing figures taken from an article in 
the New York Herald show the causes of 
1,000 runaways and should be impressive 
reading for drivers of horses-as show- 
ing what dangers they run: 

Negligence of Driver 





Horse left unattended ........-.eeeeees 82 
PE MD ce rccaeccctvesssesaaccnenss 26 
Te DOE BED ctncctewsiciavcccscevéses 22 
Defective Harness 
PO DOR oho 6s000ccssreksdasndenassees 97 
Broken or misplaced breeching . . 65 
ear 62 
Broken bit or bridle .........-+eeeeeeeeee 26 
BPGHOR GTR .ccccccccccccevcccccecseses 10 
Defective Vehicle 
Detached wheel .......scccccsccccccccees 82 
Broken whiffletree ..........+eseeeeeeees 34 
Broken Ghalt ...ccccccccccsccccccccescoes 21 
SS eee 12 
BAPOROM BEES 2c ccccccccccccccsccccccscese 6 
Horse Frightened By 
AUMAOUOIMIES occ ccccccccseccevsscccocecess 130 
Railway trains .......cccccesccccsscoces 72 
Being run into ......cecccccecccccecccees 70 
SE CE 5.60.60006000064000e008e- o08008 58 
GND 65. 0:066000608005600600: + o5eue 48 
WUE avccccicccescercccvevessseesece 20 
PAPE DODGE oc cccsscsescvescrsesccevcese 16 
Pe SN 6.5 06000500s00ces snes ne eseuee 13 





While high brokerage paid in the large 
cities attracts some accident men, the 
well-balanced solicitor figures not only the 
first but renewal commission. Some com- 
panies pay 40 percent first commission 
and 25 percent renewals. Other com- 
panies pay 30 percent on new and re- 
newed business. If a solicitor has risks 
that stick he will find the 20 percent 
company is the best. 





The Central Accident puts forth the 
argument that one should not take per- 
sonal accident insurance in a company 
which writes liability insurance also. It 
holds that there is constant danger that 
such a company will find it to its ad- 
vantage to make hard adjustments. 
Secretary Butler cites the case of a man 
run down by an automobile, whose 
owner has an automobile policy in the 
company in which the victim has an 
accident policy. As a liability company 
he holds that it wants to prove that the 
accident was the victim’s own fault. If 
his widow insists upon damages there 
is a temptation to dispute her accident 
claim, and thus to drive her into an 
easy settlement with the owner of the 
automobile, while if the man had carried 





his accident insurance in another com- 
pany, the widow would have secured 
payment of her accident claim without 
trouble and would have been in a posi- 
tion to push her claim for damages to 
the utmost. 





One of the companies presents the fol- 
lowing letter from a policyholder, which 
1s a good one to use in canvassing. 1 
was written to an agent and is as fol- 
lows: 

“When I first talked to you about acci- 
dent insurance I laughed at all your 
propositions and told you that I had 
neither met with an accident rot had 
been ill in eight or nine years, and tl.at 
at the present time my manner of living 
aoee me less to accidents than be- 
ore, 

“However, you demonstrated the ad- 
vantages of such insurance so tha- I 
finally took a policy. Within sixty days 
after its receipt I got tangled up with a 
fire extinguisher and broke both bones of 
my left arm and in addition suffered 
severe contusions and minor dislocations. 
Furthermore, within six months I suf- 
fered an acute attack of nephritis, fol- 
lowed immediately by tonsilitis. 

“I do not state these as the advantages 
of insurance, but merely to illustrate 
how much better off I was because of 
having insurance than I would have been 
without it, the company paying me ap- 
proximately $700. I feel that I owe this 
advantage entirely to your persuasion, 
and you may count upon it that I am 





sonal friend “agent” comes along and 
through his personality secures the busi- 
ness from the other fellow, in many cases 
the lapses not coming through any defect 
in his contract, but through his person- 
ality. To my mind more policies are al- 
lowed to lapse in this way than any other. 
As a matter of fact this leakage cannot 
be avoided very easily. Under these cir- 
cumstances it takes very little extra ef- 
fort upon the part of the friend to se- 
cure the business at its expiration. It 
will be perfectly natural for the agent to 
try to hold this business, and sometimes 
misrepresentation is used in doing sg. 
The lapse in this case is assured and the 
business lost. 

The best plan in holding business with 
the company where the percentage of 
lapse will be smaller is to write the busi- 
ness on an annual basis. The business 
is then sure for a year, whereas if the 
premiums are to be paid quarterly, the 
competing agent will have four times as 
many chances to transfer the business 
than if paid annually. 

"he average person insuring against 
accident and sickness will natuarlly de- 
sire to continue the insurance, and will 
usually feel perfectly satisfied with his 
company and the policies he carries un- 
til the competing agent rounds him up, 
makes him feel dissatisfied, and finally 
secures the business. Too many lapses 
are had in this way. Many agents out 
in the field care little of what they say 
or do, adopting most any method to se- 
cure the business from the other fellow, 
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Will Act as Medium for Agents 


The business of THE WESTERN UNDERWRITER Is to help 

It is our idea to make a man who sells Insurance a real 
agent Instead of a Jack of all trades. 
his time to the insurance business. 
that writes farm and tornado business, an industrial disability com- 
pany, a life insurance company, a company that writes plate glass 
insurance, a company that writes surety and fidelity bonds. 
larger towns, an agent should have an employers’ liability company. 
There is also the opportunity to write burglary insurance. 
There are also other classes of insurance that can 
be dovetailed in with these mentioned. 

This paper will be glad to make connections with companies for 
agents who desire a corporation that writes any class of business, 
In other words, we will act as the medium between the agent and 
company and the service will cost nothing. 


The agent should devote all 
He should have a fire company 
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It is a part of our business. 
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permanently convinced that no one is 
immune from accidents and illness, and 
that no one can afford to throw away 
an opportunity to receive protection by 
insurance, so long as the same may be 
secured at the reasonable rates that now 
prevail.” 





The Travelers paid accident benefits in 
1906 to the following classes: 






DOPOD 4.66006000006860000% . -$136,348.59 
Manufacturers -» 109,758.82 
Doctors and lawyers..... ... 89,867.62 
EE. Shvadéwendends0sens0e0a0000 80,404.53 
Commercial travelers ........-..++ 55,722.62 
DOOWEPEDOE BIG oc ccccccccccesees 31,061.51 

$503,163.69 





BEST METHODS TO KEEP 
DOWN ACCIDENT LAPSES 





(By George F. Zaneis, Chicago City Agent, 

Central Accident.) 

The best methods to keep down lapses 
is a problem which accident companies 
find hard to solve. The man out in the 
field who writes a large line of accident, 
health, or both, each year placing upon 
the books of the company this business, 
and adding to it each year, has come to 
recognize the fact that the more business 
he writes the larger the lapses will be. 
The question is asked, How can they be 
kept down? : 

In the first place competition is very 
keen in this day of underwriting, and is 
becoming more apparent. Every agent 
honestly will feel the policies he sells are 
the best, and his mind becomes a fact. 
One of the largest leaks is where a per- 





who in many cases needs the business 
more than the successful twister. 

Many agents are apt to expect that 
every premium will be paid promptly 
without much exertion on their part to 
look after it, and neglect to follow up the 
expiration. This is a mistake on the part 
of the agent, as it gives the competing 
agent a chance to secure the business from 
him before he gets around. If it were 
true that all premiums would be paid at 
the company’s office, more time could be 
given to the securing of new business. 
Not so in these times when the agent 
needs to put in most of his time in trying 
to hold the business after he has writ- 
ten it. It is harder many times to do this 
than it is to write new business. 

To a company like the Central Acci- 
dent (originators of the accumulation 
plan) it is much easier to retain the busi- 
ness on the books than with many other 
companies which do not have the accu- 
mulation features. 

The lapses will always come to us all, 
but it seems to me there is only one way 
of stopping this great leakage to a cer- 
tain extent, and that is by “keeping at 
it, always at it, at it all the time;” not 
giving the other fellow a chance to take 
from you that which rightfully belongs to 
you. 





With the honest, manly man “to see a 
duty” is to do it. 





It is only the selfish or indifferent who 
find enjoyment in ‘playing “hide-and- 
seek” with duty. 


Miscellaneous Lines 








In the East there are a number of 
large burglary policies, some ranging as 
high as $50,000. Wealthy men carry them 
to protect themselves on jewels, valuable 
bric-a-brac and the like. In the West 
the large policy has not been purchased, 
although there is a place for it. There 
are some $10,000 policies, but the largest 
known is a $25,000 burglary, theft and 
larceny contract, carried by J. W. Dunt- 
ley of Chicago, president of the Pneu- 
matic Tool Company. It is written by 
the American Fidelity. 





As to how much boiler insurance 
should a steam user carry, the Travelers 
Indemnity says: 

“There is an undeniable tendency on 
the part of steam users in ordering boiler 
insurance to measure the amount of in- 
surance required by the number of boil- 
ers insured, rather than by the amount 
at stake in the way of persons and prop- 
erty exposed. 

“The boiler insurance companies are 
largely responsible for this condition, and 
it is owing to the fact that boiler in- 
surance premiums are, of necessity, based, 
not only on the liability assumed, but 
more particularly on the cost of inspec- 
tion, which increases with the number of 
boilers covered. One boiler may be in- 
spected and insured for a comparatively 
low premium provided the amount of in- 
surance is not large, while to inspect two 
or more boilers the cost is nearly as 
many times as great, and, as the number 
of boilers increases, the premium charge 
must likewise increase because of the 
greater cost of handling the risk, prin- 
cipally from the inspection standpoint. 
If the premium charged for one boiler 
will enable the company to give the neces- 
sary inspection service and grant a 
limited amount of insurance, it is evident 
that an increased premium secured by 
covering a number of boilers in one 
policy justifies a greater measure of pro- 
tection, and it has been the practice of 
boiler insurance companies to write their 
policies on that basis. The result is that 
an agent, when soliciting boiler insur- 
ance, is apt to quote, and the assured 
is educated to ask for, amounts of in- 
surance based on the number of boilers 
operated instead of on the protection 
needed, illogical as this may be. Thus 
it is common for an agent to offer a 
prospect, with four boilers, $20,000 insur- 
ance, one with two boilers, $10,000 insur- 
ance, and a prospect with one boiler, 
$5,000 insurance, at appropriate premium 
charges, but without stopping to consider 
the needs of the particular case in ques- 
tion. 

“To some extent the number of boilers 
may be a guide to the amount of insur- 
ance that should be carried. Large 
plants, with valuable machinery, where 
extensive operations are carried on, and 
many persons are employed, must, be- 
cause of the amount of power required, 
have a large battery of boilers; while 
plants with small investment of capital 
are amply supplied with power from one 
boiler. This, however, only emphasizes 
the original statement that it is the possi- 
ble loss against which the insurance is 
carried that should be the measure for 
that insurance. , 

“When a boiler explosion occurs, it 
is, in nearly every instance, one boiler 
that gives way and does the damage. If 
there are other boilers in the battery 
they are, frequently, blown about, but 
they do not necessarily explode. The 
amount of destruction depends entirely 
upon the amount of property and the 
number of persons within the radius of 
devastation, without regard to the num- 
ber of boilers that may be in the battery ; 
therefore, an assured, operating but one 
boiler, but having a given amount of 
property and number of persons exposed, 
should carry no less insurance than he 
would if he operated a greater number 
of boilers. 

“Large amounts of insurance and large 





limits under boiler insurance policies are 
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written at a proportionately small in- 
crease in premium, and it should be the 
effort of every manager and agent to in- 
duce his prospects and policyholders to 
carry sufficient insurance to cover the 
greatest possible property damage they 
might sustain, and, in addition, to make 
liberal provision for personal injury and 
death losses. By so doing he is perform- 
ing the most important duty of an agent 
(that of protecting his client), and at the 
same time he is increasing his premium 
income. 

“There is no insurance which gives as 
imuch for the small premium charged as 
boiler insurance. The inspection service 
alone is worth all the insurance costs, 
and frequently by following the recom- 
mendations made by the inspection de- 
partment, sufficient economy is brought 
about to more than cover the insurance 
premium, and when, by payment of a 
small additional premium, largely in- 
creased protection may be had, it is 
decidedly unwise to neglect the oppor- 
tunity to secure such protection. 

“When it is considered that, as boiler 
insurance rates go, an assured could pay 
his premium for from three hundred to 
five or even six hundred years and then, 
by suffering one serious loss, recover 
from the company all he has paid out 
for premiums, entirely disregarding the 
benefits of the inspection service, it is 
apparent that the statements in the fore- 
going paragraphs are amply founded.” 





The Fidelity & Casualty presents some 
splendid working information on physi- 
cians defense insurance. It says that the 
state gives a monopoly in the care of the 
health of a community to the doctors. 
Because of this it requires a physician to 
be licensed and have a medical college 
degree. The state demands furthermore 
an ordinary degree of professional ability 
and attention. The state holds the doc- 
tor liable for negligence and malpractice. 
This being the case a physician is always 
in danger of suits. Blackmailers often 
take advantage of this condition. Many 
times an unintentional error brings com- 
plications. The doctor is forced into the 
courts to defend a case. He needs prompt 
and proper legal advice. In commenting 
on the physicians’ defense contract the 
Fidelity & Casualty says: 

“As errors, neglect and mistakes of a 
non-criminal nature which occur in the 
practice of medicine are all legally 
grouped under the term ‘negligence,’ it 
follows that the lawful and responsible 
means of protection against loss due to 
civil malpractice claims is found in the 
casualty company. 

“Under the authority granted by the 
state the duly licensed casualty company 
issues policies of insurance at an annual 
cost to the practitioner of from $10 to 
$20 a year, the amount depending upon 
the extent to which liability is assumed. 
In the best of these contracts the com- 
pany agrees: (1) to defend at its own 
cost any suit whatever brought against 
the contract holder, where the cause of 
action is error, neglect or maltreatment, 
alleged to have been committed by the 
assured or anyone else during the time 
the contract is in force; (2) to carry 
such defense to the highest courts; (3) to 
guarantee the quality of the defense by 
agreeing to win the suit or forfeit an 
amount sufficient to pav the judgment up 
to some given limit. say $5,000; and (4) 
not to settle any suit except on a written 
order of the physician or surgeon sued.” 





In making up plate glass dailies the 
agent should see to it that each plate the 
assured desires covered is in the schedule. 
Sometimes a pane is omitted and the as- 
sured tries to recover on a loss, finding 
he failed to get it in the schedule. 

Agents should also plainly state if the 
plate is clamped, bent or ornamental. 
When a loss occurs the company wants 
to know exactly what was covered. Every 
plate should be carefully listed and de- 
scribed to prevent all misunderstanding. 





It is easy to find others who will 
“think for you,” but it is wise to keep in 
practice yourself. 





Industrial Disability 


The Mutual Health & Accident of 
Jacksonville, Ill, has introduced some 
new features in its policy. Its puts all 
men on an equal basis. regardless of oc- 
cupation. If a man is injured at his 
work his benefits are graded according 
to occupation, there being six classes. If 
he is injured outside his occupation he 
gets the full class A benefits. 

Another feature is the arbitration plan. 
Whenever the number of policyholders 
in any community justifies it, an arbitra- 
tion committee of policyholders is ap- 
pointed to pass on claims. 

Other features of this company’s policy 
are monthly payments to beneficiary run- 
ning from three to fifteen years; specific 
indemnities for loss of one or both limbs, 
or one or both eyes; funeral benefits from 
$50 to $100; insurance to beneficiary for 
injuries if due to travel or burning build- 
ings; children insured between ages of 
one and sixteen for death or loss of 
members; double benefits for public con- 
veyance injuries; specific indemnities in- 
creased until 50 percent is added; 10 per- 
cent accumulation where premiums are 
paid annually in advance; one-half in- 
demnity for death by sunstroke, freez- 
ing, hydrophobia or septicemia. 

The premium is $1 a month and twice 
the benefits are given in the $2 policy. 











The Continental Casualty’s Record says 
as to honesty in soliciting: 

“What is meant by honesty? Honesty, 
in relation to insurance agency work, 
merely requires that the canvasser re- 
frain from misrepresentation, either direct 
or indirect, and let his dealings with 
every applicant be so completely above 
board as to exclude the possibility of mis- 
understanding. When an agent follows 
this cardinal principle of honesty he need 
never fear meeting his policyholders, nor 
will the lapse ratio upon his business be 
large. 

“Tt will be quite readily conceded that 
the good will of humanity in general is 
worth more than the gains, ill-gotten, 
that may be acquired by questionable 
means. Most agents will admit this 
to be a fact, but many of them will not 
heed what they admit is sound and logi- 
cal advice. 

“Dishonesty in agency work is of two 
kinds—direct and indirect. One is as 
bad as the other, and neither is pro- 
ductive of anything but dissatisfied and 
lapsed policyholders and despoiled ter- 
ritory. It is so easy to indirectly mis- 
represent or mislead that many agents 
are dishonest without really being dis- 
honest at heart. It is easy to let a pros- 
pect ‘infer’ certain things—for instance, 
that the entire period of illness, includ- 
ing the first week, is covered under the 
‘ordinary’ or $1 policy. In such cases 
the agent does not deliberately misrepre- 
sent by word of mouth, but he allows the 
prospect to think he is to obtain that 
which he is not. This is dishonest, indi- 
rectly it may be, but nevertheless dis- 
honest.” 





Some managers seem to want to do 
adjusting and yet the shrewd men will 
keep as far away from the loss end as 
possible and let the responsibility rest 
on the company. An adjuster cannot 
well be an agent, and vice versa. Some 
managers think that by getting good 
settlements it will help business. But 
the manager who tries to settle loss can- 
not well serve the company and claim- 
ant both. Some managers tell the claim- 
ant he will see that it is made right, 
which means that the company must ad- 
just the claim as the agent dictates. That 
often embarrasses the companv. The ad- 
justing and producing ends of a com- 
pany need to be kept apart. If an agent 
finds a dissatisfied claimant he should 
assume an attitude something like the 
following: 

“T have nothing to do with the claims, 
but I know the company will adjust all 
according to the contract, and that, I 
know, is what you desire. If you are 


correct in your report to the company it 





will be adjusted accordingly. The com- 
pany will compare your report and that 
of its doctor. No company can afford 
to do an injustice, and mine is willing to 
pay every dollar it owes. It is not in 
my province to settle claims.” 

The agent can do much to inspire con- 
fidence in the company. If he agrees with 
the claimant in all things he may cause 
him to fear the company will not be 
square. It is up to the agent to be diplo- 
matic and get the assured in a proper 
frame of mind. 





When business is solicited, let the pros- 
pect realize he is doing you no special 
favor by giving the application. He is the 
one who is benefited. You are rendering 
the service. The applicant is merely per- 
forming a duty that he owes to his family. 
No ordinary man can afford to be sick or 
have an accident, because he is living up 
to his wage, or nearly so. Put this ques- 
tion to a prospect, “If you knew you were 
going to be laid up with illness for two or 
three weeks or more, or if you are to 
have a serious accident, would you take a 
policy?” The agent cannot guarantee 
that sickness or accident will come, but it 
should be shown to the prospect that he 
can’t afford to risk the chance when the 
premium is but $1 a month. 





The industrial agent should not over- 
look the opportunity to place a commer- 
cial policy here and there. In each town 
there are a few men who will take a 
higher-priced policy than the dollar a 
month kind. A list of such prospects 
should be made and worked on. 





Some industrial disability companies 
have been building up their business by 
hiring the discarded agents of other com- 
panies, who, for one reason and another, 
have been found to be_ undesirable. 
Some agents were crooked financially, 
others misrepresented the policy, and still 
others worked with the assured to force 
more out of the company when a claim 
was paid. It is safe to say that either 
the discarded agent himself or his busi- 
ness was undesirable. 

The companies that are seeing some 
virtue in this class of men will eventually 
reap a just reward. They are instruments 
to keep men in the business who should 
be out of it and who cast discredit on 
their calling. 





In speaking of the plan of having 
banks make collections for industrial dis- 
ability companies, a man of years of 
experience says most companies quit 
that plan long ago. Many workingmen 
seldom enter banks, and some of them 
stand in awe of them. Banks are not 
open nights, when these men are off 
shift. This man regards a bank as 
about the poorest possible collection 
agency for that class of insurance. On 
the other hand, he regards drug stores 
as excellent, because they are open at 
all reasonable hours and everybody is 
accustomed to go into them. 





SHOULD DEAL WITH AGENTS 
RATHER THAN WITH BROKERS 





The assured will find it more advan- 
tageous to deal direct with an agent than 
with a broker in the more important lines 
of insurance. A man who has to pay 
large premiums and carries different 
lines of insurance knows that it is more 
convenient to do business with one man 
and allow him practically to be his in- 
surance man. He saves time and annoy- 
ance in this way. Very likely it is his 
fire insurance agent. The agent repre- 


sents those companies directly. He 
knows that end of the business by 
heart. He can give suggestions and ad- 


vice of value. No problem arises with 
which he cannot cope in a minute, or 
on which he cannot at least get in touch 
with proper sources of information. If 
the assured has a fire loss, the agent un- 
derstands just what to do. He is deal- 
ing with his own companies directly. 
The assured is satisfied with the way in 
which the agent has handled his fire line. 





— 


He has probably allowed him to write an 
accident policy, and concludes that he 
will concentrate all his insurance in the 
agent’s hands. The assured has em- 
ployers’ liability, some surety and per- 
haps other lines to place and he tells the 
agent to take charge of this work. The 
agent goes to the manager of a liability 
company or surety company and places 
the business with him. The manager 
does not want to interfere with the brok- 
er’s customer, and fixes him up as best he 
can. The broker would resent the man- 
ager’s taking up the subject to any great 
extent with the assured, fearing that the 
assured on discovering that the manager 
knows much more regarding his special 
line than the fire agent, will be inclined 
to shift the business. 

The result of it all is that while the 
assured saves time and obviates the ne- 
cessity of dealing with a number of men, 
he loses the contact with the specialist 
who is able to give him valuable advice 
in other lines just as the fire agent was 
competent in his particular line. The 
fire agent who brokers other lines is more 
or less ignorant of the technical features 
of the underwriting and those pertaining 
to claims. Then again the fire agent is 
not representing the liability or surety 
company directly. The assured is not 
dealing, therefore, with a man who can 
talk with authority. The broker has to 
consult with the manager. 

Here is an incident that shows the 
benefits of dealing with an expert, a di- 
rect agent or manager rather than a 
broker on the more important casualty 
and surety lines. In the employ of a 
concern in a large city was a large Polish 
fellow. He was injured, and when the 
claim came up for investigation, by the 
employe’s own testimony, he was less 
than legal age. The company disclaimed 
all liability and the assured was very in- 
dignant. He had been deceived in the 
employe’s age because of his size. 
His insurance was handled by his fire 
agent, and the agent was one of the best 
in fire insurance in his locality. The as- 
sured was so well pleased with the fire 
agent’s work that he had him place his 
liability. When the accident occurred, 
the fire agent was called in and he had 
to consult with the liability manager. The 
assured was not dealing directly in so 
important a matter with a man who was 
experienced in liability insurance, but 
with a broker who was out for commis- 
sions. 

A liability manager happened in during 
the controversy over the accident to so- 
licit the liability line. He was told that 
the fire agent was taking care of the in- 
surance. In the course of the conversa- 
tion the accident was mentioned and the 
liability manager was asked whether his 
company would pay such a loss. He was 
given a negative answer. “However,” 
said the liability man, “there are features 
in this case that deserve investigation and 
I will give you the benefit of my coun- 
sel. An employer should get a school cer- 
tificate from every employe under legal 
age, and protect himself in every possible 
way. In the case of the injured employe, 
I would judge he is a Catholic. You 
should go to the priest who baptized and 
christened him and find the date and then 
follow up his career through school. 
You may find some information of 
value.” 

The investigation was made, and it 
was found from the parish records that 
the employe was 19 years of age and 
therefore fully protected under the lia- 
bility policy. The man himself did not 
know his own age. The assured decided 
to place his liability insurance through a 
man who knew that branch of the busi- 
ness. 








Employment Bureau Service 








WANTED—Five special agents on sal- 
ary, for the life and accident depart- 
ment of the Travelers, to appoint and 
work with agents in Wisconsin, Illinois 
and Indiana. Men must be experienced 
and hustlers. Address H. B. Knowlton, 





District Supt. of Agents, American Trust 
Bl Chicago. 
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AMONG CASUALTY AGENTS 


TELLS FACTS ABOUT THE SUIT 











Vice-President Clark of United Surety 
Explains Litigation Involving Con- 
tract with Munich Reinsurance 





Regarding the suit brought by the 
United Surety against the Munich Re- 
* insurance, Vice-President Clark writes as 
follows : 


Certain articles have appeared in the 
newspapers concerning the suit brought by 
the United Surety Company against the 
Munich Reinsurance Company to recover 
certain monies due under a contract which 
the Munich entered into with the United 
Surety somewhat over a year ago. Some 
of the statements in these articles confuse 
the real issue between these companies and 
are misleading, and we feel it, therefore, 
our duty to correct them and to put mat- 
ters in proper light before the insurance 
and surety world. 

In the first place, the execution of the 
contract between the Munich and _ the 
United Surety was entirely dissociated from 
any stock transaction; therefore, the two 
should not be confused. 

Second—As to the losses which occurred 
and for one-third of which the Munich 
is liable under its contract, many of them 
are such as are naturally incidental, if 
not almost a necessary incidental, in the 
organization and the inceptive operations 
of surety companies, and, for that matter, 
some of the transactions for which we 
seek to recover and which are properly 
chargeable under the contract are not what 
would ordinarily be termed losses pure 
and simple—for instance, rentals of over 
$15,000 for the home office and agencies, 
insurance department fees of over $7,000, 
advertising of over $6,000, commissions of 
over $42,000, salaries of the home office 
and many agencies over $62,000, reinsurance 
reserve on unearned premiums of over $93,- 
000—all of which go to make up the total, 
with also other items, from which are 
deducted receipts and for a third of the 
net balance of which the Munich is liable 
under its contract. 

It will thus be seen that the United 
Surety has met with comparative normal 
losses and that a large proportion of the 
disbursements covered expenditures for or- 
ganizing and equipping the company and 
for its operation. It may be added that 
many of these expenses have been very 
largely cut down by the present adminis- 
tration, and therefore do not now exist. 

Third—The United Surety is now doing 
an excellent business; its capital stock is 
entirely intact and it has a good surplus. 
The last published statement, submitted 
to the insurance commissioner of Maryland 
and certified to by him, after a most thor- 
eugh examination, shows as of Dec. 31, 
1906, that the total resources of the com- 
pany were $722,861, of which its surplus 
account amounted to $121,481.07. Since the 
above date the surplus of the company 
has substantially increased and the com- 
pany is now doing a larger business than 
at any other time during its existence. 

The present management is ageressive 
and is most actively pushing the in- 
terests of the company throughout the 
ecuntry, according to conservative and 
strictly up-to-date principles of wunder- 
writing. The losses (so-called), to re- 
cover which the suit was brought against 
the Munich, took place prior to the in- 
auguration of the present management and 
prior to the statement submitted to the 
insurance commissioner, as aforesaid. We 
deem it, therefore, best to correct any er- 
roneous impressions which may have been 
inadvertently scattered broadcast, and 
which no doubt were made under a mis- 
conception of certain facts, or a lack of 
knowledge of some of the facts. 





People’s Accident Incorporated 
The Peoples Accident Insurance Com- 
pany of Cleveland, Ohio, with $100,000 
capital, has been incorporated by M. 
Watts, Arthur Winter. David B. Stone, 
B. Winter and Henry Kuhlmeier. 





May Start Liability Company 

It is said that George G. Brown has 
taken steps to organize a liability com- 
pany in Cleveland. Mr. Brown has been 
living quietly on his farm near Cleve- 
land for some months, but at the same 
time has been talking the matter over 
with business men who believe that such 
a company would be a success in the 
Forest City. 





American Is Branching Out 
The American Assurance Company of 
Philadelphia, having been admitted to 
New Jersey, is now operating in four- 
teen different states, as follows: Ala- 
bama, Connecticut, Delaware, Georgia, 
Illinois, Indiana, New Jersey, Ohio, 





Pennsylvania, Rhode Island, South Caro- 
lina, Vermont, Virginia and West Vir- 
ginia. R. Koch, president of the 
company, is now spending several weeks 
in the southern field, looking after the 
organization of new territory, and is, as 
usual, meeting with gratifying success. 





Interest in Texas Law 

It is a question as to whether life 
companies writing accident and health 
business will be affected by the new 
75 percent reserve deposit law, which 
goes into effect in Texas. It is said the 
act was designed only to affect life busi- 
ness, but it may be interpreted to in- 
clude accident and health where a life 
company writes these classes. The in- 
surance department has been asked to 
rule on this question and will no doubt 
get the attorney-general’s opinion. 





INTERESTING QUESTION RAISED 





Frankfort Made a Demand on the 
White City of Chicago for Short 
Rate Premium 


Interest is taken in the placing of the 
liability on the White City, a big amuse- 
ment park in Chicago. The Maryland 
Casualty carried it last season for a 
$6,000 premium. The Maryland wanted 
a higher rate. The Frankfort secured the 
order, the premium being based on the 
gate receipts, those from concessions and 
also from certain amusements which the 
White City operates directly. The policy 
was delivered to the White City and it 
kept it more than three days. It was re- 
turned with the statement that it was 
not wanted. The concern took the 
ground that it had not accepted the policy, 
as it had only given it to its attorney for 
scrutiny. However, it seems in the mean- 
time the Pacific Coast Casualty had re- 
ceived a telegram from its home office 
agreeing to duplicate the Maryland Casu- 
alty’s form at the $6,000 premium. 

The Frankfort endeavored to collect 
the short rate premium. The policy 
covered the concern on the opening night 
and over Sunday, when thousands of peo- 
ple were at the park, and no doubt would 
lave kept the policy if an accident had 
occurred. The mooted question was set- 
tled by compromise this week. 





Brown Sues United Surety 

Suit has been commenced at Cleveland 
against the United Surety by George G. 
Brown, its former general manager, who 
alleges breach of contract, and asks for 
$50,000 damages. Mr. Brown contends 
that he had a five-year contract with the 
company as manager of its central west- 
ern department, with headquarters at 
Chicago, the compensation to be $6,000 a 
year and an overriding commission of 
2% percent on the business of the terri- 
tory, with no ‘cancellation clause. Mr. 
Brown claims that the company broke 
its contract and forcibly ejected him from 
his office in Chicago. 





Defines Septic Poisoning 

The United States circuit court of ap- 
peals at St. Louis has held that septic 
poisoning, covered by physicians’ and 
dentists’ accident policies, must result 
from abrasion of the skin or membrane 
by which. poison is introduced in the 
bleod. Where J. B. Thompson, a Denver 
dentist, claims $1,000 from the Fidelity 
& Casualty because a patient spat pneu- 
monia germs in his eye, resulting in his 
being laid up for ten weeks, the court de- 
cided in favor of the company, cverruling 
the lower court. 





Central Accident Will Fight 

The Preferred Accident, Fidelity & 
Casualty and Travelers have withdrawn 
their defense to the suit brought against 
them for $10,000 each by Mrs. Ella Shu- 
maker of Pittsburg, under the policies of 
Alva P. Shumaker, whom she claims to 
have been her husband. It is intimated 
wealthy Pittsburg men put up the money 
to prevent having their names appear in 
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the testimony. The Central Accident will 
continue to fight. It will seek to prove 
that Shumaker’s Chicago divorce from 
his first wife was invalid, and the plain- 
tiff in the case was not his lawful wife, 
and that he committed suicide because of 
her relations with other men. 





Supposed Largest Accident Loss 

Fourteen of the thirty-one persons 
killed in the wreck of the Mystic Shrin- 
ers’ special train at Honda, Cal., May 
II, were insured against accidents in the 
tna Life. This involves a loss of 
$110,500, which, it is stated, is the largest 
loss ever incurred by an accident com- 
pany in any one disaster. 

The total amount which the A&tna Life 
had at risk on the lives of passengers 
on this train was at least $154,000, but 
of those insured with the company other 
than the fourteen killed only one is re- 
ported as severely injured. 

The amounts payable for deaths in 
this wreck are all double the amounts 
insured, and in three cases they are 
triple the amounts insured, through the 
fact that the beneficiaries were killed in 
the same disaster. 





Minnesota Casualty Business 
The preliminary report of the Minne- 
sota insurance department gives the fol- 
lowing summary of casualty business done 
in the state in 1 


Premiums. Losses. 
Personal accident .... $412,053 180,538 
Employers’ liability .... 541,967 314,359 
Plate glass ......+e++. 56,116 23,173 
UE «cv tctccccevecses 248,353 92,287 
Burety .ccccccccccccese . 20,923 
Steam boiler ......... 44,680 410 
Burglary and theft... 60,623 20,412 
DEE wrcccercservecse 38,590 15,078 
Sprinkler leakage ...... 12,223 7,471 
EE xebct.iese602eés eee 15,540 602 
EME csetcsconseveds eos 28,786 11,362 
Flywheel ...--.sseeee0% SIS ss ccc cccce 





Sampson to Be in Charge 

_E. C. Sampson of Indianapolis, who 
has a wide experience in accident in- 
surance, has been secured by the Ameri- 
can National Life of Lynchburg, Va., 
to be superintendent of the accident de- 
partment which the company is estab- 
lishing. Mr. Sampson will take charge 
July 1. 





Interesting Surety Case 

An interesting case is now being con- 
tested at Parkersburg, W. Va. About 
two years ago the Citizens National Bank 
of Parkersburg employed Carroll C. Pick- 
ett as a bookkeeper and had him bonded 
in the Ctitzens Trust & Guaranty of 
Parkersburg in the sum of $10,000. His 
occupation was designated in the bond as 
“bookkeeper,” whereas he soon became 
employed on the general books and fre- 
quently performed the duties of a paying 
teller. Some months ago it ,was found 
that young Pickett was short in his ac- 
counts and before an arrest could be made 
he departed for parts unknown. The 
amount of the shortage is now alleged 
to be $3,750. The Citizens Trust & Guar- 
anty declines to pay the shortage, be- 
cause there had been changes in the 
duties of young Pickett without first noti- 
fying the company in writing and securing 
its consent to such changes, which the 
bond stipulates shall also be in writing. 
The bank maintains that no material con- 
dition of the bond had been violated, as 
the exigencies of modern banking demand 
a reasonable interchange of employments 
without notice in each case. 

The result of the suit will be awaited 
with interest by surety men. 


CASUALTY APPOINTMENTS. 


Wisconsin 


Atlas Cas.—W. C. Searles, Elroy; H. C. 
Blaker, Sparta; Cc. F. Sheldon, Reedsburg. 

Fid. & Cas.—Geo. H. Russell & Co., Mil- 
waukee. 

General Acci.—Carl Hensen, Manitowoc; 
H. J. Flentje, Fountain City; D. P. Dono- 
van, Green Bay. 

~ “ier Cas.—Peter 
Dan 

Nat'l Cas.—Joseph Bell, Robert: 

New Amsterdam Cas.—Alex. Johnstone, 
Chippewa Falls. 

North Amer. Acci.—S. B. Little, Beloit; 
W. C. Reilly, Osceola 

Time Indemnity—E. E. Gilbertson, Mel- 
rose; W. H. Kelly, Park Falls; W. D. 





Veling, Beaver 








Egan, Superior; F. C. Sperbeck, ig Men 
H. G, Yanko, Campbellsport; Ziebell, 
Portage; R. F. Spiering, EF I R. G. 
Anderson, Madison. 

Union ‘Acci. & Benefit—E. O. Dosch, 
Cashton; F. Roberts, Oconomowoc; Edw. 
Kuchenmeister, Almena; George M. Jones, 
La Crosse; C. C. Beck, La osse; F. 
or Antigo: Harry Spear, Silver Lake; 

G. Foot aterford. 

BS 8. Health & Acci.—G. W. Simonson, 
Stevens Point. 

United Surety—L. J. Moss, Superior. 

Wisconsin Cas.—A. B. Krokofsky, Wa- 
terford; W. J. Marek, Fond du Lac. 


West Virginia 


American Assurance—C. H. Keesor, 
Wheeling. 
Fid. & Cas.—G. M. Hancock, Mont- 


gomery. 

Ind. & O. Live Stock—Emmett Horen, 
Summerville. 

Maryland Cas.—J. W. McGinty, Wil- 
liamson. 

N. Y. Plate Glass—A. H. Land, Blue- 


field. 
United Health & Acci., Colo.—W. A. 
Armentrout, Horton. 

Ohlo 


American Credit Indem.—A. H. Day and 
Cc. J. C. Grant, Cincinnati. 
Z®8tna Indem.—E. J. Knauss and Louis 
Myers, Marion; S. S. Scranton, Celina. 
American Assur.—F. . Johnson and 
L. Walcott, Columbus; P. R. Wolfe, 
Athens. 
Central Acci.—Albert Kessler, Mansfield. 
wn Cas.—H. . Brandon, Bur- 
on; D. L. Ritter, New Philadelphia. 
OMederal Cas.—P. F. Cole, Bellefontaine. 





CASUALTY NOTES 


The Frankfort has gotten out a special 
accident policy for policemen and firemen. 


F. A. Craven has been appointed manager 
of the dollar-a-month department of the 
Pacific Mutual Life at Indianapolis. 

Cc. W. Ray, former claim manager for 
the Columbian of Indianapolis, is organiz- 
ing the Hoosier Casualty of that city. 


A. C. Arnold, general agent of the Fidel- 
ity & Deposit at Chicago, has moved from 
the eleventh to the eighth floor of the Bor- 
land building. 


A mutual plate glass company at Free- 
port, Ill., is said to have paid out as much 
in losses already this year as it will 
collect in premiums in the next three prasad 

The American Casualty of Tacom 
Wash., has been incorporated with $250, 000 
capital. . w, formerly a railroad 
official, is president, and L. M. Holden, sec- 
retary and treasurer. 


The Empire State Surety is issuing a 
new form of burglary insurance schedule 
covering loss by burglary, theft or lar- 
ceny and loss or damage caused by burg- 
lars or thieves, on horses, wagons, har- 
ness, etc. 

Gen. Joseph L. Stoppelbein severs his 
connection with the American Assurance of 
Philadelphia as its agency director on June 
1, to accept the post of manager of the 
southern department of the United States 
Health & Accident of Michigan, with head- 
quarters at Atlanta, Ga. 


The Kansas supreme court has affirmed 
the decision of the lower court for $1,498 
in favor of Elias Barnes against the United 
Commercial Travelers of America. Barnes 
swallowed a pin, which, after some months, 
injured his health. Later he vomited it 
up and recovered his health. 


Thomas P. Cummings, for some time 
past assistant manager of the fidelity de- 
partment of the Aetna Indemnity, at the 
New York office, has been appointed man- 
ager of the company for eastern Pennsyl- 
vania, with headquarters in Philadelphia, 
succeding the late J. F. Benson. 


D. L. Gardiner, a former fire insur- 
ance special agent, becomes district man- 
ager of the Continental Casualty at Au- 
rora, Ill A. C. Tyler - the district 
agency at Massillon, Ohio, Voice at 
Piqua, Ohio, Joseph te at Peoria, 
mu, Gr Za Kepler at Cedar Rapids, Iowa. 

Dr. W. A. Dorman of Lebanon, Ind., is 
suing the Travelers for $10,000 and the 
Fidelity & Casualty for $10,500 for the loss 
of one of his eyes while he was endeavor- 
ing to save his children from his burning 
home. He claims double indemnity under 
the burning building clause. He also asks 
weekly indemnity amounting to $500 from 
the Fidelity & Casualty. 


The interior and treasury departments 
at Washington have notified the various 
surety companies that under the recent 
circulars dealing with the limitation to 
10 percent of capital and surplus, no al- 
lowance will be given for reinsurance in 
companies which have not been author- 
ized to do business under the act of 
congress of Aug. 13, 1894. 





Will Make Chicago Headquarters 

H. B. Knowlton, formerly manager of 
the Travelers for Illinois and Kentucky, 
with headquarters at Peoria, will make his 
headquarters at Chicago as district super- 
intendent of agents, instead of at St. 
Louis, as previously announced. On ac- 
count of Mrs. Knowlton’s health he did 
not desire to live so far south as St. 
Louis, so the company gave him Wiscon- 
sin instead of Missouri, in addition to Illi- 
nois, Indiana and Kentucky. 





FREE 


“Progress” is an up-to-date little 
insurance publication which will be 
sent to insurance men six months 
absolutely free on receipt of postal 
card. Address 


PROGRESS 
Box 1005, Pittsburg, Pa. 


COMBINATION OFFER 


TO AGENTS 
National Lite Annuity Company 
Mutual Health and Accident Association 


OF AMERICA 

FRED, H. ROWE, President, - Jacksonville, Ill. 

Eadowment Life, Accident 

Aad Health Insurance 
On a Plan Everyone can Afford. ates UpTo 
Date. One Agent can represent both Companies, 

giving him a complete equipment. 

Address the Home Office 


THE CAPITOL LIFE 


Insurance Company 
of Colorado 


Home Office: Denver, Colorado 
Thos. F. Daly, President 














Capital and Surplus, $312,000.00 


Productive and successful ra Staten wanted in Middle, 
Western sell the most 
ive policy issue| toda: 


Chicago Manager 
Wanted 


By a prominent, up-to-date, liberal, 
eastern life company whose policies, 
dividends, agency methods and 
compensation give the agency man 
the “right of way” in competition. 


Address CONFIDENTIAL, care of 
this paper. State ability and 
experience. 


Pittsburgh Life and 


Trust Company 


1] 

ENDORSED AT HOME” 
INSURANCE IN FORCE IN PENNSYLVANIA OVER 
$10,000,000 
TOTAL INSURANCE IN FORCE: 
$30,478,038 
W. C. BALDWIN, President and General Manager 
All Solicitors’ Coptegets direct with the Company 

No General Agents. 
Address the Company, 
Pittsburgh Life Bldg., Sixth & Liberty Sts. 
PITTSBURGH, PA. 











WANTED 


Strictly Life Insurance Agents 


Men of character who can talk and Paws 
LI¥B Insurance without “Agency 

Stoek or ‘Special Contracts,” will be asieee 
ested in the Agency contracts offered by 
THE INDIANAPOLIS 


LIFE INSURANCE COMPANY 


Address 
FRANK P. MANLY, Vice-Prest. and Mgr., 
Traction Building 


LOW PREMIUMS ANNUAL BIVIDENBS 














Western Ohio 
DAYTON to LIMA 


OPEN TO 


Keen and Clean Life Ins. Agents. 
Company, Contracts, 
Commissions “O. K” 

ADDRESS 


BRUEHL & COMPANY, Gen. Mers. 
Fourth National Bank Building, C 



































Clear Reasonable 

Policies Contracts 
‘THESE FACTS stand ew 

with d im: ALWAYS 


ance in all UNION M AL 
forms. The Policies are well 
known for simplicity and 
Plainness; the Contracts, for | WORKERS 
sincerity and fairness in the 
treatment of agency requirements. 


Union Mutual Life Insurance Co. 


PORTLAND, MAINE 
FRED 8B. po ar oe President 


Thornton Chase, Supt 84 9 84 

















+ St., 
Edson D. Scofield, Supt., 180 Broad’y, N. eity 











OF LONDON 


LONDON GUARANTEE AND ACCIDENT C0.,1ta., 2ndoNne 


CHICAGO 


A. W. MASTERS 
General Manager 
Liability, Accident, Health 
and Credit 





CONKLING, PRICE & WEBB 
Genl, Agts., Ill., Mo, and Ind, 
171 La Salle Street, Chicago 


CHARLES L, RAYMOND 
Genl, Agt,, Michigan 
Majestic Bldg., Detroit 








Liability 
Boiler 
Plate Glass 








Tusurance 
Casualty Company 
of Minerica 


HOME OFFICE, NEW YORK 


Accident 
Disability 
Fly Wheel 








eat © @ wt & beta ee eee 








May 23, 1907. 


THE WESTERN 


UNDERWRITER. 


If 








IN LIFE INSURANCE CIRCLES 


PRESIDENT HEGEMAN 








INDICTED 





Will Have to Answer Charge of For- 
gery and Perjury—Scrugham 
Must Stand Trial 





New York, May 22.—(Special.)—The 
special grand jury that has been probing 
the life companies concluded its inves- 
tigation of the Metropolitan Life and 
returned ten indictments against Presi- 
dent John R. Hegeman. 

Seven of the indictments charge forg- 
ery in the third degree and the other 
three allege perjury, all based on what 
are known as “year-end transactions.” 
These consisted in alleged changes in 
the company’s books just before the sub- 
mission of the annual report to the 
insurance department, designed, it is 
alleged, to place the company in a more 
favorable light than the facts warranted. 
President Hegeman, on the advice of 
counsel, refused to appear before the 


grand jury. 
Out of transactions with several 
banking companies grew the _ seven 


indictments for forgery, in which it is 
alleged the Metropolitan altered its books 
to cover up certain loans made by it. 
The perjury charges were founded on 
alleged false statements to the insurance 
department concerning loans. 

The grand jury has now begun an in- 
quiry into the Equitable Life of this city. 


George R. Scrugham, manager of the 
International Policyholders Committee, 
will have to stand trial for conspiracy 
in connection with the recent election 
of the New York Life. In an 
opinion which he handed down, Magis- 
trate House said that there was sufficient 
evidence before him to hold not only 
Scrugham, but his two assistants, C. F. 
Carrington and Charles Stirrup, for trial. 

Nothing will be done about the forgery 
charge against Scrugham until later in 
the week. Magistrate House indicated 
that he would hold Scrugham for 
forgery. If that is done Lawyer John 
B. Stanchfield will get a writ of habeas 
corpus. 


The trial of Frederick A. Burnham, 
president of the Mutual Reserve Life, 
charged with grand larceny and forgery, 
has been postponed because of his serious 
illness. The directors of the company 
have asked President Burnham to resign. 
In case he fails to do so, the office will 
be declared vacant, and Archibald C. 
Haynes, now a director of the Mutual 
Reserve and formerly a manager of the 
Equitable in New York, will be elected 
president. 





To Discuss Taxes In Ohio 

The executive committee of the Cin- 
cinnati Life Underwriters Association 
held a meeting last Friday to consider the 
proposed revising of tax laws in Ohio 
for the reduction of taxes on life insur- 
ance premiums. W. D. Yerger, general 
agent of the Provident Life & Trust; J. 
W. Iredell, manager of the Penn Mutual; 
John Dolph, superintendent of the Met- 
ropolitan; Isaac Bloom, general agent of 
the Penn Mutual, and E. W. Jewell, gen- 
eral agent of the Union Central, were in 





2 It is your contract with the Company, 
under which you work, that counts for you 


The Columbus Mutual Life 


is as good and as strong as any. It offers the 
best Agency Contracts. It is an Ohio Company. 
Itis a company which has stockholders and 
an organization in every county in the State. 
Its workers and members are all interested in its 


ent to begin 
of, and prosper with. 
Write for the Shortest, Plainest and Fairest 
issued, mad 


Capital $100,000 


ADDEBSS: 
Cc. W. BRANDON, President 


S. A. Court, Director of Agencies 
600 to 608 Brunson Building, a Ohie 





attendance, and President Yerger will ap- 
point a committee of three from these 
men to attend the hearing to be given by 
the Ohio tax commission, appointed by 
the governor, which will be held in Col- 
umbus June 2. The various life under- 
writers’ associations of Ohio will send 
1epresentatives, Cleveland being especially 
active in the work of securing a full at- 
tendance. The various men who will at- 
tend are now engaged in reading up on 
the subject, and in collecting data to be 
placed before the commission. 

President Yerger will also shortly an- 
nounce the delegates and alternates to 
the National association convention at 
Toronto in July. 





Grand Rapids Elects Delegates 

The Life Underwriters Association of 
Grand Rapids enjoyed a banquet at the 
Morton house May 18, with addresses by 
Senator William Alden Smith, Rev. John 
Gordon of Grand Rapids and W. P. Gil- 
lian of the home office of the Prudential 
as invited guests, also by E. G. Squires 
and H. W. Becker of the Prudential, P. 
V. Fox of the Provident Savings, Melvin 
Zacharius of the Northwestern Mutuai 
and H. W. L. Ten Broek of the Central 
Life of Des Moines, 

The association decided to continue its 
monthly meetings during the summer 
months. The June meeting will take 
the form of an afternoon picnic at Reed’s 
Lake, and Mr. Zacharius is appointed 
chairman of the committee on arrange- 
ments. 

Delegates were chosen to attend the 
annual convention of the Life Underwrit- 
ers Association, to be held at Toronto 
Aug. 21-23, as follows: A. H. Pratt, 
7Etna Life; P. A. Geldhof, Canada Life; 
W. H. LeSage Ten Broek, Central Life; 
J. H. Shonberger, Equitable, and A. D. 
Swain, New England Mutual. H. W. 
Becker of the Prudential, M. W. Marshall 
of the National of Vermont and three 
others to be appointed by the president 
constitute the alternates. 





Decatur Life Starts 

The Decatur Life of Decatur, Ill, has 
now begun business. Its policy com- 
bines life, accident and health_insurance 
with endowment at age 70. One policy 
combines life and accident. All acci- 
dent and sick benefits paid are deducted 
from the face of the policy. J. A. Bishop, 
the president, is an old fraternal man. 





Davis to Employ Agents 

The Pacific Mutual is using all its tal- 
ent to get men in the field. Vice-Presi- 
dent Roche is still in the west, and Vice- 
President Baker will soon follow him. 
Dr. John L. Davis, the medical director, 
will also invade the central west to employ 
general agents. 


Asks for Retaliation 

The Guarantee Fund Life of Omaha 
has asked Insurance Deputy John L. 
Pierce to exclude from Nebraska the 
Bankers Life Association of Des Moines 
because of alleged mistreatment of the 
Nebraska company by the Iowa depart- 
ment. A new law was passed at the last 
session of the Iowa legislature prohibit- 
ing the granting of a license to any 
outside life company which had no legal 
reserve. Under this law, the Guarantee 
Fund Life has been excluded from Iowa, 
although its application was filed before 
the law became effective. The Omaha 
company asked Mr. Pierce to exclude the 
Bankers Life and other Iowa companies 
under the reciprocal provision of the 
Nebraska law. Mr. Pierce has replied 
that he will take cognizance of the new 
Iowa law in the admission of any new 
Iowa companies. 





Not So Eager as They Were 

Now comes the news that the South- 
western Life of St. Louis, which was 
being promoted by the Union Trust peo- 
ple, and the capital stock allotted to the 
financial magnates of St. Louis, is very 
likely to be no go, because of the fact 
that these gentlemen have been studying 
the probabilities of a new company being 





There IS a Difference 
Worth While 


in the policy conditions and the agency contracts of Life Insurance Companies, and it 


is decidedly in favor of 


The Lincoln National Life Ins. Co. 





Of Ft. Wayne, Ind. 


For an agency in Indiana, Michigan or Ohio 


Address Theo. F. Ruhland, Supt. of Agents 





The Penn 
Mutual Life 


OF PHILADELPHIA 





OUR AGENTS 
ARE 
REPRESENTATIVE 
CITIZENS OF 





HAS FURNISHED 


Perfect Protection at Proper Rates 


FOR 59 YEARS 


THEIR 
RESPECTIVE 
COMMUNITIES 














Commercial Life 


Insurance Company 
LOUIS M. WISE, President 


Incorporated under the laws of the 
State of Illinois 





Is 
NOW MAKING VERY 
ADVANTAGEOUS CON- 
TRACTS TO AGENTS 
950 First National Bank Bidg. 
CHICAGO 


PHILADELPHIA LIFE 


Insurance Company 


ANDREW J. MALONBY, President 
North American Building, - Philadelphia 


POLICIES CONTAIN: 
Limited Expense Account 
Individual Policyholders’ Account 
Pelicies Automatically Non-Forteitable 
Surplus can be withdrawn any time 


Very Liberal Cemtracts Offered te Agente able 
te Handle Special Proposition 





CHICAGO OFFICE, 1003 Manhattan Bldg. 





THE MUTUAL LIFE 
INSURANCE COMPANY OF NEW YORK. 


exacting ever enacted, 


With the standard policies and the safe-guards established by the law of New York—the most 


; ith the Company's vast reésources—greater by many millions than those of any other company 
in the we. on closely invested in the most vy securities consistent with safety, 


an economy of management equalle 
the front rank held by it for sixty-four years as, 


by few and excelled by none, maintains its place in 


The best dividend-paying company, 


The best company for policy-holders, 


The best company for agents. 


Apply for agency to 
GEORGE Tf. DEXTER, Second Vice-President 


THE MUTUAL LIFE INS, CO. OF NEW YORK 
34 Nassau Street, New York, N. Y. 





We need MANAGERS for three states. 
We want more LIVE GENERAL and SPECIAL Agents. 








We pay LIBERAL COMMISSIONS. 





We have “UP-TO-DATE” POLICIES that sell readily. 





We operate in the BEST TERRITORY for a Western Company. 





We ask your CONSIDERATION if you contemplate a change. 





We will be pleased to submit OUR PROPOSITION. 





We invite correspondence. We answer promptly. 


United States Annuity 


HOPE OFFICE, HEYWORTH BUILDING 


and Life Insurance Co. 
CHICAGO, ILL. 
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soon placed upon a dividend-paying ba- 
sis, and they have become discouraged 
as to the outlook and the competition 
that they will have with old established 
companies. It is said if one or two 
high-priced men now connected with 
other companies could be induced to 
make the sacrifice and take hold, the 
stockholders would still be willing to 
put up the money. At any rate, the 
scheme is not as promising as it was 
some few days ago. 





Selling Stock in Illinois 

Stock is being sold in the American 
General Agency Company of Pekin, IIl., 
which underwrites the Pioneer Life In- 
surance Company of that city. The com- 
pany is offering stock at par and a quar- 
ter for a limited period. George L. Col- 
burn, president of the life company, is 
also president of the agency company. 





LEGISLATION ON LIFE INSURANCE 





Interesting Bill Passed by Illinois Leg- 
islature Giving Department Author- 
ity to Get Information 





Companies seem to see a special sig- 
nificance in the law just passed in IIli- 
nois giving the superintendent of insur- 
ance authority to secure all necessary 
information from companies that will 
enlighten his department. While the new 
Illinois laws are not severe at all in 
their restrictions, much is left to the 
discretion of the department, and by 
this law companies must furnish the 
information desired. 

It is thought that this will furnish 
the department ammunition to call a halt 
on some companies that are pursuing 
courses that are more or less objection- 
able and for which there is no remedy 
at law. The department can proceed 
under this new act to secure information 
and if in the opinion of the department 
corrections are needed, it can go about 
in a quiet way to obtain the results de- 
sired. 

Actuary M. M. Dawson was before the 
joint Wisconsin committee last week on 
the more technical bills. He opposed 
particularly the schedules of assumed 
mortality charges, expense charges and 
reserve deposits in policies as being mis- 
leading and theoretical. He argued they 
would lead to rebating and foolish com- 
petition. 

He favors dividend statements to be 
sent only at the request of the policy- 
holder. 

Mr. Dawson opposes the proposed 
Wisconsin valuation plan, as it affords 
so many different standards of solvency. 
He urged the present New York method. 

As to the Wisconsin limitation expense 
of 25 percent of the net single whole 
life premium based on the American 3 
percent table, he said: 

“The provision for limiting loadings 
is not called for by the evidence, nor 
by the facts, which are, that the two 
companies affording the lowest net cost 
dividends deducted, charge higher pre- 
miums than the maximum allowed, while 
others, charging a lower premium, do 
not give so low net cost. The authoriza- 
tion of taking all of this aggregate pro- 
vision in the term of five, ten, fifteen or 
twenty years in the case of limited pay- 
ment or endowment policies, gives legal 
sanction and recognition to an abuse of 
loading which ought to be suppressed 
and certainly ought not to be encour- 
aged.” 

While he favors a limit on cost of 
getting new business, he said the Wis- 
consin basis would permit a 50 percent 
higher commission than the Armstrong 





law allows. He said this only kept the 
way open for demoralization and ex- 
travagance. 

Governor Deneen of Illinois vetoed the 
bill passed by the legislature to exempt 
the property of fraternals from taxation. 





Woes of Indiana Companies 


When the Central Union Life of Indi- 
ana appeared in superior court at Indi- 
anapolis for the formal order authoriz- 
ing the reinsurance of the company’s 
business in the Indiana National, two 
of the company’s policyholders, both law- 
yers, asked to be allowed to file an answer 
to the petition presented by the company. 
The court decided to let the answer be 
filed and let it show for itself whether the 
petitioners had rights in the case. 

The intervening policyholders in their 
answer claimed the stockholders’ meeting 
had no officers, that the adjournment was 
illegal for there was no officer to declare 
the meeting adjourned, that the minutes 
were not true and correct, that the pre- 
siding officer refused to allow certain mo- 
tions to be presented that would have de- 
feated the plan for reinsurance, that some 
proxies were illegally voted, that the con- 
tract for merging the two companies was 
signed two days before the notice was sent 
out calling the meeting to discuss the con- 
solidation, April 30. Charles D. Rennick, 
president of the company, admitted most of 
the allegations in the answer. 

Guilford A. Deitch, the company’s attor- 
ney, told the court that the company now 
had less than $3,000 surplus and one death 
loss at this critical time might make the 
company insolvent, and said that there 
should be no delay in completing the rein- 
surance in the Indiana National. 


The Indiana Mutual Life of Indianapolis 
has decided to go into liquidation. This 
concern took over the Old Wayne’s busi- 
ness when it went to pieces and is said to 
have followed similar methods. The insur- 
ance department claims it is insolvent, was 
dishonestly managed, and has been con- 
ducted in violation of law. 


The Indiana department charges J. D. 
King, former treasurer of the Great West- 
ern Life of Terre Haute, with having taken 
$5,000 from the mortuary fund to pay a 
note given by himself and other directors 
as a deposit to the department. The mat- 
ter has been laid before the county prose- 
cutor at Terre Haute. King says he and 
one other signer of the note are the only 
ones whose property is not in their wives’ 
names.: 





Superintendent Bolling Resigns 

Superintendent of Agencies S. C. Bol- 
ling of the Equitable Life at the home 
office has resigned, his resignation to 
take effect June 1. His plans for the 
future have not yet been announced. 





Pioneer Life Licensed 

The Pioneer Life of Indiana has been 
licensed. It is a stock company with 
:0,000 shares of $10 each. The organizers 
are Allan Lawrie, an Indianapolis life in- 
surance man; I. P. Haymaker, contractor; 
H. W. Craft, real estate; C. J. Shepherd, 
banker; C. E. Hoffmeister, Jesse E. Cline, 
Frederick B. Beck, president of the Fed- 
eral Arms Company; Edward F. White, 
newspaper man; Bernays Kennedy, M. D., 
end M. Jesse Bowman, a librarian. 





Columbian National in the West 

Vice-President Ganse of the Colum- 
bian National Life is now on a western 
trip, adjusting arrangements following 
the retirement of H. H. Hoyt of Chi- 
cago, who was assistant director of 
agencies, in charge of western territory. 
No successor to Mr. Hoyt will be ap- 
pointed. Superintendent Burch will travel 
in the central and southwestern depart- 
ments under direction of the home office. 
The entire field will be in personal 
charge of Vice-President Ganse and As- 
sistant Director of Agents Wesley. The 
Columbian National now has the large 
cities well organized, it having some- 
thing more than thirty branch offices. 
The company will now undertake to de- 
velop territory outside of the big cities 
by appointing district general agents in 
charge of a few counties. If the busi- 
ness warrants it, and enough district 





WANTED—A GENERAL AGENT 


For desirable field in each of the states of Indiana, Illinois, Iowa 
and Ohio, by the oldest, largest and best Life Insurance Com- 


pany not regulated by the Armstrong laws. Address B 16, 
Western Underwriter. 





first-class, experienced men as general 
Indiana, Iowa, Nebraska, Minnesota, 


territory that insures success. 


159 LA SALLE STREET 





WE WANT AT ONCE 


We will not send you into a desert and expect you to pick pond lilies, 
but we'll give you the active influence of the Home Office and the kind of 


Our company is young but it is not selling stock to pay expenses—the 
fact is it has a olders, but plenty of surplus. All policies registered 
and the reserve deposited with the State of Illinois, 

We will give you a renewal contract which has no stri 
it and which gives you WHAT YOU THINK YOU 
want to connect yourself with a young, sturdy and aggressive company, 
where the hustler is at a premium, add 


SCANDIA LIFE INSURANCE COMPANY 


agents for special territory in Illinois, 
Michigan and Pennsylvania. 


attached to 
ET. If you 


Tess 


CHICAGO, ILLINOIS 











WANTED 
PliliclttecG 


INSURANCE COMPANY 


Live, energetic men, for some 
excellent territory. Exclusive and 
liberal contracts will be made with 
the proper parties. 

The Armstrong Committee found 
no questionable methods in The 
Manhattan Life Insurance Com- 
pany.” Address 


W.B. LANE, Vice-President 
66 Broadway, New York 


INDIANA NATIONAL 
LIFE INSURANCE CO. 


INDIANAPOLIS, INDIANA 





Our New Standard Policies Contain 
Guaranteed Annual Dividends 
Individual Policyholders’ Account 
Limited Expense and Surplus Account 
Surplus can be withdrawn any time 





Exceptional Inducements are offered 
Reliable and Energetic Men to Develop 
our Life and Annuity Contract. Company 
Officials will assist new men. 


ADDRESS THE COMPANY 








MAKE 


Institution. 
Ordinary Life, Twenty Payment, 


providing for annual dividends; 


features after three years. 


representatives, 


ZENO M. HOST 
General Manager 


YOUNG MEN 


Here is an opportunity to 


MONEY 


representing a thoroughly up-to-date and progressive Life Insurance 


Yearly Renewable, Term to age 65 


CONTRACTS 


rates based on American Table of 


Mortality with 334% interest. Incontestable, paid-up, loan and extended 


Experienced solicitors and energetic young men wanted for the 
unusually good opportunities we are in a position to offer. 
Write for full information regarding our liberal contracts to field 


INSURANCE DEPARTMENT, Kk. of P. 
Home Office, Manhattan Building 


CHICAGO, ILL 





Massachusetts Mutual 


Life Insurance Company 
SPRINGFIELD, MASS. 
Incorporated 1851 
General Agency Opportunities 
for a few Al Personal Writers. 
New policies, splendid annual divi- 

dend record, low expense ratio. 


Isaac B. Snow, Superintendent of Agencies 
316 Merchants Loan and Trust, Chicago 


Chicago A y, L. Brackett Bishop, Manager, 
aie Merchants Loan and Trust 
Columbus Agency, 1903 Outlook Building 


Security Life Insurance Co. 


OF AMERICA 
W. O. JOHNSON, President 


Executive Office, Chicago, Ill. 





New business applied for in 1907: 
s —- in January 


Our men are making money. 





ROY M. MARSH, Supt. of Agencies 
Rookery Building, CHICAGO 








Insurance in Force, $187,.670,839.00 
The NEW POLICIES of the Provident are un- 
oupouet for conciseness and simplicity of form 
and for adaptability and liberality in all essentials. 


CORRESPONDENCE WI 


Yercer & General ts, Western Ohi 
S. S. ty hoon Ohio 3 
ooK, General Agent 7 - ° e 





. W. Cr 
Jasess W. Javon, Genera a 
assett & Reuse, General Agents, - - - 








Provident Life and Crust Company 


OF PHILADELPHIA 


Assets, $6 5.099.299-5S 
Th i tes of the Provident are exceed- 
ingly low and are still further reduced by large 
annual dividends. 
TH AGENTS SOLICITED _ 
- 12 Union Trust Building, Cincinnati, Ohio 
eee ies cee oe 
itzer . Toledo, 
: Br i Chicago, Ill. 


Building, » Mich. 





- 825 Marq 
- 4 Home Bank 
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agents are procured, it is likely that a 
state manager will be appointed to take 
charge of them. 

The territory of Andrew Stevenson, 
manager for Chicago, has been extended 
to cover six counties in northern Illinois. 





Equitable Files a Protest 

Attorney-General Hadley of Missouri 
has received a _ fifty-page typewritten 
opinion from Grover Cleveland and John 
Milburn, trustees of the stock of the 
Equitable Life of New York, protesting 
against the enforcement of the $50,000 
maximum annual salary law enacted at 
the last session of the Missouri legis- 
lature, which becomes effective June 16. 
Mr. Cleveland a few weeks ago filed 
a similar opinion with Superintendent 
Vandiver. It is not within the province 
of Attorney-General Hadley to give a 
ruling as to the constitutionality of the 
law unless requested to do so by Super- 
intendent Vandiver, but it is expected 
the companies will force Mr. Vandiver 
to ask for an opinion. 





Great Western’s Activities 

The Great Western Life of Kansas 
City, in addition to its deposit of $100,- 
000 with the Missouri department, has 
made an additional deposit of $10,000 as 
an initial reserve for the registered poli- 
cies. The company is issuing ordinary 
life and limited pay guaranteed annual 
dividend policies with coupons attached 
to be detached for the annual dividend 
guaranteed. The policyholder has the 
option of leaving these annual dividends 
and maturing his policy in a shorter pe- 
riod than the contract provides, and re- 
duction in the number of annual pay- 
ments necessary is specified and a part 
of the contract. The company policies 
are very handsome typographically and 
look very much like “ready money.” 





Commission Waxes Wroth 

The corporation commission of Vir- 
ginia is very wroth at Actuary S. H. 
Wolfe, who examined the Life Insurance 
Company of Virginia for the Virginia 
department. The commission appears to 
be displeased because he did not confine 
himself strictly to an examination of its 
assets and liabilities and determining 
whether it was complying with the law, 
but reported also on the alleged misuse 
of the company’s funds by certain offi- 
cers. The commission disapproved this 
part of the report. Mr. Wolfe regarded 
this as a reflection on him and prac- 
tically made his report public when the 
commission failed to do so. This action, 
the commission claims, is a violation of 
law. It also objects to his criticisms of 
its action. It has consigned that part 
of his report it did not approve to the 
index expurgatorius. 





LIFE NOTES 


The American Central Life is entering 
Kansas. 


The Travelers reports a gain of $2,264,979 
in new business for the first four months 
of this year. 

The Lincoln National Life, Ft. Wayne, 
has decreased its capital stock from $200,- 
000 to $150,000. 

The Kansas City Life has entered Ar- 
kansas with George W. Pardee of Little 
Rock as state agent. 

The National Life, U. S. A., increased 
its business 63 percent in April over the 
same month last year. 

Up to May 1 the Northwestern Mutual 
showed a gain in new business for the year 
amounting to $3,101,949. 

J. W. Alexander, former president of the 
Equitable Life, is at Shanghai, China. He 
has recovered his health. 


_ The Chicago office of the Bankers Life of 
Des Moines has been moved from 184 La 
Salle street to the Tacoma building. 

John W. Collier has been appointed 
Oregon state manager of the Des Moines 
Life, with headquarters at Eugene. 


E. E. Silver, general agent of the 

Equitable at Boston, becomes eastern 
Massachusetts manager of the Union 
Central. 


The Columbia Life will move its Chicago 
office into the quarters which will be va- 
cated by the John H. Nolan agency of the 
Travelers, June 1 


Frederick E. Keep, a former president 
of the Boston Life Underwriters Associa- 
tion, and up to Dec. 31 last associated 
with the Mutual Life of New York in 
Boston, is dead. Mr. Keep was formerly a 





partner with Colonel Hopkins, general 
agent of the company and with the firm 
of Hopkins, Keep & Hopkins. 


A. R. Slaughter has been appointed Okla- 
homa manager for the United States An- 
nuity & Life of Chicago, with headquarters 
at Oklahoma City. 

John Travis, editor of the Warren Re- 
view at Williamsport, Ind., the last five 
years, has resigned and taken a place with 
the Lafayette Life. 


The annual meeting of the American 
Life Convention, composed of western and 
southern companies, will be held at In- 
dianapolis this fall. 


The Prudential will open its ordinary 
office at Fargo, N. D., shortly and place 
a manager there. The office has been 
closed about two years. 

Fred Schlick of Rockford, Ill., led all the 
agents of the New England Mutual Life in 
personal business for April and also for the 
first four months of the year. 


H. O. Shunk has resigned as superin- 
tendent of agents of the Bankers Life of 
Lincoln, Neb., to become supervisor of 
agencies in Kansas for the Equitable Life. 

I. T. W. Boroff, formerly with the Equit- 
able of New York at Atlanta, Ill, and A 
J. Post have become connected with the 
North American Life in Chicago under 
Manager Walker. 


The Life Underwriters Association of 
St. Louis last week presented George 
Benham, its former president, with a 
diamond watchcharm in _ recognition of 
his splendid services. 


Among the leading managers of the 
Traveler; life department up to May 1 in 
ratio of new business to allotment F. E. 
Ford of St. Paul is third and L. A. Green- 
wood of Chicago fifth. 

H. N. Higinbotham of Chicago, one of the 
International Policyholders Committee, 
whose name was put on the administra- 
tion ticket of the Mutual Life without his 
knowledge or consent, has resigned as trus- 
tee. 


The Union Central on Monday of this 
week received five applications of $100,- 
000 each. The same office reports busi- 
ness so far this year as considerably 
better than for the same period last 
year. 

H, F. Behrens, from the home office of 
the Pacific Mutual, is spending a couple 
of weeks in Cincinnati and will establish 
an agency for the monthly health and acci- 
dent branch. Vice-President Roche spent 
Wednesday in the city. 


The case of the Mutual Life against 
Commissioner Prewitt to prevent his re- 
voking the company’s license for discharg- 
ing Biscoe Hindman, its Kentucky man- 
ager, was argued before the Kentucky 
court of appeals last week. 

The Towa Life Underwriters Associa- 
tion will hold a big meeting June 8 at 
Des Moines, to which agents of old-line 
companies not now members will be 
invited. The meeting will be held at the 
Savery Hotel, with a dinner. 


The insurance departments of Louisiana 
and North Carolina have made rulings 
forbidding the use of special or board 
contracts in the state by the sale of 
stock in agency or insurance companies 
in connection with insurance policies. 


Petition for a change of venue from New 
York county was denied F. A. Burnham 
and George D. Eldridge, respectively, presi- 
dent and vice-president of the Mutual Re- 
serve Life, and their trial on charges of 
— larceny and forgery was set for this 
week. 


George Pick, general agent of office No. 
2 of the Mutual Benefit in Chicago, is 
keeping up his old head of steam. He ranks 
No. 1 among the personal producers of the 
company, and from the company bulletin it 
is seen he landed two $50,000 cases and a 
$25,000. 

John T. Boone, Sr., who recently re- 
signed ag president of the North Ameri- 
can Life, has been negotiating with the 
Missouri State Life and may take_a gen- 
eral agency either at Kansas City or San 


Francisco. If he accepts, his son will be 
associated with him. 
The federal district court at Dallas, 


Texas, has decided in favor of the Penn 
Mutual in a case in which it resisted 
payment of $20,000 held by Dr. L. Maner, 
who was killed in a street duel. The 
company claimed he loaded up with in- 
surance preparatory to the tragedy. 


G. W. Van Vleet, late president of the 
Ohio Mutual Life of Cincinnati, has an 
office at 608 Fourth National Bank build- 
ing, where business connected with his 
proposed new company, the Ohio Insur- 
ance, is transacted. The company will, if 
organized, have a capital of $1,000,000, and 
will write, life, accident, health and dis- 
ability insurance. 


At the Missouri Grand Lodge meeting of 
the Knights of the Maccabees of the 
World the administration ticket won out 
all along the line after much opposition 
and old officers were reelected. The victory 
against the “antis” will result in Missouri 
delegates being opposed to a revision of the 
rates adopted in 1905, whereby rates on 
old members were considerably increased. 


At Bloomington, Ill., judgment has been 
given against the United States Annuity 
& Life for $5,000 and $125 interest under 
the policy of James S. Neville. The com- 
pany claimed it never received the first 
premium and denied liability. Its agent 
testified that last summer Mr. Neville paid 
him the first premium by check dated 





Pacific Mutual Life 


Organized 1868 Home Office, Los Angeles, Cal. 





MOWED 2. 0s cccccccccccccccsscces® 39,000,000 
Surplus .......... 1,500,000 
Insurance in force..... no 100,000,000 


Most Salable Policies Liberal Agency Contracts 
GOOD MEN WANTED IN THE MIDDLE WEST 


Geo. I. Cochran, President D. M. Baker, Third Vice-President and 
Gail B. Johnson, Vice-President Manager Accident Department. 
John F. Roche, Second Vice-President J. N. Russell, Jr., Secretary 

and Actuary ohn L. Davis, M. D., Medical Director. 





Write Vice-President Gail B. Johnson for Agency Contract 


The Most Popular Up-to-Date Policies 
CONTAINING MANY TALKING POINTS 
Managers and General Agents Wanted in lilineis, Ohio, Pennsylvania and Georgia 
Splendid gongrtupity Ser man of apadiy pF os a. Fa pene connection with a well-known Company 


Do not delay investigation but begin at once to profit by selling the matchless centracte ef this 
progressive company. Address 





The Columbia Life Insurance Company 
FELIX G. CROSS, President 
Home Office: Rawson Building, Cincinnati, Ohie 
H. C. MOORE, Sup’t of Agents, 1256 First National Bank Bidg., CHIGAGO, ILL. 





American Central Life Insurance Company 
INDIANAPOLIS, INDIANA 


Assets e ° ° e ° ° ° ° ° ° - «+ 1,602,743.18 
Surplus Security to Polic; Tolders ° e ° ° e 307,924.34 
Insurance in Force e e ° ° e ° ° ° ° 19,325,570.00 


Deposits with the State of Indiana, as required by law, nonspeculative securities in an amount ex~- 
ceeding entire reserve liability to policyholders. 


© Energetic Agents desiring liberal contracts for exclusive territory should write today direct to the 
ompany. 


Opportunity is at Your Door 


if you are a “‘business getter,” to connect with an up-to-the-hour life 
company, having had forty years of success. Special inducements 
to the men that can make good. Address, or call upon 


L. C. ROSE, General Agent, 706 First National Bank Building, 
Cincinnati, O. 


AGENTS WANTED 


REGISTERED ANNUAL DIVIDEND POLICIES 


CONTRACT DIRECT WITH COMPANY 




















ADDRESS: 
THE FRANKLIN LIFE INSURANCE COMPANY 
SPRINGFIELD, ILLINOIS 





ahead to August 2, that he lost the check, 
but got the cash on it and sent it to the 
company a few days before Mr. Neville’s 
death, August 19. 


The widow of the Rev. Sam P. Jones, 
the evangelist, will receive $1,000 a year 
annuity from the Mutual Life as long as 
she lives, as her husband carried a con- 
tinuous instalment policy. 

Anton Nowak, former assistant superin- 
tendent of the Prudential at Milwaukee, 
has been fined $500 for defrauding the com- 
pany of $296.46. He worked in connection 
with a man who took over policies the 
assured were unable to keep up. In the 
ease on which he was tried he endorsed a 
check for a death claim under one of these 
policies, made payable to a fictitious rela- 
tive of the deceased. 


Mrs. Anna Agar of Princeton, Ind., has 
filed suit against the Bankers Life, Union 
Central, Intermediate, Travelers Protective 
Association, Tribe of Ben Hur and Modern 
Woodmen for recovery of $30,000 under 
policies carried by her husband. He is 
claimed to have been drowned in the Wa- 
bash river during a recent flood, but the 
companies did not regard the proofs of 
death sufficient and denied liability. 


I AGENTS / 
L WANTED 4 
L 
I 
N 
O 


We want producers in lill- 
nols, our home State. 


Liberal Commissions, Non- 
forfeitable Renewals. 


All Attractive Forms of 
Policies. Write today. 


OQ ©.B. MUSSELMAN 
Supt. Agency Dept. 
Western Life 


Indemnity Co. 
GEO. M. MOULTON, Pres. 


Masonic Temple, Chic 
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; sant ™ Ger. Amer.—W. Z. Link, Oakwood; | Miss Leslie E. Merickel, Eagle Bend; 

CRN RBRAL EWS FROM FRISCO issued. The opimon of the attorney Pierce & Edwin, Butler; Norman &|M. J. Taylor, Deer River; J. C. Brink- 
general sets at rest the legality of these | Fitts, Ilmo; White & Kerdolff, Lexing- | man, Zumbro Falls; Henry Muehleisen, 

(Continued from Page 1.) publications. ton; F. Nixon, Wooldridge; A. J. | Minnesota City; J. F. Nussloch, Lewiston. 


California Insurance Company, and con- 
stant rumors have been circulating to the 
effect that this company has been ordered 
to stop doing business in that state. This 
is one of the insurance companies that 
paid its California claims dollar for dol- 
lar, and Commissioner Rittenhouse of 
Colorado makes the following statement 
regarding the status of this company: 
Finds the Company Impaired 

My recent examination of the California 
Insurance Company showed that its capital 
of $240,000 was impaired to the extent of 
$177,000. It was, of course, necessary for 
the company to either go out of business 
or restore its solvency without delay. The 
reorganization of the company, which 
would double its capital and surplus, was 
to take effect in sixty days, but upon the 
request of the insurance commissioners 
of California and Colorado the impairment 
was promptly made good by an assessment 
on the stockholders of the company. This 
company paid over $1,800,000 in San Fran- 
cisco losses, each claim being paid in full. 
The impairment of the capital was due 
to the fact that the claims were more than 
at first anticipated. 

This company is deserving of credit for 
the promptness and fairness with which 
it adjusted its claims. It is now solvent 
and worthy of public confidence. The re- 
port published in the newspapers that this 
company had added $180,000 additional sur- 
plus is not consistent with the facts. The 
company will undoubtedly have a _ hand- 
some surplus as soon as the reorganization 
plans are carried out. This company is 
doing business in Colorado. Its license has 
not been revoked. 

The Royal and Alliance of England 
have locked horns over adjustments in 
San Francisco. The Royal paid on the 
dollar basis, but the Alliance on its re- 
insurance business it had from the Royal 
will only pay either 50 or 75 cents, ac- 
cording to the district, owing to its earth- 
quake clause. ’ ; 

The Royal and Alliance each insured 
each other’s buildings in San Francisco. 
The Alliance demands a full settlement 
on its building, but it will only pay the 
Royal 50 cents on its building. 


SEEKS NEW WORLDS T0 CONQUER 


(Continued from Page 1.) 
and that cutting among the agencies is 
general, so that active competition does 
exist, even to the vanishing point of uni- 
formity, much to the sorrow of the com- 
panies. 

Taking the experience of Missouri as 
a whole, figures will show that while some 
of the companies have made money in the 
state for the last four or five years, yet 
the record for whole experience is against 
the companies. 

Vandiver in “Me Too” Attitude 

Superintendent Vandiver is said to be 
in thorough accord with Mr. Hadley’s 
view of the matter and willing and anx- 
ious to join forces with him in trust bust- 
ing. Mr. Vandiver is said to lay great 
stress upon the fact that all the com- 
panies use the same rate book. The sac- 
rifices the companies made in assessing 
stockholders to pay San Francisco losses 
last year is not regarded very seriously 
by these men. Politics is said to enter 
very largely into the matter, as Mr. Had- 
ley wants to make a record to go before 
the people as the Republican nominee for 
governor, while Mr. Vandiver is looking 
for a ray of hope that will show a light 
in the darkness of his present aspira- 
tions for the Democratic nomination. Is 
it possible that these two officials have 
joined issues at the holy alter of fire in- 
surance rates? 








Defines Legal Newspapers 

Under a ruling of the attorney-gen- 
eral of Nebraska the insurance department 
will accept as legal newspapers papers 
published in the same county in which 
issued. The Waverly Watchman of 
Lancaster county, a syndicate paper pub- 
lished in Lincoln, which is the county 
seat of Lancaster county, but circulated 
in Waverlv. has been publishing a large 
number of official notices for the insur- 
ance companies. Insurance Deputy John 
L. Pierce questioned the legality of this 
publication, because the law defined a 
legal newspaper as one that had one or 
more pages printed in the locality where 











COMPANIES NOT EXEMPTED 

As briefly noted last week, the attor- 
ney-general of Minnesota holds that in- 
surance companies are not exempt from 
the registry tax on real estate mort- 
gages passed by the last legislature. One 
clause in the law had been heralded as 
a “woodchuck” intended to exempt the 
insurance companies, but R. A. Stone, 
assistant attorney-general, in a written 
opinion holds that it will not have this 
effect. Part of his opinion follows: 

If mortgages running to insurance com- 
panies are exempted from the tax, it is 
by virtue of the concluding provision of 
section 3 of the act, which is as fol- 
lows: 

“Provided, that this act shall not 
apply to mortgages taken in good 
faith by the persons or corporations 
whose personal property is expressly 
exempted from taxation by the law, 
or is taxed upon the basis of gross 
earnings, or other methods of com- 
mutation in lieu of all other taxes.” 

Inasmuch as the personal property of 
insurance companies is not exempted 
from taxation by law, and because they 
are not taxed by any commuted method, 
“in lieu of all other taxes,’’ they are not 
exempted from the registry tax by the 
above provision. 

Sec. 1625, Revised Laws, 1905, does not 
provide for an exemption of the personal 
property of insurance companies from 
taxation. It does, however, impose a 
2 percent premium tax, which, in the 
case of domestic companies, is in lieu 
of taxes on personal property. That is, 
the personal property only of the domes- 
tic companies is taxed upon the com- 
muted basis. Both the real and personal 
property of foreign companies ig subject 
to taxation in the ordinary manner. 

There is, therefore, neither an exemp- 
tion of their personal property from tax- 
ation, nor a commuted system of taxa- 
tion “in lieu of all other taxes,” which 
can exempt mortgages running to in- 
surance companies from the registry tax. 


THE WEST AND THE NORTHWEST 


(Continued from Page 7.) 
main permanently. His wife and baby, 
Edna, accompanied him.—Paola (Kan.) 
Spirit. 








Takes Nebraska Underwriters 
C. Boyd Barrett, Jr., has been appointed 
special agent of the Nebraska Underwrit- 
ers, with headquarters at Aberdeen, S. D. 





Davis Becomes Special Agent 
O. J. Davis of Maivern, Iowa, has been 
appointed a special agent for Missouri by 
the Iowa State Mutual and will work 


under the supervision of State Agent 
Hombs. 





Palmer Promoted 

James Palmer has been made chief 
examiner for the Farmers & Merchants 
Insurance Company to take the place of 
Chester Parks, who went to the Colum- 
bia Fire of Omaha. Mr. Palmer has 
been an employe of the Farmers & Mer- 
chants for a number of years. 





Missouri Agency Appointments 


4£tna—R. J. Smith, Bower Mills; Geo. 
W. Kerdolff, Lexington; W. P. Stapleton, 
Albany; W. J. Milton, Anniston. 
Allemannia—A. J. Fisher, Hannibal. 

American, N. J.—W. H. Crouch, Blythe- 
dale; W. G, Reynolds, Rockport; ¥. 
Scott, Silex. 

Amer. Cent.—J. E. Taylor, 
J. E. Hollow, Jr., Cuba; 
man, Dunnegan; A. M. Rex, Odessa. 

Calumet—Koontz & Palmer, Fulton. 

Concordia—Perry, Whitbread & Co., St. 
Louis; Bigger & Maybee, Laclede. 

Connecticut—John Shibley, Gilman City; 

. E. York, Coatesville; Alfred Gul- 
bransen, Pleasant Hill; J. F. Roelofson, 
Maryville. 

Continental—Wm. Stephenson, Gentry; J. 
A, Fox, Fairplay; L. N. Russell, Chil- 
howee; E. B. Gill, Dallas; Perry & Whit- 
bread, St. Louis; Nessie Nuckles, Urich; 
J. B. Means, Maysville; A. W. Bryant, 
Strafford. 

Delaware—Perry, Whitbread & Co., St. 
Louis; L. M. Morrow, Marshall. 

Dixie—Quisenberry & Nelson, Sedalia. 
ua S. Brant, North Spring- 

d 


eld. 

Farmers & Merch.—Gibbany & 

man, Albany; H. A. Miller, 

Guy M. Carleton, Hardin. 
Fire Ass’n—T. B. Eaves, 
Firemans Fund—R. W. Sm 

City; Fish, Sons & Farmer, Kirksville. 
Georgia Home—R. E. Roberts, Canton; 

J. T. Akers, Richmond. 


Anderson; 
Engle- 


Way- 
Darlington; 





McCracken, Bolivar. 

Glens Falls—Taylor & Hill, 
T. M. Bier, Palmyra; §S 
& Co., Savannah; J. 
Kansas City. 

Hanover—J. L. Boyd, Norborne; 
Bence, Memphis; R. J. Douglas, 
wood, 

Hartford—C. G. 
Jackson & Brooks, 
sell & Tatum, 
Lemonville. 


LaBelle; 
S. A. Shepperd 
N. Trout & Co., 


a. WW 
Kirk- 


Hooper, Sheridan; 
Appleton City; Hut- 
Granby; J. F. Schnelle, 


Home—Webster & Keenan, Joplin; 
Staples & Hanley, Nelson; C. S. Davis, 
Brashear; W. F. Pritchett, Curryville; 
F. E. Williams, Hamilton. 

State of Il.—G. C. Wise, Bowling 
Green; H. H. Jewett, Shelbina; E. a 
Hilbert, Canton; C. J. Gratiot, DeSoto; 
G. W. Magruder, Troy. 


Iowa State—H. G. Fowler, Kansas City; 
G. D. Long, Kansas City; O. J. Davis, 
Malvern, lowa. 


L. & L. & G.—J. H. Singleton, Web- 
ster Groves. 

Lon. & Lan.—G. M. Riddle, Sedalia. 

Mich. Com’l—W. A. Pierson, Kansas 
City; J. KE. Ford, Trenton. 

Milw. Mech.—F. D. Bruce, Dearborn; 
Maud Hawkins, Ash Grove; . . Gor- 
don, Atlanta; A. B. English, Callao; D. 
N. Morris, Hale; C. I. Davis, Clinton; 


Chas. Petts, Linneus; S. T. Brown, Nor- 
borne; U. A. House, Summer. 
Nat’! Union—Dodson & Co., St. Louis. 
New Hampshire—Jones & Waltz, Webb 


City. 

- B. & M.—R. W. Neale, Richland. 
Norwich Union—Kate D. Clover, Joplin. 
Orient—M. T. ood & Co., Clinton; 

J. M. Batterton, Columbia; A. W. Squires, 
Windsor. 


Phenix—Louis Miller, Arcadia; W. P. 
Stapleton, Albany; W. B. Dunbar, Bowl- 
ing Green; A. T. Richter, Altenburg; 


Paul Popp, Steele; D. E. Williams, West- 
ore. 

Phenix, Eng.—J. E. Hollow, Jr., Cuba; 
H. F. Birdseye, Nevada; Klumpp & Jami- 
son, Rich Hil 

Queen—E. B. 


Omohundro, 
Green. 


Bowling 


Royal—Harwood, Chid & Fowler, Kan- 
sas City; J. . Foucht, Chaffee. 
St. Louis—Collins & Dalhouse, War- 


rensburg; J. G. Houston & Son, Carroll- 
ton; J. W. Heist, Fayette; J. A. Ed- 
monds, Lexington; J. H. Cheatham, Clin- 
ton; C. T. Wilson, Lamar; Sims & Rice, 
Neosho; F. A. Cushman, Carthage. 
Star—Duncan, Woodworth & Ferguson, 
Kansas City. 
Security, Ct.—E. M. Howlett, Greentop; 


G. E. Chappell, Cape Girardeau; Jesse 
Reynolds, Poplar Bluff. 
Spring Garden—J. U. Brown, Union- 


ville; A. L. Wires, Brunswick. 
Springfield—S. E. Turner, East Prairie; 
Perry, Whitbread & Co., St. Louis; Jack- 
son Brooks, appleton City; W. A. 
Sanders, Green Ridge; Allen & Tillery, 
Humansville; Peltier & Arterburn, Car- 
rollton; Murphy & Valentine, Chilhowee; 
Cc. L. Clark, Montgomery City; E. L. 
Christian, New Bloomfield; Heidbreder, 
Amos & Co., Russellville. 

Western, Ont.—Webster & Keenan, Jop- 


lin. 

Westchester—White & Kerdolff, Lex- 
ington. 

Wi’msburg City—Hoefer & Sons, 


Hig- 
ginsville; C. A. Gilbert, Nevada; M. V. 
K. Spencer, Webb City; . P. Wise, 
Wellsville; J. H. McCarthy, Stanberry; 


John Taubman & Son, Lexington; C. H 
Allen, Savannah; F. J. Fromme, Jeffer- 
son City; a - Wilson, Harrisonville; 
H. L. Hunter, Clinton. 





Minnesota Agency Appointments 
Agricultural—James Kane, Brecken- 
ridge. . 
Allemannia—Conrad & Smith, Minne- 
apolis. 

Connecticut—Crabbs & Kelly, Rochester. 
Continental—A. G. Osterberg, Brandon; 
L. E. Merickel, Eagle Bend; Frisbee & 
Smith, Hancock; A. J. Merickel, Wa- 
dena; H. M. Gallagher, Waseca; Wm. 
Meuwissen, Cologne; \ 
Mayer; q ‘aw- 
Vesta; J. Kies, Worthington. 
Detroit—D. T. Helm Co., Duluth; 
. W. Kron, Litchfield. 
Eagle—R. Minnick, Marshall. 
Farmers & Merch.—M. E. Trumer, Ely; 
Richard Liljeblad, International Falls. 


Firemans Fund—G. F. Stone, Crooks- 
ton; Webber, Jr., Franklin; Knut 
Hansen, Battle Lake; F. Olson, 


Brandon; W. H. Taylor, Le Sueur; M. J 


Graham, Mattawau; S. Kirby, Nash- 
wauk; G. H. Haven, Chatfield. 

Ger, Amer., N. Y.—A. W. Kron, Litch- 
field; S. W. Vance & Co., Crookston; 
G. D. French, St. Charles; Herman 
Ebeling, Glencoe; W. M. Berg, Beardsley; 
A. Kugler, Collegeville; L. Wilson, 
Ihlen; J. M. Jackson, Jeffers; O. H. 
Dailey, Taopi. 4 

German, Peoria—T. J. Miller, Bemidji. 


Germania—F. N. Prelvits, Buffalo Lake. 
as Falls—O. M. Kellogg, Alexandria; 


. J. Johnson, Fergus Falls; _™ 2 
Sandquist, St. James; E. F. Peny, Win- 
on; Bierce & Brachlow Co., Winona; 
Helen M. Wilson, Worthington; D. David- 
son, St. Peter. 

Hartford—G. J. Bell, Cologne; David 
Russell & Son Co., Sandstone; + we 
Cooley, Morris; George Bradley, Vern- 
dale; M. Logan, Royalton; A. A. 


Roberts, Hancock. 


Home—Wollan & Wollan, Glenwood; 





North American—C, . Rutherford, 
Floodwood; M. F. Olson, Moose Lake; 
T. F. Olson, Brandon; J. J. Schueller, 
Fulda; F. B. Davis Walker. 

State of Pa.—T. O. Blewitt, Brainerd. 

Mich. Com’l—C. E. Glass, Le Sueur; 
Cc. P. Sommerstad, Waseca. 

Milw. Mech.—N. J. Nelson, East Grand 
Forks. 

National Lumbermens—Clarke Hep- 
worth Co., Duluth; F. C. Sammis, Min- 
neapolis; F. H. Wagner, Minneapolis; J. 
Q. s, St. Paul; R. W. McGarry, Still- 
water; Bauman & Gordon Co., Winona, 

New Hampshire—R. C. Wyvell, Min- 


neapolis. 
et ae N. Y.—J. N. Edwards, Ben- 
2 St. 


son; R. Ashton, Pipestone. 

Norwich Union—R. H. Haskins, 
Michael; Miller & Foote, Crookston; Fred 
Stangel, St. Cloud. 

Royal Ex.—L. W. Henderson, Pipe- 
stone. 

New Jersey—Walker, Allen & Co., Min- 
neapolis. 

N. W. Nat’l—B. B. Gislason, vice Otto 
Anderson, Minneota. 

Phenix—M. J. Graham, Matawan; & B. 


Dahlgren, Walnut Grove; T. F. lgon, 
Brandon. 

State, Eng.—Mrs. Clara S. Clement, 
Faribault. 

United Firemens—K. S. Chase, Fari- 
bault; L. D. Baird, Austin. 





MINNESOTA NOTES 


The receiver of the Mercantile Mutual 
Fire of St. Paul has paid the preferred 
claims and 85 percent of the unpreferred 
claims and has enough funds on hand to 
pay remaining claims in full. 

The receiver of the defunct Equitable 
Mutual Fire of St. Paul is making but slow 
progress. Many suits for collection of 
assessments are pending. It costs about 
50 percent of everything secured for col- 
lecting it. 


Agents at St. Paul, Minn., are likely to 
recapture the sprinklered risk of McKib- 
ben, Driscoll & Dorsey. Some five years 
ago the Reciprocal Underwriters captured 
the stock line of $350,000. A competitive 
rate of 30 cents has been ratified by the 
authorities, which will no doubt enable 
the agents to successfully cope with their 
competitors. 


MISSOURI NOTES 


William P. Stapleton of Albany, Mo., 
formerly a fire insurance agent, has en- 
tered the field with the local agency for 
the Phenix, AStna and one or two other 
companies. 

Joseph McBeth, inspector for the in- 
surance interests at St. Joseph, Mo., has 
been clothed with police authority, so he 
can make people clean up their premises 
more effectively. 








The Boston Store at Wichita, Kan., a 
new reinforced concrete building, is being 
entirely sprinklered with International 
a, The service will be turned on about 

uly 1. 





West Virginia Agency Appointments 


48tna—C. M. Honaker, Alderson; E. L. 
Morgan, werent. 


Citizens, W. a.—C. R. Hayes, Mor- 
gantown. 

Cosmopolitan—E. B. Duffield, Sutton; 
G. A. Moore, Gassaway; C. L. McCarty, 
Clarksburg. 

ixie—I. C. Prince and Festus Scott, 


Beckley. 

Girard—A. B. Brode, Huntington. 

Granite State—A. H. Land, Bluefield. 

Hartford—T. M. Fry, Princeton. 

Home—G. H. Gwinn, Alderson. 

Jefferson—J. E. Cunningham, Penns- 
boro; W. N. Snedeger and P. D. Yeager, 
Marlinton. 

Lon. & Lan.—A. H. Land, Bluefield. 

Northern, Eng.—F. J. King, Bluefield. 

iagara—J. N. Alderson and L. 
Labbon, Alderson. 

Norwich Union—C. R. Windsor, 
burg; Ralph H. Cooper and E. 
tis, Fallansbe. 

National, Ct.—J. F. Harrison and L. E. 
Heskitt, Piedmont. 

Pheenix, Eng.—B. E. Talbert, Beckley. 

Prussian Nat’l—C. H. Prichard and R. 
G. Crowell, Huntington; C. Summers and 
J. B. Edgar, Charleston. 

Security, Ct——J. L. Porterfield and C. 

. Bayer, Martinsburg. 

Southern, Va.—G. F. and E. J. Whit- 
more, Martinsburg. 

Southern Stock Fire—H. W. _ Blass, 
Huntington; H. A. Dunn, Beckley. 

Sun, Eng.—T. F. Saunders, Princeton. 

Union, Pa.—L. S. Tully and Wm. > 
Maddy, Mt. Hope; F. J. Davis, Montgom- 


Wells- 
. Cur- 


ery. 
Virginia State—J. F. Harrison and L. 
E. Heskitt, Piedmont. 





Michigan Agency Appointments 


Amer. Cent.—I. C. Wheeler, Manton; N. 
C. Weter, Mancelona. 
ot Franklin—Fred §S. Charters, Battle 
reek. 
Camden—W. J. Burdick, Kalamazoo. 
City of N. Y.—Jacob Guthard & Son, De- 
troit. 
Columbia, N. J.—R. P. Easton, Muskegon. 
Continental.—Horace Wilbur, Gaines; A. 
D. Lindsey, Litchfield; Bricker & Foster, 
Peck; H. 8S. Reams, Sunfield. 
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COOPER 


Fire Insurance Company 
OF DAYTON, 0. 








DAVID B. CORWIN CHAS. VAN AUSDAL 
President Vice-President 


GHAS. W. SCHENK, Secretary 





ORGANIZED 1855 


NATIONAL 


INSURANCE COMPANY 
Of Cincinnati, Ohio 


G.W.POHLMAN - - President 
E.W.BURNET - - Secretary 
G. W. POHLMAN, Jr. State Agent 





Organized in 1867 


GERMAN FIRE 
“of WHEELING, W. Va. 


Cash Capital, . . . $200,000.00 
Net Surplus, <- - 








229,349.55 
WM. F. STIFEL, President 
ANTON MANN, Vice-Pres’t 
ESTER, — 


F. RI 
wM. cOonRING Ase’t Secre 
RICE, oor t of *Aansies 
RICE, Special Agent 


ADAM BENUS, Sec’y 


Cincinnati Underwriters 


Eureka Fire and Marine 
and Security Insurance 





F. A. ROTHIER, Pres’t 





Companies of Cincinnati, 0. 
Statement Jan. 1, 1907. 
_ ’Reinsuran RI 318 508-00 
——.........< adiauones oei50094 
Total Assets. ........ +++ seeseeee +++e$712,105.13 


Losses Paid Since Organization. .@3 ,324 872.45 


VIRGINIA STATE 


INSURANCE COMPANY 
OF RICHMOND 


Geo. L. Casteten, 5 Presiden 
Bat Leen Jr., V. Pres. and Sec’y 


Assets $821,402.42 
Surplus to Policyholders. - 869,122.21 


Agents Wanted in Illinois 


SHIPMAN & WAYNE 
General Agents 


GEO. L. PLATT, Special Agent 
139 Le Salle St. CHICAGO 








STRICTLY FIREPROOF 


now BRE VOORT 


Chicago, Illinois 


MOST MODERN EQUIPMENT 
UNEXCELLED RESTAURANT 


On Madison Street, near La Salle 
One minute from the Insurance District 


The Patronage of Insurance Men Is 
Solicited. 





POINTERS wt 


FOR LOCAL AGENTS. 











Question—What companies write gas- 
oline launches? 


ANswer—Regarding gasoline launches, 
motor boats, etc., will say that the fol- 
lowing companies write these boats: 
Hartford Fire of Hartford, Conn.; Peter 
Cooper of New York City, Nassau Fire 
of New York City, North River of New 
York City, Globe & Rutgers of New 
York City. 

The man who makes the insurance of 
such boats a specialty is C. M. Hall, 
60 Wall street, New York City. E. S. 
Kelly, St. Joseph, Mich., is also a spe- 
cialist in this line. Moore, Case, Lyman 
& Herrick, 159 La Salle street, Chicago, 
also write this kind of business. We 
would advise you to get in correspond- 
ence with one of these three firms 
named. 


The majority of property owners are 
unaware of the requirements of a fire in- 
surance policy, because they do not read 
its conditions, and agents should en- 
deavor to educate their patrons by point- 
ing out the following acts of omission and 
commission which violate the contract: 
1. Failure to pay premium at the proper 
time. 

2. Change of title or ownership by sale, 
gift, marriage settlement, device—any way 
but by descent—without the consent of the 
company; in mortgaging the property in- 
sured, real or personal, when prohibited 
by the conditions of the policy, without 
the consent of the company. 

4. Foreclosure proceedings without con- 
sent of company. 

5. False statements in applications 
(when applications are taken) relating to 
title, encumbrance and other facts material 
to the risk. 

6. Other insurance without the consent 
of the company. 

7. Permitting buildings insured to be- 
come vacant or unoccupied for more than 
ten days without consent of company. 

8. By taking in a new partner without 
consent of company. 

9. Increase of risk by keeping prohibited 
articles on the premises, or by change of 
occupancy of the premises insured. 

10. By the removal of personal property 
to a new location without consent of 
company. 

11. The erection of an exposure to the 
property insured without consent of com- 
pany. 

Insurers should read their policies care- 
fully and thus prevent any misunderstand- 
ings or legal argument in event of loss. 

Where the term rule applies agents 
should furnish companies with complete 
information as regards certain occupan- 
cies. Three or five year policies may be 
written for two and three annual rates, 
respectively, on brick buildings occupied 
wholly or in part for candy making (hand 
power, not exceeding two hands), cigar 
factory (not exceeding five hands), elec- 
trical supplies (with small repairing), fur- 
niture store (with small repairing, no up- 
holstering), plumbing shop (not exceed- 
ing five hands), printing office (not ex- 
ceeding five hands), tailor shop (not ex- 
ceeding five hands). 

If an agent wishes to avoid inquiry 
from the head office he should be particu- 
lar, when reporting these classes, to state 
distinctly the magnitude of the industries. 
If electrical supply or furniture store oc- 
cupancy, let the daily report show, in both 
cases, whether small repairing or consid- 
erable, and as to the furniture store 
whether any upholstering. With other oc- 
cupancies mentioned ascertain and advise 
company the number of hands employed, 
in order that it may be clearly determined 
whether the risk is eligible for a three or 
five year contract at two or three annual 
rates. 


An agent gave his company a line on a 
stock that another agent of the com- 
pany previously gave the company a 
full line. The company very courteously 





advised agent No. 2 that they had a full 
line on this risk and could not get re- 
insurance, regretted very much the ne- 
cessity of asking for the return of the 
policy. The agent did not like to cancel 
and suggested writing the company to 
that effect. My suggestion was to take 
up the policy and write the company af- 
terward. Agents should know that if a 
company orders a policy taken up and 
the agent does not do so within a rea- 
sonable time, five days, and a loss should 
occur, the company pays, but the agent 
pays afterward, so do as you're told.— 
Local Agent. 


Department managers and home offices 
make serious complaint of the careless- 
ness of agents in sending unsigned checks. 
This remissness results in delay and loss 
of time in dictating letters to send 
checks back. This is a little thing that 
agents can avoid by exercising caution. 


An agent for a company said to me 
“I don’t see how you manage to do 





business with Co.” Now. this 
company treats me fair. I said to the 
special agent when he called, “How is it 





that you do not get along with 
“Well, I think he does not favor us. 
That is, when he gets a good risk he 
gives it to another company and when 
he gets something not very good, we 


> 





get it, so we don’t get along as well as 
we should. Yet is a good agent.” 
—Local Agent. 








Want Column 


One dollar per insertion. Limit, five lines, 
ditional lines, 20 cents each, per insertion. 

Except where otherwise noted, replies should be ad- 
dressed to the proper letter and number, care of THE 
WESTERN UNDERWRITER, 145 La Salle St., 
Chicago. 





Ad- 








We have an opening for a keen, progress- 
ive representative in every town, to 
demonstrate our pianos and player piano. 
No knowledge of music necessary. Attrac- 
tive commission on sales. Write for full 
particulars and secure our exclusive agency 
in your locality. The Columbus Piano 
Company, 493 N. High St., Columbus, Ohio. 





Special Agent wants position 
with union company. 
ence. 
Agent, 


in Ohio 
Many years’ experi- 
Best of references. Address Special 
P. O. Box 97, Columbus, Ohio. 





FOR SALE—On account of sickness my 
insurance agency in a good town in Illi- 
nois of 2,500. Agency worth $1.000 to 
$1, 500 per year. Composed of both record- 
Pts and farm business. Will sell cheap. 





WANTED—Steady man for hektograph 
work and map corrections, also to keep 
supplies. Fair pay, but no advancement. 
W 17, Western Underwriter. 





WANTED—Volume 9, Chicago Insur- 
ance Maps, in good condition. Must be 
sold cheap. S 19, Western Underwriter. 





WANTED.—Will give part time to spec- 
ial or per diem work for fire insurance 
company. Northern Ohio-Indiana prefer- 
red. Age 31 years, 5 year’s experience 
lccal agent and 10 years practice of law. 
Successfully engaged in both lines at pre- 
sent. Reasonable salary. Address ‘‘Ohio’’ 
Western Underwriter. 





WANTED—Position as assistant to state 
or special agent; best of references. L 19, 
Western Underwriter. 





WANTED—Position as special agent of 
goa nonunion fire insurance company 

Will devote all or part of time to 

same. Address, A. J. D., care Western 

Underwriter. 


SAMUEL GANS COMPANY 


FIRE AND MARINE SALVAGE 
207-209 East Madison Street 
Telephone Main 275 
CHICAGO 


SOUTHERN DEPARTMENT: 
IP. Saal, Sapertsteeset 








Ave., ST.LOUIS 
I Telephone, 2081 











MERICAN POLICYHOLDERS’ 
ASSOCIATION 


Represents Policyholders’ Interesta in Fire, 
Life and Other Insurance. Write for Informa- 
tion, 


Association Blidg., Chicago, Ill. 





Prominent Chicago Agents 


Members of the Chicago Underwriters Association 


RED. S. JAMES & CO. 


171 La Salle Street, Chicago 


Agents for The Connecticut, Phenix, Mechanica 
& Traders, National of Hartford, British America, 
German Alliance, North British & Mercantile, 
Calumet, lowa Home, American Bonding Cem- 
pany and Casualty Company of America. 


RITCHELL & MILLER 
WHITNEY & BARBOUR 
138 La Salle Street, Chicago 


Sole Agents: Pheenix of hagtone Sortneme 
F &M.! American, N. J.; United Firemen’s; 
Spring Garden; Security, Ct.; County, Pa.; 
Camden; Teutonia, La.; Insurance Co, State 
of Pa.; Pelican; Western Reserve. 

















o. A. NEWTOR 


ULLMANN & CO. 


@& J. ULLMANN 
H J. 

P 159 La Salle St., Chicago 
Agents for 


NEWARK FIRE «= - 
CAPITAL FIRE - - 
STATE FIRE (Ltd.) 


Newark, N. J. 
Concord, N. H. 
= Liverpool, Eng. 


Leading Agents and. Brokers. 


ARRY M. COUDREY & co. 
General Insurance Agents and Brokers 
_ 945-908 Century Bldg, St. Louls 
ited. Commissions paid non-resi 
xX a cutee 


Frankfort, N. ¥., van 
umbia, and U. B. . Fidelity and Guaranty of 


CHURCHILL WHITTEMORE CO. 
. Successors to Wall & Whittemore 
208 North Fourth Street - - 8ST, LOUI# 


Commission allowed non-resident agents 
on insurance on St. Louis properties. 


UEEN CITY FIRE INS. CO, 
Sioux Falls, S. Dak. 
Cash capital, $389,616. Cash sur- 
plus, $26,121. Eastern Department, 
19 Liberty St., New York. 


W. L. PETTIBONE & CO., Managers. 





























Actuarial. 





M M. DAWSON, F. I. A. 

s CONSULTING ACTUARY 
Member of the Actuarial Seciety of Amesten, 

Fellow of the Institute of Actuaries, Member o 

the 9 Verein fuer Versicherungs- Wissea- 

schaft, etc. 


No.1 1 Broadway, New York @ity 


AMES W. GLOVER, Ph. D. 
(in mathematics) 








Consulting Actuary 
1312 Geddes Avenue ~ Ann Arbor, Mich. 
J H. NITCHIE, 
, ACTUARY, 
153 La Salle Street, CHICAGO 
919 Association Building 


TsLerHones: Central 789. Automatic 8099 


Insurance Attorneys. 


WHITE, JOHNSON, 
McCASLIN & CANNON 


Counselors atLaw 
M6 to 1424 Williamson Bidg., Cleveland, 0. 


SPECIAL ATTENTION GIVEN TO THE 
LAW OF INSURANCE. 














Hartwell Cabel. 


CASSELL & KOHL 


Attorneys at Law 


810 First Nat'l Bank Bidg., Cincinnati, O, 


Special attention given to insurance cases. 


J. Louis Kohl 





In Answering Advertisements Please Men- 
tion THE WESTERN UNDERWRITER. 
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FORT DEARBORN BUILDING 





ILLINOIS LIF 


CHICAGO 


JAMES W. STEVENS, President 


Offers exceptional inducements to reliable and energetic 
would like to enter the business of life ins 


Apprres THE HOME OFFICE: 













INSURANCE 
COMPANY 


men who are experienced in, or who 
jurance. 


134 MONROE STREET 





The Company OF the People, BY the People, FOR the People 


THE METROPOLITAN 


LIFE IN SURAN CE CO. 


Incorporated by the State ef New York—Stock Compan 
HOME OFFICE: ONE MADISON AVENUE, NEW YORK CITY 


Assets, $176,429,015.04 


Proof of Public Confidence 
This company has more premium-paying busi- 
mess in force in the United States than any (other 
Company, and for each of the last 13 years has 
had more New Insurance accepted and issued than 
any other Company in America. 


The Dally Lag ov Smcembaras 1906 


1538:909.09 per i 


opller-nolde day in Increase of 





“PERFECTION” POLICIES 


are issued only by the 


Continental Casualty 


Company 
CHICAGO, Illinois 


When better Accident and Health 
be written, pac will write them. earehens 


racts in Good Territory to Good Men, 
dress 


H. G. B. ALEXANDER 
President and General Manager 
1208 Michigan Ave., Chicago, Ill. 


“THE OHIO COMPANY.” 


The Bankers Surety Company 


Williamson Building, CLEVELAND, OHIO. 
Capital $500,000.00 Fully Paid 


Becomes Surety oni Bonds. 
Chartered Under Ohio Laws. 


$200,000 Doposited with Insurance Commissioner 








YOUNG MEN—MAKE MONEY 


There are opportu- 
nities to represent a 
big, sound up-to-date 
Li e Insurance Com- 
pany in a profitable 
manner, 

Prudential represen- 
tatives make money, 
They have most varied 
forms of | peal — 
advantageous 
— + snarl Mberal 

The attention of 

oung men, particu 

—y pe menstart- 

coy is 


iall: 
orpecta lor fe ane information regarding these 
unusual opportunities. 


THE PRUDENTIAL 


Insurance Company of America 
Incerporated as a Stock Company by the State of New Jersey 


JOHN F. DRYDEN Heme Office 
President NEWARK, N. J. 


PRUDENTIAL a 
ha 


TRENGTH OF 


GIBRALTAR 








The State Life Insurance Company 


INDIANAPOLIS, IND. 
HENRY W. BENNETT, President 
WILBUR S. WYNN, Vice-President and Actuary 





THE WORLD'S RECORD. 


Reserve and all Admitted 
Insurance in Foree. Admitted Assets. other Liabilities. Surplus. 
1895....... , ’ $15,868 432 
1897....... $11,885,500 $150,891 615 
1899....... $22,208,470 $417,781 gees a6 $161,534 
1901....... $33,615,656 $1,015,072 $699 418 $315,654 
1902....... $39,541,688 $1,527,036 $1,176,249 $350,786 
PAD. $49, 713, 796 $2,205,636 $1 815,059 $390,577 
1904....... $60, 148, 904 $3,160,083 $2,615,498 $544,585 
" $74, 440, 588 $4, 126, 682 $3,521, 731 $605,317 


(047,860 $5,353,744 $4,674,118 $679,626 


Growth of business exceeds that of any other com ized at the end of its TWELFTH 
J FOUR MILLIONS 


YEAR. The Com has a sum in excess of 
THOUSAND DOLLA de 
pulsory Legal e Law o 


EIGHT HUNDRED and FIFTY 


ited with the State of Indiana and other governments under the Com- 
Indiana, to protect policyholders. 





IN ALL THAT IS GOOD, IOWA AFFORDS THE BEST 


FRANK D. JACKSON, President. 


SIDNEY A. FOSTER, Secretary. 


Royal Union Mutual Life Insurance Co. 


of Des Moines, Iowa 
THE BEST POLICY IN THE SAFEST COMPANY 
PP. all proved” eecurmae with nd -— on-perticioatin’ » policies and secures Gon 5 Goad a deposit oe + - 


aditor with 


is the law. 


Rate of interest earned 19% ~~ "6.13%. Most absolute safety. Biggest cash settlements. Reliable 


representatives wanted. 


J. W. A. STAUDT, State Agent, 209-212 City National Bank Bldg., Canton, O. 





47th Year 


1907 


Home Life Insurance Company of New York 





GBORGE EB. IDE, President 


Assets, $19,009,550.82 
Dividend -| Endowment Fund Dividends) 
(Deterved 
neurance im Force, 


LIABILITIES, $17,925,901.84 
$1,621,413.00 
1,083,648.98 
86,113,559.00 





“Mr. Nadie Atshintiien ninadteiemmetealiy eam ction.” 


New York Sun, 12-12-05 





THE YEAR 1906 SHOWS LARCEST CAIN OF 
INSURANCE IN FORCE IN COMPANY’S HISTORY. 





THE 


Union Central Life 


Insurhnce Co. of Cincinnati 
ESTABLISHED 1867 


The Best Company for the Agent 
because its policies are the most profitable 
for the policy-holder. 


ASSETS, $55,619.517.39 
LIABILITIES, 53,7 


Only One Company Has 


1. The most liberal policy contract. 

2. The greatest amount ot security 
behind it. 

3. The best commission and coa- 
tract for the agent. 


We want a district manager in every center 
where we have no branch office. Attractive terme 
and non-forfeitable renewals to good men, 

Write at once. 


FRANKLIN W. GANSE, 
Vice-Pres. and Director of Agencies 


JESSE R. CLARK, B. P, MARSHALL, The Columbian National Life 
President Vice-President Insurance Company 
ALLAN WATERS, Sup’t of Agents 176 Federal Street, Boston, Mass. 








~|THE MINNESOTA MUTUAL 


LIFE INSURANCE COMPANY 
ST. PAUL, MINN. 


If you are honest, and employ successful business methods in 
writing life insurance, investigate The Minnesota Mutual. 
Any of the Agency Managers will tell you what the Company 
is doing and how it treats its field forces. If your antecedents 
will not bear investigation, do not waste time or postage. 


T.R. P. President FRANK E. Pr age Field Manager 
DOUGLAS PUTNAM, Secretary WM. D. 2ad V. Pres. and Gen’! Counsel 
bette + Actuary and DR. CHARLES D. PIPER, Med. Director 
tary 





Gasoline + F-P= Safety 


Our Latest Improved Machine With New Features 
Write for Our Latest Catalogue 











The Incandescent Light & Stove Co. 
420°422-424-426 East Pearl Street, Cincinnati, Ohio 


WM, D. FAIRBANKS CHAS. F. MANSFIELD LARISTON M. FAIRBANKS 
President Counselor Secretary 


THE 


ILLINOIS NATIONAL 


Fire Insurance Company 
OF SPRINGFIELD, ILL. 








Capital Fully Paid 
$100,000.00. 


Surplus to Policyholders 
$135,024.27. 


Net Surplus 
$35,024.27 





This Company is regularly admitted to transact business 
in the State of Illinois and is prepared to make arrangements 
with responsible parties in a position to give it good busi- 
ness at prevailing rates and commissions. 


In all other territory, it is prepared to consider, upon 
established rates of premium and commission, applications 
on all property, not of the extremely hazardous class. 


Correspondence solicited. 
Address all communications to the Company. 











